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AFIA Looks Toward 
Reopening European 
Service After War 


Office in Paris Formerly Supervised 
Important Business in 
Continental Nations 


GUERRINI GIVES VIEWS 


General Manager Foresees Ameri- 
can Insurers Having Vital Part 
in World’s Reconstruction 


News of the liberation of Paris from 
the Germans by French and American 
armed forces was followed with keen 
interest by Ugo E. Guerrini, general 
manager of the American Foreign In- 
surance Association, and other mem- 
bers of that large organization which 
has headquarters at 80 Maiden Lane, 
New York City. For some years prior 
to the capture of Paris by the Germans 
in 1940, Mr. Guerrini was located in 
that city as manager for all of Europe, 
the Near East and North Africa. He 
was transferred to the head office in 
New York City as assistant manager in 
1937 and in 1942 became general mana- 
succeeding Harry Austin. Mr. 
Guerrini looks forward to reopening of 
the Paris office as soon as conditions 
permit and to reestablishing of the Euro- 
pean service which the AFIJA had de- 
veloped to a high and efficient degree 
before the war. 





ger, 


American Insurance Expanding 

Mr. Guerrini has long held firmly to 
the belief that services of the AFIA can 
be promptly and firmly reestablished 
throughout the world when peace 
comes. Before hostilities broke out in 
Asia and then in Europe the AFIA had 
thirty foreign branch offices staffed by 
300 salaried employes and more than 
600 agents. In addition to writing fire 
and marine business in 115 different 
countries it serviced other lines of in- 
surance: 

Under the leadership of Mr. Guerrini 


and Nathan H. Wentworth at Paris 
the Continental branch of the AFIA 
built up a large volume of high grade 
business and the officers are planning 
lor the time when they can resume 
tendering full service to assureds in 
Franc and many other countries. 
American and British fire insurance 
companies enjoyed an excellent reputa- 
tion France before the war _ for 
Prompt and fair loss settlements and 
they wrote a large percentage of the 
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LTHOUGH we are not go- 

ing to wake up the morn- 
ing after peace is declared to a 
new and different world, there 
are going to be new and differ- 
ent things . . . and one of the 
first to have a profound influ- 
ence on post-war living will be 
television. 
” And just as plans for intro- 
ducing a television set in every 
home are being crystallized now 
by the nation’s product-design- 
ers, London and Lancashire is preparing to meet post-war insurance problems and 
needs with complete coverage to give the Protection people will require more than ever. 


London & Lancashire 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. + ORIENT 
INSURANCE COMPANY * LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. » SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 


LONDON & 


LANCASHIRE 
GROUP _ 
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William Penn 
and His Forest 


The name Pennsylvania meant Penn’s woods, and when Penn 
landed in his new colony: “he hath found the said country full of 
trees, to wit, oak, hickories and pines, which trees were in some 
places covered with vines.” His deputy, Captain Markham, had 
reported it “a very fine country, if it were not so overgrown with 
trees.” 


It was the forest primeval, and in the deep rich soil had 
grown trees of such great girth and height that there was little 
undergrowth, so clear the passage way that “horses could travel 


80 miles a day.” 


A result of the nature of these woods was the curious advan- 
tage that the forest provided the best pasturage. With good woods 
earth below, a wild rye grass thrived, growing up to the flanks of 
the horses, on which grass cattle thrived and fine hay was made. 


When the settlers began felling the trees of Pennsylvania the 
forest primeval was lost, and the destruction of forest land tended 
to choke the country with undergrowth and thickets, the best 
pasturage was lost and the best hunting as well. 


1644-1944 WILLIAM PENN TERCENTENARY 








THE PENN MUTUAL LIFE INSURANCE CO. 
WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairman of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 














Exclusion From Trade 
Commission Act Asked 
By Life Companies 


Memorandum Presented to Inmsur- 
ance Commissioners by Commit- 
tees of Two Company Groups 


ST. LOUIS MEETING STAND 


Insurance Commissioners’ Execu- 
tive Committee Hears Companies’ 
Views on Graves Comm. Report 


The joint statement of the two special 
committees of Life 
tion of America and American Life Con- 
vention made to the Commissioners’ leg- 


Insurance Associa- 


islative committee headed by Commis- 
sioner J. Herbert Graves of” Arkansas 
at the recent hearing in Chicago was 


brief and got right down to the point 
of clarification of 
statues in view of the Supreme Court 
holding 


existing lederal 


decision insurance commerce. 
The companies propose that the words 
“insurance companies” be inserted in the 
Federal Trade Commission Act of 1914 
after the word “banks” in the exclusion 
clauses in three places, The companies 
point out that “Presumably no exception 
was made as to the insurance business 
in 1914 because it was then understood 
that such business was not ‘commerce’ 
by reason of existing Supreme Court 
decisions.” 
Executive Committee Meeting 

The executive the Na- 
tional Association of Insurance Com- 
mussioners met in St. Louis Monday 
and Tuesday to hear comments of in- 
surance company representatives on 
(ommissioner Graves’ committee report, 
which is covered on another page of 
this paper. 

The committees representing the two 
groups of companies were: For Associa- 
tion of Life Insurance Presidents: 
(since become Life Insurance Associa- 
tion of America) Leroy A. Lincoln, 
chairman, president Metropolitan Life; 
George Avery White, president State 
Mutual Life; Edwin W. Craig, president 
National Life and Accident. 

For American Life Convention: James 
\ McLain, chairman, president Guard- 
ian Life, New York; A. J. McAndless, 
president Lincoln National Life; Claris 
\dams, president Ohio State Life 

Text of Memorandum 
The companies’ memorandum follows 


committce of 


in part: “After study of the existing 
Federal statutes which might be con- 
(Continued on Page 4) 
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Double Cheek 


NO, OUR AGENCIES don’t go quite this far in trying to make an agent feel 


at home. Something they are proud of, however, is their success in creating the 


friendly sort of atmosphere where hard work and productive enterprise flourish. 


Approval of all the sound and essential qualities which make up our back- 
eround has to connect with a liking for the other things which make up our 
personality before an agent can find a happy and productive career with us. 
Those who can check us on both counts have made the John Hancock a per- 


manent business address. 






LIFE INSURANCE COMPANY 
oF Boston, MASSACHUSETTS 
GUY W. COX, President 





EIGHTY-TWO YEARS IN BUSINESS - INSURANCE IN FORCE $6,438.540.577 ON 7,000,000 POLICYHOLDERS 
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uphasizing the social usefulness of 

life insurance, Malvin E, Davis, asso- 
ciate actuary of Metropolitan Life, has 
written a book, Industrial Life Insur- 
ance in the United States, which is pub- 
lished by McGraw-Hill, New York City, 
and is part of that publishing house’s 
insurance series. The book is non-tech- 
nical in character, but tells the story 
so that anybody can understand it. It 
is a great story to tell, too, because the 
present wide distribution of life insur- 
ance protection among lower-income 
families has been largely due to the 
development of the Industrial branch of 
the business. As its name implies, this 
insurance was designed primarily to 
meet the requirements of industrial 
workers and their families. Through 
this medium, the companies have made 
available life insurance which in size of 
policy, frequency of premium payment, 
and method of servicing and adminis- 
tration has been especially adapted to 
the needs and circumstances of these 
families. 

93,500,000 Industrial Policies in U. S. 

at End of 1943 

Industrial insurance was established 
as a separate branch of the business 
more than two-thirds of a century ago. 
At the end of 1943, some 50,000,000 
people in the United States owned 
93,500,000 Industrial life insurance poli- 
cies which provided them with insur- 
ance amounting to $24,500,000,0G0. 

In his book, Mr. Davis says Industrial 
life insurance originated in Great 
sritain in the nineteenth century and 
was the culmination of a long series of 
attempts to provide life insurance for 
the working classes. 

Throughout the seventeenth and 
eighteenth centuries there had been a 
tremendous growth of local associations 
known as Friendly Societies and Burial 
Clubs, which undertook through a sys- 
tem of mutual aid to relieve the worker 
from financial hardships imposed by 
sickness and death. In the nineteenth 
century with the increasing  indus- 
trialization of Great Britain and with 
the migration of workers to cities these 
local county groups were largely super- 
seded by larger Friendly Societies 
formed in industrial societies, which, 
through branch agencies, extended their 
membership into rural communities 
The financial methods of the Friendly 
Societies and Burial Clubs were un- 
sound and they were foredoomed to 
failure. They ignored sound actuarial 
principles such as assessing the cost 
fairly among members and arranging 
the financing so that the cost would not 
continue to increase until it became pro- 
hibitive. Each member was assessed 
the same amount, irrespective of age. 
In 1883 a committee of the British 
House of Commons called attention to 
the defects of Friendly Society and 
Burial Clubs and to the need of extend- 
ing sound life insurance to the lower- 
Income groups. Largely as a result of 
this report the Prudential Assurance 
Co. of London, which had been trans- 
actine Ordinary life insurance, opened 
an Industrial branch in 1854. The Pru- 
denti:l Assurance promised a definite 
hene"t for a definite weekly premium 
—ar kept its promise. For con- 
venience in payment of the weekly 
‘ret ums the company adopted the 
Frie ‘ly Societies’ system of having 
company representatives call reguarly at 


the .olicvholders’ homes. Thus, when 
the sound principles of level-premium 
We \nsurance were wedded to appropri- 
ate methods of serving small policies, 
pei lable life insurance for families of 
od 


income was made possible and 


Indust rial life insurance was born. 


On November 10, 1875, the Prudential 


ee ily Society (which later became 
I¢ i 


rudential Insurance Co. of Amer- 








Actuary Malvin E. Davis Writes 
Industrial Insurance 


ica) issued its first Industrial life insur- 
icy. Four years later the 
Hancock and Metropolitan Life, both of 


in considerable economies 

The Industrial policy contract, like the 
i has been improved and liber- 
alized in many respects over the years, 


nary life insurance, also began the sale 


Career of Malvin E. Davis 


ife Insurance in th ited States is a 
Life I the United Stat 


Actuarial Society. 
eae to pass 


Associate of Casualty 


leading to Fellowship in the two dene 
ican, lite ve il societies. 


spent filicen years in Eu- 


headauarters were in ‘Lilo first ; 


. went to Wyoming Semi- 
» Pa., and then was grad- 


, with a Phi Beta Kappa 
He got through college in three 
and principal activity 
side of classroom was as captain of the 
i Debates were held with 
Princeton and other 





statements and work 


1930. and until Decem- 


the actuarial division was re- 
It formerly had two divisions 
—Ordinary and Industrial. 
ganization the division was divided into 
three units under H. f 
had become chief actuary, 


dresses before 


aminations of applicants. 


smaller amounts of j 
ini discontinued premium payments after a 
ific minimum period would 
titled to receive a nonforfeiture benefit. 
or less frequently. The different developments in Industrial 
pened, pent were issued with pre- i i 
as 5 cents a week. 
r issued childrens’ ici 


miums as small More Important Provisions of 


soon found essential to seas 
regularly at the homes of policyholders. 
) was assigned a fixed area 
i are the same or similar. 


Industrial contracts 
because they would be of little use with 
amounts of insurance and 
disproportionate 
, the provisions for policy loans 


debit, and the insurance serviced in this 
is often referred to as debit in- 
surance or insurance on the debit plan. 
This plan has made — the efhi- 


es of operation the ror come over a period of years or for life 


s kept by agents permit the home 
office to dispense with similar records. 


and individual policies 
ported only when their premium status 


al! weekly-pre- 









ook on 


Into the 380 pages of Mr. Davis’ book 
is packed a wealth of interesting, valu 
able information,. The book tells how 
the Industrial branch functions, portrays 
the needs it serves, and discusses costs 
It is specific and concrete, and written 
in simple, non-technical language that 
is easy to understand. Much of its in 
formation about practices and experi- 
ences is made publicly available for the 
first time, 


Tells Recent Developments 


Thoroughly up-to-date, the book dis- 
cusses the practices of major United 
States companies with special emphasis 
on recent developments. Readers 
even those without any previous knowl 
edge of life insurance—will obtain from 
this book a clear understanding of the 
various aspects otf Industrial insurance 
and its place in a complete insurance 
service for American families. 

A modern Industrial policy contract 
is analyzed, its provisions compared 
with those of an Ordinary policy, and 
the reason for the differences explained. 
A description, in ,simple language, of 
how premium rates and nonforteiture 
values for some currently issued Indus- 
trial and Ordinary policies were deter 
mined is also included. One chaptet 
tells how state supervision of the life 
insurance business operates. 

The book contains an illuminating an 
alysis of the principal elements in the 
cost of Industrial insurance. A com 
parison is made, for instance, of the ex- 
pense charges made by one large com 
piny against its Weekly-Premuim-In 
dustrial and against its Monthly-Pre 
mium-Ordinary policies. Despite the 
much smaller average size of the In 
dustrial policies and their greater 
frequency of premium payment, the ex 
pense charge against them exceeded that 
against the Ordinary policies by only 
13% of the Industrial premiums in cases 
where the weekly premiums were re- 
ceived by agents calling at the policy- 
holders’ homes. In cases where the 
Weekly-Premium policyholders regular- 
ly pay their premiums directly to a 
company office the figure dropped to 3%, 
The large Ordinary-Industrial com 
panies, as well as some others, refund 
to Weekly-Premium policyholders 10% 
of the premiums which are regularly 
paid directly to an office of the com 
pany. 

Lapse rates of Industrial insurance are 
also analyzed. Mr. Davis tells, for in- 
stance, about an anlysis of one large 
company’s Industrial policies that ter- 
minated in 1941, which showed that of 
all premiums paid on those policies, 3/10 
of 1% were paid on policies that lapsed 
before a nonforeiture value was avail 
able, 2.5% were paid on those that ex 
pired at the end of the period of ex 
tended insurance, 44.1% were paid on 
those that surrendered for cash (which 
had been in force on the average tor 
15 vears), and 53.1% were paid on — 
that became death claims or matured « 
endowments. 

Considerable attention is given in the 
book to the economic usefulness of In 
dustrial life insurance. The book cites 
a study which indicated that life insu 
ance benefits paid to the average In- 
dustrial family which suffered loss of 
the principal breadwinner exceeded the 
burial costs by an amount equivalent to 
the former earnings of the deceased for 
more than six months, and that more 
than half the amount was derived from 
Industrial policies. Mr. Davis also de 
scribes a study made in 1941 to deter 
mine why policyholders surrender In- 
dustrial policies. Illness and unemploy- 
ment were found to be the chiet 
reasons. 
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Commissioners Want Prompt Federal 
Law Fixing State Insurance Control 


Executive Committee at St. Louis Adopts Amended Subcom- 
mittee Report for Joint Action by Officials and Industry In 
Urging Congress To Relieve Situation; Backward Step To 
Bar Statistical and Rate-making Functions 


By David F. Barrett 


29—The_ executive 


National 


St. Louis, Aug, 
committee of the Association 
of Insurance Commissioners and other 
attend- 
ance at the two-day session held at 
Hotel Statler here to consider a report 
subcommittee on federal legisla- 
tion, late this afternoon unanimously 
adopted an amended report by the sub- 
committee in favor of a continuation and 
strengthening of the present state su- 
pervision of the insurance industry and 
favoring concerted action by the asso- 
ciation and the insurance industry to 
petition Congress for the early passage 
of remedial legislation to relieve the 
industry and the public from the situa- 
tion created by the recent decisions of 
the U.S. Supreme Court holding insur- 
ance to be commerce and therefore sub- 
ject to the Sherman and Clayton anti- 
trust acts. 

In addition to approving the amended 
report of the sub-committee the meet- 
ing unanimously adopted a_ resolution 
which stated that it is essential that 
the industry and insurance commission- 
ers should act in concert to the end 
that the necessary Federal legislation 
should be obtained promptly and _ invit- 
ing the industry to join with the Com- 
missioners Association in sponsoring 
such necessary legislation through a joint 
committee to be appointed by the presi- 
dent of the National Association of In- 
surance Commissioners and the industry, 
the industry committees to be represen- 
tative of all branches of the industry. 
The size of such joint committees will 
be determined later, 

Need to Protect Rating Structures 

The Congress will be asked to enact 
legislation that will retain in the 
states the present efficient systems of 
supervision of the nation’s insurance 
business and to protect the business and 
its necessary rating structures, etc., from 
certain provisions of the Federal Trade 
Commission Act, the Clayton Act, the 
Sherman Act and the Robinson-Patman 
\ct so as to permit reasonable and 
necessary co-operative insurance prac- 
tices which are in the interest of the 
insurance buyers and the general pub- 
lic. 

The report emphasized, however, it 
is the function of the various State In- 
surance Departments to prevent selling 
insurance at inadequate rates and_ to 
climinate other competitive practices 
that might not be in the interest of the 
public, and which might result if the 
open competition contemplated by the 
anti-trust acts were permitted. 

For these and other reasons the sub- 
commitee expressed the belief it would 
be a mistake to permit or require the 
unrestricted competition contemplated 
by the anti-trust laws to apply to the 
insurance business. To prohibit com- 
bined efforts for statistical and rate- 
making purposes would be a backward 
step in the development of a progres- 
sive business the approved report con- 
tends. 

It added, however, that the action of 
the sub-committee in making this rec- 
ommendation should by no means be 
construed as condoning any oppressive 
or destructive practices. “It is obvious 
any such practices are not in the best 
interests of either the insurance indus- 
try or the insuring public,” it continued. 

The report also urges that the attor 
neys general of the several states be 
urged to give favorable consideration to 


members of the association in 


of its 


such 


the submission of briefs amicus curiae 
in support of a petition for a rehearing 
in the South-Eastern Underwriters et 
al., case in the Supreme Court. 

Statement by Johnson and Scheufler 


The following joint statement of 
Newell R. Johnson, president, and Ed- 
ward L. Scheufler, executive committee 
chairman, respectively, of the National 
Association of Insurance Commissioners, 
was issued after the executive commit- 
tee adopted the amended report of sub- 
committee on Federal legislation in 
favor of a continuation of state super- 
vision of the industry. 

“The executive committee of the Na- 
tional Association of Insurance Com- 
missioners has just adopted a report of 
its sub-committee on Federal remedial 
legislation. It has also adopted a reso- 
lution which invited all branches of the 
industry to join with the National Asso- 
ciation of Insurance Commissioners 
through committees of the commission- 
ers and the industry acting jointly for 
the purpose of petitioning Congress for 

(Continued on Page 28) 
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Life Companies 
(Continued from Page 1) 

ceived to apply to the business of life 

insurance, as respects interstate com- 
merce, we find that there is no common 
action between the life insurance com- 
panies respecting the making of rates 
or any other action common to the busi- 
ness to which the prohibitions of the 

Sherman Act or the Clayton Act would 

seem to be applicable. 

“We do find provisions in the Federal 


Trade Commission Act, approved Sep- 
tember 26, 1914 as amended, U.S.C.A. 
Title 15 as to which, in three Sections, 
it would seem advisable to add the 
words “insurance companies” after the 
word “banks.” .To make this proposal 
plain, it would be to propose the fol- 
lowing three amendments: 

“Section 3 (a)—Section 5 (a) of the 
Federal Trade Commission Act, ap- 
proved September 26, 1914, as amended, 
U.S.C.A. Title 15, Section 45 (a), is 
hereby amended by inserting in the sec- 
ond line of the second paragraph there- 
of after the word ‘banks,’ the words ‘in- 
surance companies.’ 

“(b) Section 6 (a) of the Federal 
Trade Commission Act, approved Sep- 
tember 26, 1914, as amended, U.S.C.A. 
Title 15, Section 46 (a) is hereby 
amended by inserting in the fourth line 
after the word ‘banks’ the words ‘in- 
surance companies.’ 

“(c) Section 6 (b) of the Federal 
Trade Commission Act, approved Sep- 
tember 26, 1914, as amended, U.S.C.A. 
Title. 15, Section 46 (b) is hereby 
amended by inserting in the second line 
after the word ‘banks’ the words ‘in- 
surance companies.’ 

“This proposal is made because it 
seems to be the spirit of the Act to 
exclude from its provisions the opera- 
tions of businesses like banks and car- 
rie-s which are already, under other leg- 
islation, subject to strict general gov- 
ernmental supervision. Presumably no 
exception was made as to the insurance 
business in 1914 because it was then 
understood that such business was not 
‘commerce’ by reason of existing Su- 
preme Court decisions, 

“It is our understanding that repre- 
sentatives of those branches of the in- 
surance business which are concerned 
with the matter of rate making are mak- 
ing representations to your committee 
with respect to appropriate Federal leg- 
islation. It is the thought of the mem- 
bers of the committees representing the 
two principal life insurance associations 
that any proposals considered by your 
committee relating to the subject of 
Federal legislation, either emanating 
from representatives of lines of business 
other than life, or emanating from 
members of your committee, would be 
of interest and we should like oppor- 
tunity to make comments thereon if and 
when such proposals may be formulated. 


Trade Groups Get Preview of Report 


St. Louis, Aug. 28—Members of the 
National Association of Insurance Com- 
committee — this 
morning opened a series of executive 
sessions here to consider a report of its 
sub-committee on Federal legislation 
headed by Commissioner J. H. Graves 
of Arkansas. It was indicated that the 
committee would meet again tomorrow 
after conferring with representatives of 
various insurance organizations late this 
afternoon and tonight. 

The sub-committee’s report which has 
not yet been released for publication is 
a declaration in favor of state regula- 
tion of the insurance business, it is un- 
derstood, and against unrestricted com- 
petition in the industry. 

However, it has been emphasized 
that the recommendations of the sub- 
committee in the report now before the 
executive committee should not be con- 
strued as condoning any oppressive or 
destructive practices in the insurance 
business. Since it is obvious that any 
such practices are not in the best in- 
terests of either the insurance industry 
or the insuring public. 


missioners executive 


Uphold State Supervision 


On the whole it has been indicated 
the sub-committee’s recommendations 
will follow closely the indicated position 
of the National Association of Insurance 
Commissioners on the matter of state 
regulation and with respect to the ef- 
fects on the industry of the recent de- 
cisions of the United States Supreme 


Court in the South-Eastern Underwrit- 
ers and Polish National Alliance cases. 

It will be recalled that the association 
at its June 1944 meeting, unanimously 
recommended that the Insurance Com- 
missioners of the several states recom- 
mend that ‘their respective attorney 
generals give favorable consideration to 
the submission of briefs amicus curiae 
in support of a petition for rehearing 
in the South-Eastern Underwriters case. 

That meeting also took a stand in 
favor of the continuing and progressive 
development of the existing system of 
state regulation of the insurance busi- 
ness : 
Today the representatives of various 
trade associations in attendance at the 
sessions here were furnished with copies 
of the tentative report of the sub-com- 
mittee on Federal legislation for “off 
the record” consideration so that later 
in the afternoon and tonight they could 
come before the executive committee 
with such recommendations or objec- 
tions they may care to take either as 
the representatives of their organiza- 
tions or personally. 

Organizations representated here are 
Fraternal Congress; American Mutual 
Alliance; The National Board of Fire 
Underwriters; Life Insurance Associa- 
ton of America; The Associat‘on of 
Casualty & Surety Executives and the 
Reciprocal Insurance Interests as well 
as the Insurance Board of St. Louis and 
Missouri Association of Insurance 
Agents which are affiliates of the Na- 
tional Association of Insurance Agents. 


Carrol M. Shanks Now 
Executive V.P. of Pr: 


DONALD CRUSE GEN. SOLICITO:r 
Charles B. Bradley, 


Now Lieutenant Commander in Navy 
S. C. Smith Made Gen’l Attorney 
Carrol M. Shanks, vice president 
general solicitor of The Prudential, 
been designated executive vice presid 
and is, therefore, retiring as genera! 
licitor. Donald Cruse, now associate ¢ 
eral solicitor of The Prudential, has | 
appointed general solicitor in his place. S 
vester C. Smith, Jr., now associate 





CARROL M. SHANKS 


eral counsel, has been appointed general at- 
torney to fill the vacancy resulting from 
the recent retirement of George FE. Meri 
gold, 

Charles B. Bradley, general counsel and 
a director of Prudential, has been relieved 
of his professional duties as general coun- 
sel of the company in order to enable him 
to enter upon active service with the 
United States Naval Reserve with whic 
he has recently been commissioned a lieu 
tenant -commander. He _ returns to the 
Naval Reserve because of his extensive ex 
perience in the first World War, when lhe 
held the rank of lieutenant, junior grade, 
and served as intelligence officer in this 
country and also overseas. For nearly a 
year he was assistant naval attache in Ital 
and became executive officer of naval head- 
quarters at Rome. He will continue Ins 
connection with the company as a director 
with leave of absence during the period of 
his service in the Navy. The position 0! 
general counsel will not be filled during 
his absence. 

Shanks and Bradley Careers 

Mr. Shanks was graduated from Colum- 
bia Law School and through association 
with the law firm of Root, Clark, Buckner 
& Ballantine in New York he acquired 
wide experience, especially in corporation 
law. He also served for one year as asso- 
ciate professor in the Yale University |aw 
School, and for two years taught at Co- 
lumbia University Law School. He became 
assistant solicitor of The Prudential 1 
1932 and associate general solicitor in !5+ 
Later, he was made general solicitor. 

Mr. Bradley is a grandson of the late 
Justice Joseph P. Bradley of the United 
States Supreme Court. A graduate of !ar- 
vard he was admitted to the New Jerse) 
bar as attorney in 1908 and as counselor 1” 
1911. He began practice of law in J«rsey 
City where he was formerly a member 0! 
the firm of Collins & Corbin. He suc- 
ceeded the late Alfred Hurrell as ge veral 
counsel of The Prudential. 





BANKERS NATIONAL GAINS 31% 

Bankers National Life of Mon'clatr. 
N. J., reports a 37% increase in nen 
paid-for business for the first ven 
months this year over the same eriod 


in 1943, 


General Counse!. 
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Penn Mutual Appoints 
Carr R. Purser Here 


TO SUCCEED H. R. VERMILYE 








Provident General Agent Formerly 
With Bethea in N. Y. C.; Vermilye 


to Be Associate General Agent 





Penn Mutual Life has appointed Carr 
Rk. Purser as general agent of the 
agency at 90 John Street, New York, 
succeeding H. Rowland Vermilye, who 
will continue as associate general agent. 
Mr. Purser has been the company’s 
veneral agent at Providence since 1939, 
but he is well known in New York as 





CARR R. PURSER 


he formerly was with the Osborne 
Bethea agency of Penn Mutual here. 
Native of Charlotte, N. C., after leav- 
ing University of North Carolina in 
1928, Mr. Purser was for a time in the 
automobile business. He joined the 
Penn Mutual agency at Charlotte in 
1932 and in 1936 came to New York as 
a member of the Bethea agency. While 
here he was active in the Life Under- 
writers Association serving as chair- 
man of its public speaking committee, 
and of the constitution and by-laws 
committee whose draft of a new con- 
stitution was adopted in full’ He has 
served as treasurer of the University 
of North Carolina Alumni Association 
in New York and as. secretary and 
treasurer of Kappa Alpha Alumni. 





TO DISCUSS PENSION TRUSTS 





Entire Session of American Bar Ass’n 
Meeting to Be Devoted to Subject; 
Also Profit Sharing-Plans 
A panel discussion on pension trusts 
and profit-sharing plans will take place 
at the forthcoming annual meeting of 
\merican Bar Association, in Chicago, 
September 11 to 14, with Earl S. Mac- 
Neill, trust officer, Continental Bank & 
Trust Co, as moderator. The discussion 
's scheduled for Tuesday afternoon, 
September 12. Besides Mr. MacNeill, 
the participants will be Edward H. Me- 
Dermott, attorney, of McDermott, Will 
& Emery, Chicago, and H. Walter For- 
ester, president of the Philadelphia firm 
ot Towers, Perrin, Forester & Crosby. 





EZRA CLARK MILLER DEAD 
Ezra Clark Miller, president, Star Life 
Insurance Co., Baltimore, died at his 
home in Baltimore recently at age 58. 
Mr, Miller served as secretary-treasurer 
ot the company from 1908 until 1931, 
When he was made president. He is sur- 
vivel by his wife, Mrs. Ruth G. Miller; 
‘wo sons, Sergeant Maurice H. Miller, 
USM and Robert C. Miller; and a 
daughter, Mrs. John M. Grove. 





NOW ENTERED IN OHIO 

aul _Empire State Mutual Life of 
‘ew York has been licensed in Ohio 
~ as appointed as its general agents 
roid ‘'eveland Hoyt W. Gale of Gale & 
tie was formerly general agent of 


He Jumbian National Life in that 
( \ 























Gitted 19-year. 
old soprano 


The youngest singer ever to 
write her name on a Metropoli- 
tan opera contract 


is now appearing 
regularly on 


THE PRUDENTIAL 
FAMILY HOUR 


every Sunday 
afternoon 
CBS 5P.M.,E.W.T. 


_ GIBRALTAR‘! | 


Via 


Ht 





She PRUDENTIAL 


INSURANCE COMPANY OF AMERICA 


A mutual life insurance company 


NEWARK, NEW JERSEY 


HOME OFFICE 
























Madden Again Heads 
Insurance Committee 


CHAMBER OF COMMERCE, U. S. 


Third Consecutive Year; Other Mem- 
bers of Committee; Expansion of 
Its Activities Announced 


lames L, Madden, second vice presi 
dent, Metropolitan Life, in charge oft 
coordination and advertising, has been 
re-appointed chairman of the insurance 
committee of the Chamber of Com 
erce of the United States by President 
Eric A. Johnston. It will be his third 
consecutive year as chairman. The first 





Pach Bros., N. 3 


IAMES L. MADDEN 


meeting of the new insurance commit 
tee will be held in Washington, Septem 
ber 21, in the Chamber’s board room. 
Closely related to the conservation 
work of the committee are the activities 
of the National Fire Waste Couneil 
and = Health \dvisory Council also 
aligned with the National Chamber's 
insurance department 


Committee Members ‘ 


In addition to Chairman Madden the 
following are the members of the new 
insurance committee: 

Asa V. Call, president, Pacific Mu 
tual Life. 

Frederic ©. Church, Ir., Boit, Daiton 
& Church, Boston. 

Rollin M. Clark, executive vice presi 
dent, Continental Casualty 

Fred Conklin, president, Provident 
Mutual Life, Bismarck, N. D. 

Marshall B. Dalton, president, Bo 
ton Manufacturers Mutual Fire. 

John A. Diemand, president, Insur 
ance Company of North America 

Esmond Ewing, vice president, Trav 
elers Fire 

Laurence KE. Falls, viee president, 
\merican Insurance Co 

Chester ©. Fischer, viee president, 
Massachusetts Mutual Lite 

Hovey T. Freeman, president, Manu 
facturers Mutual Fire. 

’ TT. Grant, president, Business 
Men’s Assurance. 

Charles C. Hannah, president, Fire 
man’s Fund. 

Charles FE. Hodges, president, Ameri 
can Mutual Liability, 

Carl N. Jacobs, president, Hardware 
Mutual Casualty Co 

W. Ross McCain, president, Aetna 
Insurance Co. 

William FE. MckKell, president, 
York Casualty. 

C. F. O’Donnell, pres'dent, South 
western Lite. 

Herman J, Pelstring, president, Penn 
sylvania Lumbermen’s Mutual Fir 

T. A. Phillips, president, Minnesota 
Mutual Life. 

Chase M. Smith, secretary, National 
Retailers Mutual Insurance. 


(Continued on Page 14) 
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Pru “Family Hour” 
Begins Fourth Year 


STARRING PATRICE MUNSEL 


Sunday Aimneen: Radio Program Now 
Heard From Coast-to-Coast Over 
A Full CBS Batunnets 


“ 


The Sunday afternoon “Family Hour” 


radio sponsored by The 
Prudential, 
a steady growth in popularity 
ist, 1941, the 
from 


program, 


has entered its fourth year. 
Enjoying 
debut in Augt 


now 


since its 


“Family Hour’ is heard 


coast-to-coast over a full CBS network. 

Patrice Munsel, nineteen-year-old 
coloratura soprano of the Metropolitan 
Opera, will star on the program 
throughout its new season which began 
August 27. Miss Munsel was_ intro- 


director of 
Association, 
Canada 
launch- 
its fourth 


Johnson, 
Opera 


duced by Edward 
the Metropolitan 
who interrupted a vacation in 
to take part in this broadcast, 
ing the “Family Hour” on 
year. 

The dramatization on 
program was the success 
took Miss Munsel from high school 
musicals to the stage of the Metropoli- 
tan Opera House for her debut on 
December 4, 1943. Joining Miss Munsel 
each Sunday afternoon, are the regular 
members of the family group—Reed 
Kennedy, baritone, and Jack Smith, 
tenor, accompanied by Al Goodman’s 
orchestra and chorus. 

The policy of presenting on each 


opening 
story which 


this 


week’s broadcast a blending of operatic 
arias, classical and popular tunes, which 
has proved one of the program’s popu- 


lar features, is being continued for the 
coming year. Announcer for the pro- 
gram is Frank Gallop. 


Canadian Cos. Granted Right 
To Invest in FHA Mortgages 
Canadian _ life 


insurance companies 


have been granted the right to invest 
in the mortgages of the United States 
Federal Housing Administration, accord 


ing to a dispatch to the Financial Post 
of Toronto by its Ottawa staff writer. 
Under the provisions of Bill 185, which 


has passed its third reading in the Ca 
nadian House, Section 60° of the 
Canadian and British Insurance Com 


panies Act, 1942, has been amended so 
that the previous” restriction limiting 
real estate investments of Canadian 


companies in the United States up to 
only 60% of the value of the property 
is now enlarged to include mortgages 
secured by the United States Federal 
Housing Administrator, 

This puts Canadian companies operat 
ing in the United States on a parity 
with United States companies so far as 


earning power is concerned, since there 
is a difference of 1% in the return on 
United States Government bonds and 


the bonds of this housing administration. 
The previous restriction prevented the 
Canadian companies from _ benefiting 
from this type of investment. 


TO ENTER LIFE FIELD 
lowa Farm Bureau Federation Organi- 
zation Directors Authorize Estab- 
lishment of Life Company 

The Towa Farm 
will enter the life insurance 
the organization directors authorizing 
establishment of a life company to be 
affiliatéd with the casualty firm already 
in operation. 

The Federation entered the automo 
bile writing field in 1939 with organiza 
tion of the Iowa Farm Mutual Insur 
ance Company. The life company, like 
will be only for mem- 
Farm Bureau Federa- 


F¢ deration 
field with 


Jureau 


the casualty line, 
bers of the 
tion 

The officers of the life 
be the 
eration 
president 


Iowa 


will 
Fed 


serving as 


company 
officers of the 
Kline 


same as the 
with Allan 













ELDON WALLINGFORD 


Amer- 
A sso- 


Association of 
Life Presidents 


Life Insurance 
ica, formerly the 


ciation, en the appointment of 
Eldon Wallingford to its legal staff. 
Mr. Walling pra has been first as- 
sistant attorney general for Kansas. He 
takes up his new duties today. 

Mr. Wallingford was born in’ Ash- 
land, October 30, 1904, and was edu- 
cated in the Ashland grade and high 
schools. In 1927 he was graduated from 


University of Kansas with an LL.B. de- 
erec. He practiced law for three years 
in Hutchinson and Kiowa, Kansas, From 
1930 to 1933 he bought municipal bonds 


for the Fidelity National Bank and 
Trust of Kansas, during which time he 
resided in’ Kansas City. Upon his re- 
turn to Ashland in 1934 he was elected 


county attorney. In 1939 he was ap- 
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general of 
advanced to 


In B iaiey 


assistant attorney 
Kansas and in 1943 was 
first assistant attorney general. 
he was appointed attorney for the Kan- 
sas State Highway Commission, while 
still continuing insurance and_ taxation 
assignments from the attorney general. 

Mr. Wallingford has been admitted 
to practice in all Kansas courts, also 
the Federal District Court and United 
aad Supreme Court. As a member 
of the American Bar Association he 
has been active in the work of its in- 
surance section. 


pointed 


Mr. Wallingford’s family will’ reside 
in Larchmont, N. Y. His oldest son, 
Eldon, Jr., who is a sergeant in the 


Marine Corps, is a radar technician 
serving somewhere in the South Pacific. 





MANHATTAN LIFE APPOINTMENT 


Richard Grosten Named General Agent 
At Los Angeles; Was Formerly 


With Edwards Agency 
The Manhattan Life 
appointment of 
agent for 


Insurance Co. has 
Richard 
Los An- 
Grosten has 


announced the 
general 
vicinity. Mr. 


Grosten as 
veles and 


been in the life insurance business for 
a number of years, and became asso- 
ciated with the Charles Edwards agency, 
Manhattan Life, in 1939, 

Mr. Grosten has specialized in insur- 
ance programming, and has been a con- 
sistently successful producer. In 1941 he 
won the leader’s cup for volume of new 
paid business, and in 1942 the leader’s 
cup as the first to qualify for attendance 
at the company’s annual conference. 

















Sin ce 








HOME OFFICE 








a life insurance company distinguished by 
the character and ability of the men and 
women comprising its field organization... 


and by the integrity of its management. 


QUITABLE LIFE OF IOWA 
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WANTED: Life Brokerag: 
Supervisor for large agency in New 
Jersey to travel the entire state, « 
service present connections and to make 
new ones. 

Position offers a salary and traveling 
expenses. The connection is a good one 
with a substantial company, and every 
cooperation. Address in confidence: 
Box 1544, THE EASTERN UNDER. 
WRITER, 41 Maiden Lane, New York 
7; Ne ie 











REEDER WITH MISSOURI CO. 


Former Actuary of Illinois Department 
Becomes Vice President and Actuary 
of St. Louis Company 
James D. Reeder, who recently re- 
signed as actuary of the [Illinois In- 
surance Department, has been 
vice president and actuary of the 
Missouri Insurance Co. of St, 
according to announcement by H. G. 

Zelle, executive vice president. 

Mr. Reeder is a graduate of the 
actuarial school of University of Michi- 
gan, Class 1918, and since that time has 
cme consulting actuarial work in In- 
dianapolis. He served for two years as 


made 


Louis, 


actuary for the Provident Life & Acci- 
dent Insurance Company, Chattanooga, 
Tenn., and for six years was secretary 


of the reinsurance department for the 
Lincoln National Life Insurance Com- 
pany, Fort Wayne, Ind. He also served 
for six years as actuary for the North 
Carolina Insurance Department. Then 
for about seven years he was the act- 
uary of the Aid Association for Luther- 
ans at Appleton, Wis. 

Mr. Reeder was appointed actuary of 
the Illinois Department by Governor 
Dwight H. Green on April 8, 1943. He 
has served a term as president of the 
Fraternal Actuarial Association. 





TOP WOMEN PRODUCERS 


New York Life Reports Large Increase 
in Leading Women Agents; 114 Sold 
More Than $125,000 

Dudley Dowell, vice president, New 
York Life, reports that during the past 
year twenty women agents of the New 
York Life have sold a quarter of a 
million dollars or more of life insurance, 
which is an increase of fifteen over the 
previous year. There were 114 who sold 
more than $125,000 of life insurance 
which is 86 more than the previous yeat. 

Analyzing the records of the most 
outstanding women agents, Mr. Dowell 
points out that most of them starte:! in 
the business when they were in their 
thirties, or late twenties. They had some 
previous business experience, and | 
tically all of them are married or are 
widows. Among the: 114 women azents 
who sold over $125,000 of new business 
there are thirteen who have been sell- 
ing for the New York Life for over 
twenty years. 





MRS. JORDIS ASS’T SECRETARY 

Thomas I. Parkinson, president o° the 
Equitable Society, has announced the 
appointment, confirmed by the boa: | of 
directors at its meeting August |, 0! 
Mrs. Grace W. Jordis as an assi:tanl 
secretary of the society. Mrs. Jordis 
has been in the service of the so-tety 
for fifteen years in positions of res;ot 


sibility and in recent years has »een 
associated with the work of Secretar) 
McNeill. 
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Have you ever faced 


his problem? 


@ When this fellow gets tired, his problem is 
simple: he just goes to sleep. But do you know 
what to do about “that tired feeling’? 


a for a minute, you think of your sup- 
ply of bodily energy as a sort of savings 
account... 


You make deposits in the form of food which 
bodily processes convert into useful energy— 


DEPOSITS WITHDRAWAL 
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aided by sleep, rest, sunshine, water, and fresh 
air. 

You withdraw energy from your account every 
time you so much as lift a finger, every time 
you breathe. 


So long as you balance your energy account 
every 24 hours, you feel well and work eff- 
ciently. But if, day after day, you spend more 
energy than you replace, fatigue accumulates. 
You get “that tired feeling.” 


This is nature’s warning to do four things... 


/, See your doctor. Chronic illnesses, such as 
tuberculosis or heart disease, can cause fa- 
tigue. So can poor eyesight or hearing, foot 
disorders, faulty posture, bad eating habits. 
Since bad teeth may be a cause—see your 
dentist too. 


Accumulate more energy. Eat adequate 
meals at regular intervals, including a good 
breakfast. Try to get to bed an hour earlier. 
Seek extra sunshine and fresh air. 





R Withdraw less energy. Try to change hab- 
its and living conditions which waste energy. 
Plan ahead—“What your head does, your 
feet won’t have to.” Worry, tension, fear, 
and anger squander energy—control your 
emotions! Learn to relax!... 


4, Practice relaxing by deliberately letting 
stiff, tense muscles go limp, one by one. Use 
every odd moment to acquire this restful 


habit. 


There’s absorbing interest in your job if you 
look for it, and interest combats tension. After 
work take up a hobby—sports, music, Victory 


Gardening, reading, walking, just plain loafing 


—whatever revives you most quickly. 


"“¢ 4 


2 





Today, it is a patriotic duty to make every 
ounce of energy count. You will find helpful 
suggestions about overcoming fatigue in Metro- 
politan’s free booklet, “Fatigue—What to Do 
About ‘That Tired Feeling.’ ” Send for it. 


Metropolitan Life Insurance Company 


(A MUTUAL COMPANY) mt 
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THIS ADVERTISEMENT IS one of a continuing series sponsored by Metropolitan in the interest 
of a safer and healthier nation. It is appearing in magazines with a total circulation in excess 
of 30,000,000 including Collier’s, Time, Saturday Evening Post, Ladies’ Home Journal, Good 
Housekeeping, Cosmopolitan, McCall’s, American Magazine, Woman’s Home Companion, 
National Geographic, Parents’, and Redbook. 











Prudential Names Rice 
Philadelphia Manager 

COMES FROM OKLAHOMA CITY 

J. M. Pinkerton Former Kansas City 


Assistant Manager to Head Okla- 
homa City Office 


RALPH H 


RICK, JR 


Ralph H. Rice, Jr., manager of the 
Oklahoma City Ordinary agency, The 
rudential, has been named head of the 

ipany’s Philadelphia office. Joseph 
assistant 


Pinkerton, tormet manager 

the Kansas City office will succeed 
\lr. Rice as manager of the Oklahoma 
( 11 omes 

Nii ice joined The Prudential as a 


ecial agent in Kansas City in 1937 and 


is promoted to assistant manager in 
O39 In 1942 he was transferred to 
Oklahoma City as manager, Mr. Rice is 
aduate of the University of Penn- 
vania and the Wharton School of 
iAnee ind received his CLU designa- 
n in 1930 
Mr. Pinkerton joined The Prudential 
1940 after experience as sales man 
er for an investment organization. 
lle has been successful as a personal 
producer and in developing new agency 
personnel 
MARTIN ROE DIES 
Martin Roe, secretary, claims depart- 
ent, Bankers Life of Des Moines, died 
cently at his home as the result of 
eart attack at age 56. Mr. Roe re- 


nthy observed his thirty-fifth anniver- 
iry with the company. He is survived 
wife and one daughter 


CAPITOL LIFE NAMES J. WOOD 
W. V. Woollen, agency vice president, 
Capitol Life, has announced the appoint- 


Wi at rd as 


ent of June agency manager 
at Fort Worth. Prior to coming with 
Capitol Life Mr. Wood was for three 


ears connected with the Republic Life 


their representative at Elk City, 
Oldahoma 
George F. Slattery is now represent- 
Mutual Life of New York at Marl- 
Mass., working under the J. A. 
moar agency at Boston 
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Metropolitan Assets 
Now Biggest in U. S. 


PASSES BELL ‘PHONE SYSTEM 


United Press Lists 41 U. S. Private 
Enterprise Businesses Having More 
Than Billion Assets 





The United Press has compiled a list 
of private enterprise businesses which 
now have in excess of a billion dollars 
in assets, and it finds that in the United 
States there are forty-one. The United 
States insurance companies which have 
in excess of a billion dollars in assets 
ae Metropolitan, Prudential, New York 
Life, Equitable Life Assurance Society, 
Mutual Life, Northweste n Mutual, John 
Hancock, Travelers and Aetna Life Af- 
filiated Companies. Latest addition to 
the group is the Aetna. 

In compiling the list the United Press 
gave latest available figures and com- 
pared them with assets at end of De- 
cember, 1942. On December 31, 1942, Bell 
Telephone System was top of the list, 
having then something in excess of 
$6 092,000,000 assets, while the Metronol- 
itan was second with $5,995,000,000. The 
Metropolitan has now passed the Bell 
Telephone System, and, according to 
United Press, has approximately $150,- 
(06090 more assets than Bell. 

If Canadian comnanies had been in- 
cluded in United Press survey the Sun 
Life of Montreal would have been a 
member of the billion dollar assets 
group. 





SOCIAL INSURANCE IN STATES 

The August issue of Insurance Eco- 
nomics Surveys, published by Insurance 
Economics Society of America, contains 
a review of developments at state levels 
concerning expansion of social insur- 
ane® programs. Particular attention 1s 
given the program proposed in the 
state of Washington, 

Activities in other states, such as 
Rhode Island, New Hampshire, Massa- 
chusetts, New York, Ohio, California, 
are covered in this article, 


CRAWFORD, ATTORNEY, DEAD 
William W. Crawford, 65, member of 
the well known Louisville corporation 
and insurance law firm headed by Wi!- 
liam Marshall Bullitt. died August 24 
after a brief illness. Past: president of 
the Louisville and Kentucky Bar Asso- 
ciations, he was an officer or director 
'n many companies 


MADE MANAGER AT DALLAS 

Lilovd M. Miller has been named 
branch manager in Dallas for the 
Southwestern Life, according to an an- 
nouncement by C. F. O'Donnell, vresi- 
dent. He succeeds W. Campbell Green. 
who resigned to become manager of 
the Ordinary denartment of the Ameri- 
can Nat‘onal’s Houston office. 


U. S. COMPANY INVESTMENTS 
More than $1,227,000,000 was invested 
in the first half of the year by Ameri- 
cin life insurance companies in moz:t- 
vages and securities other than U, S. 
Government secur'ties, according to a 
report by the Institute of Life Insurance. 
Total purchases, including U. S. Govern- 
ment bonds, came to $5,454,000,000. 
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President Shoemaker 
Names Committee Heads 


George P. Shoemaker, CLU president, 
Life Underwriters Association, New York 
City, announces the appointment of the 
following committee chairmen for the year 
1944-45: 

Admissions, George H. Greason. Agent’s 
Training Course Faculty, Harry Krueger. 
Agent’s Training Course Attendance, Ray- 
mond EF, Thorne. Attendance, chairman, 
John A. Silver; attendance co-chairman, 
Jules Anzel. Attorneys, Michael J. Denda. 
Blood Donors Committee, Pasquale A. 
Quarto, 

Soard of Field Underwriters, J. J. Je- 
rome Sr. Brokers, Harry C. Ard. Bulle- 
tin, H. N. Kuesel. Business Ethics, Elias 
Klein. Construction and By-Laws, Robert 
B. Skillings. Chamber of Commerce, Will- 
iam C. Smerling, CLU, Edwin J. Allen. 
Finance Committee, Gilbert V. Austin. In- 
stitute of Life Insurance, Gerald H. 
Young. Law and Legislation, Clancy D. 
Connell. Library, Solomon Huber, Life 
Managers and General Agents, Timothy 
W. Foley. , 

Membership, John Poinier. Planning, 
Benjamin 1). Salinger. Post War Retrain- 
ing Course, James FE. Bragg. Reception of 
(suests, Harris L. Wofford. Reception of 
New Members, Frank J. Mulligan. 

Sales Congress, John H. Evans. Super- 
Herbert G. Coursen, Trust Com- 
Austin Kelly. War Bond, John 
Women Underwriters, Mrs. 


visors, 
panies, I. 
M. Fraser. 
Laura Davis, 


Canadian Superintendents 


Meeting Slated for Oct. 22 


An executive session of the Association 
of Superintendents of Insurance of the 
Provinces of Canada will be held at Que- 
bec, October 22, according to an announce- 
ment by John Edwards, of the Ontario In- 
surance Department, secretary of the asso- 
ciation. 


COL. HAMILTON 80 ON SEPT. 6 

Colonel Isaac Miller Hamilton, found- 
er, president and now chairman of the 
board of the Federal Life of Chicago, 
will be 80 years old September 6 and 
the occasion will be marked by a din- 
ner in the grand ballroom of the Sher- 
man Hotel, Chicago, which will be at- 
tended by Federal Life executives, staff 
and field representatives also by repre- 
sentatives from insurance organizations. 
Colonel Hamilton enjoys robust health, 
has had an amazing career as insurance 
eyecutive, banker, lawyer, and general 
businessman and keeps up with many 
outside activities. 


JOHN G. McLAUGHLIN DEAD 


At One Time Acting Manager of Real 
Estate Department, Mutual Life; Was 
50 Years with That Company 
John G. McLaughlin, 
manager of real estate department of 
Mutual Life, and who served that com- 
pany for half a century until his retire- 
ment three years ago, died in New York 

at the age of 72 on Tuesday. 

When Mr. McLaughlin joined the 
Mutual Life he was 16. 
the rcal estate department as an 
side aporaiser in New Jersev_ territory 
when he resigned for a brief period. He 
returned to the company and in 1929 
became assistant manager of its real 
estate department. 


3orn in Brooklyn Mr, McLaughlin was 
a director of Plainfield Title and Mort- 
gage Guaranty Co., Queen City Buliding 
and Loan Association and of Y.M.C.A. 


former actin 


He was with 
oOut- 





J. O. WILSON’S NEW POST 

John O, Wilson, Oklahoma City, has 
resigned as branch manager for the 
General American Life and will be suc- 
ceeded by W. J. Newblock, who for six 
years has been assistant manager of 
the life, accident and Group departments 
for the Travelers. After a month’s va- 
cation Mr. Wilson will go to Jackson- 
site. Fla. to join the Mutual Benefit 
Te. 





WiTH BANKERS 35 YEARS 
Martin Roe, claims secretary of the 
3ankers Life Company of Des Moines, 

celebrated 35 years continuous service 
wth that company August 2nd. He 
had started work for the company orig- 
inally in 1906, but went into the bank- 
ing business: temporarily; returning to 
the Bankers Life August 2, 1909. He 


was elected claims secretary in April, 
1935. He has no intention of retiring 
anytime in the immediate future. 


N. J. ASS’N TO MEET 
The first luncheon meeting of the sea- 
son of the Life Underwriters Associa 
tion of Northern New Jersey will be 
held September 21 in Newark A. C. 
J. Stanley Dey is president of the or- 
ganization. 
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Busy people respect the Salesman who 
is brief and to the point. That state- 
ment is not new but the fast tempo of 
today’s business, which is building for 
victory, makes directness an essential 
ingredient of the successful sales inter- 
view. /Etna Life Salesmen, schooled in 
the principles of organized selling, are 


reaching busy prospects today through 


modern sales plans. 








“TNA LIFE ORGANIZED SELLING 


4ETNA LIFE INSURANCE COMPANY 
Affiliated Companies: 
The .£tna Casualty & Surety Company 
The Automobile Insurance Company 


The Standard Fire Insurance Company 
of Hartford, Connecticut 
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Several menths ago we announced 
an important step in the progress 
of this Chicago institution 

the purchase, with the Centinental 
Casualty Company, of the building 
at the southwest corner of Michi- 
gan Avenue and Jackson Boule- 
vard .. . now known as the Conti- 


nental Companies Building. 
Now we have moved. 


Another milestone in Continen- 
tal history which includes an 
increase in insurance in force each 
and every year since inception . . . 
removal of cur offices to our own 
building will find us better pre- 
pared than ever to serve the needs 
of our agents and policyholders . . . 


both present and prospective. 
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ASSURANCE COMPANY 
CHICAGO, ILLINOIS 





Affiliated with 


CONTINENTAL CASUALTY COMPANY 
TRANSPORTATION INSURANCE COMPANY 


310 South Michigan Ave. @ Wabash 7272 





Close Offices During 
Flynn Funeral Service 


DIED AFTER BRIEF ILLNESS 


Presidents of Actuarial Societies 
Among Honorary Pallbearers; 
Tributes Paid by Actuaries 


Out of respect to the memory of 
Benedict LD. Flynn, vice president and 
actuary of Travelers, and one of the 
popular men in field, 
who died last week at St. Francis Hos- 


most insurance 


pital after a brief illness, the offices of 
the Travelers Companies were closed 
on Friday of last week until 1 o'clock 
in the afternoon so that members of 
the Travelers organization could attend 
the funeral services. 

Honorary pallbearers included) many 
officers of the Travelers Companies, 
headed by President L. Edmund Zacher, 
and members of the boards. Other 
honorary pallbearers were these: 

Joseph B. Maclean, president, Actu- 
arial Society of America. 

A. J. McAndless, president, Lincoln 
National Life, and president American 
Institute of Actuaries, 

Harold J. Ginsburgh, president, Cas- 
ualty Actuarial Society. 

J. H. Vreeland, U. S. 
tish Union & National, 

J. G. Parker, general manager, Im- 
perial Life. 

“. E. Cammack, vice president, Aetna 


manager, Scot- 


Life. 

Robert B. Newell, president, Hartford 
National Bank & Trust Co. 

George R, H. Nicolson, 
Kingswood School. 

Dr, William F. Flanagan, New Britain; 
John F. Gaffey, Hartford; E. G. Hell- 
yar, Norwich. 

Following are some estimates of Bene- 
dict D. Flynn given to The Eastern 
Underwriter by some leaders in life and 
casualty insurance worlds: 


headmaster, 


Ray D. Murphy, vice president and 
actuary, Equitable Society: 

“The death of Benedict D. Flynn 
brought to those of us who were. his 
friends a grievous realization of 
personal loss for which we were ill pre- 
pared. Through all his life he had 
shown qualities of mind = and_ spirit 
which had woven. strong bonds of 
friendship wherever his activities led 
him. His was one of the faces for wh'ch 
many of us looked first at any gather- 
ing of actuaries. 

“His outlook on the many insurance 
activities with which he was engaged 
was always one of breadth and produc- 
tive of wisdom. Tolerant of opposing 
views he never lacked deep convictions 
of his own, His influence was wide be- 
cause of these qualities and too for 
the pleasant gentleness with which he 
could often resolve a warm conflict of 
opinion. 

“His was that rare combination of 
abilitv, character and personality which 
added much effectiveness to the busi- 
ness of insurance and much happiness 
to his fellow workers in that field. That 
behind this was a correspondingly deep 
affection for his family and their life 
together was known to those close 
enough to hear his affectionate refcr- 
ences to them.” 

Horace R. Bassford, vice president 
and actuary, Metrovolitan Life: 

“Benelict D. Flynn will be greatly 
missed. He had a wide, thorough knowl- 


close 


edge of all branches of the insurance 
business; was always willing and anx 
ious to share that knowledge with the 
rest of us. His long experience and co- 
operative spirit were felt) throughout 
the insurance world. He was always 
friendly, human and a fine gentleman. 
It was a privilege to be counted among 
his many friends.” 


Jesse S. Phillins, chairman, 
American Indemnity Co.: 


“The insurance business has sus- 
tained an irreparable loss in the death 
of Benedict D. Flynn, known to his 
close friends as “Ben Flynn,” one of 
its outstanding actuaries. His entire life 
since his graduation from college was 
spent in the service of the Travelers 
Insurance Co. and its affiliates. Com- 
mencing his career in the casualty ac- 
tuarial department, advancing rapidly 
from one position to another and early 
in his career was appointed actuary of 
the casualty department. While he spe- 
cially devoted himself to the casualty 
business in which field he excelled and 
becxme recognized as one of the fore- 
most casualty actuaries of the country, 
he also applied himself to the lif 
branch and unified the entire actuarial 
activities of the Travelers over which 
he had sole sunervision since his ap- 
pointment as vice president and actuary 
in 1930 to the time of his death. 

“He was a_ trained mathematician. 
Nevertheless, he was able to apply and 
co-ordinate his technical knowledge with 
the practical phases of the business, He 
was recognized as an authority in lia- 
bilitv, compensation and in group life 
insurance questions. 

“IT first met Ben Flynn when I was 
Superintendent of Insurance of the 
State of New York, when he appeared 
at the department on various occasions 
representing the Travelers in liability 
and compensation matters. I was par- 
ticularly impressed with his knowledge 
of the business and his ability _ to 
analvze and discuss from a_ practical 
viewpoint actuarial problems and in a 
language which the ordinary layman 
could understand. Always modest and 
unassuming, be presented his views 
with force and clarity in the discussion 
of questions in which he was interested 
and carried conviction to his hearers. 

“His advice was freauently sought by 
the various actuarial organizations of 
which he was a member and to which 
he contributed much thought and effort 
for the general good of the business. 
He was a great actuary, his accomp'ish- 
ments were many. He will not onlv be 
greatly missed by his associates of the 
company which he faithfully served but 
by his many insurance friends who re- 
ability and esteemed him 


Great 


spected his 
as a friend.” 
As Seen by The Travelers 
obituary story about Mr. 
Travelers Protection, the 
agency publication, said in 


In its 
Flynn The 
company’s 
part: 

“In writing of Ben Flynn it seems 
almost impossible not to put his per- 
sonality ahead of his accomplishments. 
Both were outstanding, But the manner 
in which he did things was almost more 
important than what he did. Certainly, 
all he accomplished could never have 
been done by one who attempted to 
ride roughshod over all opposition. Ben 
gained his ends—and made friends on 
the way. 

“He was a natural born mathema- 
tician. His mind took to figures as nat- 
urally as a duck takes to water. Be- 
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cause he was such a master of mathe- 
matics, he was not dominated by 
figures. When you worked with him 
you were amazed by the way his keen, 
incisive mind cut through all extraneous 
matter and grasped the fundamentals otf 
a_ problem. 


One of His Great Contributions 


“He was one of the first American 
actuaries to become interested in the 
casualty lines. A few years after he 
came to the company L. F, Butler, then 
secretary, felt that Mr. Flynn could 
be of especial service in the handling 


of casualty insurance problems. The 
casualty insurance business was. then 
in a formative state and committees 


representing the various companies 
were in frequent conference as to how 
to work out their many problems. I! 
was in this committee work that Mr. 
Flynn was of great service to the 
Travelers and to the casualty business 
as a whole. One of his greatest con- 
tributions was his insistence upon the 
application of sound actuarial principles 
to the casualty lines. He consistently 
fought for this principle over three 
decades and did much to impress the 
influence of the actuarial viewpoint 
upon the casualty business as a wile. 
Also, he carried the fight for this -ame 
sound principle into the field of (our 
life insurance and Group _ pen-.ons. 
During the past thirty years he ex rted 
a stabilizing influence which perm ited 
the Travelers organization and eX 
tended beyond the confines of the °om- 
pany into the entire fields of casialty, 
life and Group insurance.” 


His Family 


Mr. Flynn was father of four sons 
and a daughter. Three of the boy» are 
now in uniform. They are Cartain 
Benedict D. Flynn, Jr., statione' 1” 
Philadelphia; ;George B. Flynn, “my, 
stationed in Washington, and No ber! 


B., Army, also stationed in Pen sy! 
vania. His youngest son, Edward W.. 
is well below military age, His wilt 


died in 1935. 
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Says Los Angeles Will 
Be 2nd City of Nation 

AGT. EDW. CHOATE N. Y. VISITOR 

Has Written $1,750,000 This Year; Pre- 


dicts Post-War Prosperity in 
Coast Metropolis 








Edward Choate, for years one of 
cading agents of New England Mutual 
fe, and who is with Hays & Brad- 
street agency, Los Angeles, was a New 
York visitor this week with Mrs. 
Choate. He is a life member of Mil- 
li 
h 


—_— 


n Dollar Round Table. Last year 
average-sized policy was $30,700 
aie" average premium was fifty-seven 
dollars a thousand. Of his business 
two-thirds was business insurance and 
the rest planned estates. So far this 
year he has paid for $1,750,000. No Pen- 
sion Trust business is in this volume. 

Great-grandson of Rufus Choates, 


one of the founders of New England 
Mutual Life, he spent four years as a 
traveling salesman selling candy, crack- 


ers, jams and jellies for Bishop & Co., 
now part of National Biscuit Co. and 
he sold in thirty-two states. His first 
life insurance experience was with State 
Life in California. Later, he joined 
New England Mutual. He is vice presi- 
dent of Los Angeles Life Underwriters 
Association; has talked before several 
underwriters associations. 

Mr. Choate has been representative 
of the Treasury in organizing war bond 
sales at California Shipbuilding Cor- 
poration which has 36,000 employes, and 
has given 30% of his time to this ac- 
tivity. That corporation, by the way, 
has turned out a 10,500-ton ship every 
thirtv-six hours for two and a_ half 
years, and $31,000,000 of bonds was sold 
to its employes under Mr. Choate’s di- 
rection. 

Future of Los Angeles 

\sked by The Eastern Underwriter 
what he thought would happen to Los 
Angeles after conclusion of the war in 
view of its great industrial development 
and fact that, including surplus popu- 
lation, there are now 2,250,000 people 
there, he said: 

“Within five vears Los Angeles will 
be the second largest city in the United 
States. The business people with whom 
I come into contact believe that the 
city has a great future. One of the 
most enthusiastic is Paul Belding, a di- 
rector of Aircraft Parts Association, 
membership of which is composed of all 


the aircraft industry and its sub-con- 
tractors. Another is Albert T. Daniel- 
son, vice president of Barker Bros., 


establishment, who 
stores in half a 
Outside of in- 


leading furniture 
are planning branch 
dozen California cities. 


dustry, which will continue in a big 
way, they have in mind too, the fact 
that Los Angeles is a natural port for 


exports to South America, Australia and 
the Far East.” 


FOREST LAWN LIFE RESULTS 
Forest Lawn Life of Glendale, Calif., 


is now in the midst of an expansion 
Procram. Its 1944 production goal is $2,- 
00,000 and nearly half of this was real- 
ized the early part of July, when the 
million dollar mark in written business 
Was passed. The company now main- 
tains offices in San Francisco, San Ber- 
nadino, Bakersfield, Santa Ana, Po- 
mona and San Diego, and several more 
Will be established before the close of 
1944. Vice president in charge of both 
Procuction and underwriting is L. E. 
Doyic, and the company features non- 
assessable funeral insurance. 


Robert H. Pierce’s New Post 


Robert H. Pierce has been made 
Manager of farm loan division, Aetna 
mortgage loan department. At 
ome time he was editor of The Life 
\etna-Izer, In 1937 he was transferred 
ipany’s mortgage loan department, 
charge of sale of its farm real 
and was made supervisor in 1942. 


DEATH OF GEORGE KLEINE 





Former Supervisor of Ives & Myrick 
Agency Had for Some Months Been 
in Red Cross Work 

George Kleine, who until January 1 
of this year had been supervisor of the 
Ives & Myrick agency, New York, Mu- 
tual Life, Richard E,. Myer manager, 
died on Sunday last at his home in 
Richmond Hill, Long Island, at the age 
of 58. months ago he was as- 
signed by the company to the New 
York Chapter of the American Red 
Cross for which he helped to organize 
block campaigns for war funds. He had 
been with the Ives & Myrick agency 
for a number of years. , 

Surviving are his widow and two sons, 
one of whom, Technical Sergeant E dwin 
D. Kleine, recently returned from duty 
in England with the 8th Army Air 
Force. : 


Some 





W. E. BIXBY HONORED 
W. E. Bixby, president, Kansas City 
Life, was recently honored by the field 
forces of the company on his birthday, 
at which time 794 applications from 382 
agents for a total volume of $2,035,988 
were presented to him. 
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PROVIDENT L. & A. LEADERS 


For the third consecutive year H. 
Grice Hunt, general agent in South 
Carolina, has won top ranking position 
among the life fieldmen of the Provident 
Life and Accident, Chatt: inooga, and to 
the presidency of the company’s Century 
Club. Mr. Hunt has just received official 
notification that he has qualified for the 
second consecutive year for the Million 
Dollar Round Table with a total paid 
volume of $2,149,000 with his persistency 
rate shown for life business with the 
P rovident_ standing at 99.5%. 

ceese, Jr., member of the lead- 
ing Chattanooga agency of Trotter, 
Boyd & Keese has won the vice presi- 
dency of the Century Club on a perfect 
persistency rate of 100% for his 1943-44 
life business. 

Paul M. Ray, general agent of the 
Provident life department of Chatta- 
nooga, has been reappointed secretary- 
treasurer of the Century Club by Presi- 
dent Robert J. Maclellan for the new 
club period starting August 1. 


DAVILLO EAGLE PROMOTED 

Davillo Eagle, who has been with the 
John Hancock agency at Cedar Rapids 
since 1932, has been promoted to dis- 
trict manager in charge of the Peoria, 
Ill., and Galesburg, IIL, offices, 





HERMAN REINIS 
Brooklyn General Agent 


The Manhattan Life 


(Founded 1850) 
50 Court St. MAin 4-7951-2-3 

















TAKES OVER IOWA SOCIETY 
The Homesteaders Life 
Des Moines has taken over the Home 
Emergency Society of 
with the Iowa 
approving an 


Association of 


Towa, 
Department 
agreement. 


Garner, 
Insurance 
assumption 
The Home Emergency has been operat- 
ing without an 
made an assessment every time a mem- 
ber died. The 


insurance license and 
Homesteaders agreement 
assumes and reinsures the firm’s liabil- 
ities. 





Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 











ily strengthened Fidelity’s 


The background of Fidelity progress 


Company Back of the Contract”. 


POST-WAR PLAN 


Everybody is plan-conscious now. From the press, the radio, the speakers’ 
platform and the halls of Congress are pouring an increasing volume of post-war 
planning discussions. Never before have life insurance men been so well fortified 


by public acceptance of an economic principle. 


Fidelity agents are meeting this quickened public acceptance with a complete 
kit for post-war and life-time economic planning—the latest addition to which is 
non-medical for juveniles, full insurance down to age 5, payor benefits to age 15. 


Issue age for graded benefits, 0 to age 4. 


Favorable reputation gained through sixty-six years of fair dealing has stead- 


Fidelity forges similar bonds with its agents by maintaining the common touch. 


The Fidelity Mutual Life Insurance Company 


Philadelphia 


Ek. A. Roperts, President 


relations with insurance buyers in thirty-six states. 


is briefly sketched in its booklet, 


A copy will gladly be sent to anyone interested. 


“The 
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Quiz Period « on iowa | 
Table Hour at Detroit 


PLAN WAR BOND CONFERENCE 


Wm. H. Andrews, Jr., National Chair- 
man, O. J. Arnold, Ralph G. Engelsman, 








Speakers; Women’s Group Program 
The “Million Dollar Round Table 
Hour” of the National Association of 


Life Underwriters convention in De- 
troit, week of September 11, will be 
fashioned after the “Quiz Kids” radio 
announces Jul B. Baumann of 
Houston, national program chairman. 
The program, in which eleven members 
of the Million Dollar Round Table will 
is being arranged by Wal- 
ter N. Hiller, Penn Mutual and Louis 
Behr, Equitable Society, both of Chi- 
Alfred J, Ostheimer, 3rd, North- 
western Mutual, Philadelphia and chair- 
man of the Round Table, will direct the 
program. 

Mr. Ostheimer 
the National Association to 
Whitford, Chester 
if time does not per- 
Hotel, Detroit, 


show, 


participate, 


cago. 


invites members of 
submit to 
him at County, 
Pennsylvania, or, 


mit, care of Statler 


questions they would like the Million 
Dollar Round Table “Quiz Kids” to 
answer. The program will be entirely 


unrehearsed and the questions will not 
be made known to the participants 
prior to the meeting. 

Those who will participate in the pro- 
gram are Walter FE, Barton, Union Cen- 
tral, New York; Louis Behr, Equitable 
Society, Chicago; R. Rolla Hays, Jr., 
New England Mutual, Los Angeles; D. 
L. Myrick, Great Southern Life, Lake 
Charles, La.; Charles Carroll ne 


Canada Life, Toronto, Ont.; E. 
Proctor, Northwestern Mutual, Nash. 
ville; H. Ben Ruhl, Northwestern Mu- 


tual, Detroit; Martin I. Scott, Equitable 
Society, Los Angeles; Carlton’ FE. 
Stevens, Acacia Mutual, Paris, Texas; 
T. Albert Stix, Jr., Mutual Benefit, St. 
Louis, and John M. Utter, Equitable 
Life of Iowa, Seattle. 


War Bond Conference 


\ War Bond Conference, to which 
representatives of all local and state life 
underwriter war bond committees, as 
well as Treasury officials and war fi- 
nance committee chairmen, have been 
invited will be held on Tuesday evening, 
September 12, as a part of the National 
Association annual meeting. Clifford H. 
Orr, of Philadelphia, national sales di- 
rector of the NALU’s war savings com- 
mittee, has announced. At this confer- 
ence the agent’s contribution to this 
phase of the war effort will be analyzed 
and an effort made to better coordinate 
the forces of the agent with those of 
the War Finance committees. 

Opening the program,. William H. 
Andrews, . of Greensboro, chairman 
of the National Association’s War Sav- 
ings committee, will deliver the key- 
note address, “The Life Underwriters’ 
ys in the War Finance Program,” and 

>. Balkema, chairman of the life un- 
iaecuee war bond committee for 
Michigan will extend greetings. 

For the Treasury Department, speak- 
ers will be O. J. Arnold, chairman of the 
Minnesota War Finance committee, and 
Ralph G. Engelsman, director of pay- 
roll savings, War Finance division, 
Washington. Mr, Arnold has titled his 
talk, “Where Do We Go From Here?” 
and “Mr. Engelsman will speak on “The 
Individual’s Contribution to War Fi- 
nancing.” 

The remainder of the 
heen broken down into the 
parts: payroll savings, life insurance 
divisions, training of workers, extra 
bond solicitation, mop-up drives and 
speakers bureaus. 


program has 
following 


— on payroll savings, Lester 
EK Becker, chairman of the life under- 
writers’ war bond committee for Mis- 


successful pro- 


outline the 


souri, will 





| HEARD on the WAX 





The standing committee on = unau- 
thorized practice of the law, American 
3ar Association, includes a discussion 
of life insurance counsellors in its re- 
port which will be made to the sixty- 
seventh annual meeting of the asso- 
ciation to be held in Chicago Septem- 
ber 11-14. 

Among other things the report says: 

“Reports coming in to your commit- 
tee from various parts of the country 
indicate that the activities of so-called 
‘life insurance counselors’ are becom- 
ing bolder and bolder. It is to be 
regretted that in many instances the 
activities of these unauthorized prac- 
titioners are made possible by the co- 
operation of lawyers. In their zest for 
insurance business, agencies have set up 
elaborate staffs of. ‘estate planners’ who 
not only advise the prospective assured 
on the law of succession and descent 
but also on tax laws. In many instances 
wills are prepared by attorneys acting 
for these agencies who never see their 
clients. 

“Within the past year the activities 
of these agencies have extended into 
the field of pension trusts. Solicitation 
of large corporations to set up pension 
trusts “he is been on a national scale and 
certain firms have been known to make 
a charge for surveying the needs of a 
corporation and making recommenda- 
tions. It has proved very difficult for 
local committees to cope with this situ- 
ation because in many instances the 
business crosses state lines and your 
committee is now engaged in assem- 
bling all of the facts in the hope that 
within the next year a plan mav_ be 
formulated to suppress this type of un- 
authorized practice. In the meantime it 
is suggested that all lawyers read care- 


fully the joint Statement of Principles 


issued by the bar and life insurance 
underwriters which appears on pages 
99 and 100 of the 1942 Compendium on 
Unauthorized Practice of Law.” 





Unknown to the Des Moines general 
public the basement of the Bankers 
Life’s home office in that city has been 
used for two years as Control Center of 
the Civilian Air Raid Organization of 
the county in which Des Moines is lo- 
cated, In all, 10,000 workers contributed 
nearly 1,000,000 hours of time to the air- 
raid program, which was directed from 
the Bankers Life building. The board 
of supervisors of Polk County and the 
city council of Des Moines adopted 
resolutions thanking the Bankers Life for 
the room and the janitor service. These 
were presented to Vice President Mc- 
Conney when the air raid organization 
held its last blackout test recently. 





In 1926, Henry Solomon, of the North 
Ohio branch of the Canada Life, ‘started 
giving $5 gold pieces to the first babies 
born to any of the tenants in his apart- 
ment houses. Second babies were re- 
warded with $10, third babies with $20 
and so on. When the United States 
went off the gold standard, Mr. Solomon 
continued his payments in silver and 
later changed his baby bonuses to war 
stamps. During the recent war loan 
drive, the Cleveland producer decided 
to give a $25 War Bond to each baby 
instead of stamps. In the past seven- 
teen vears Mr. Solomon has paid off 
fifty-fours times. He has made a stand- 
ing offer that anv mother of quin- 
tuplets can have the apartment house 
she lives in. 

Uncle Francis. 





cedure followed in his state, with the 
close cooperation of Treasury Depart- 


ment officials. Philip O. Works, co- 
chairman with Fred L. Mason, of the 
Rochester war bond committee,’ will 


talk on the payroll allotment work by 
the Rochester Association. 

The workings of a life insurance di- 
vision, within the War Finance com- 
mittee of a state, will be discussed by 
L. V. Drury, chairman of the life un- 
derwriters’ war bond committee for 
Pennsylvania. 

Explaining the plan of “buy where 
you work,” Eber M, Spence, chairman 
of the life underwriters’ war bond com- 
mittee for Indiana, will give the re- 
sults of the plan for extra bond solici- 
tation used in the Fifth War loan. 

A. C. F. Finkbiner, immediate past 
president of the Pennsylvania State 
Association, will discuss training the 
workers. This phase of life underwriter 
work was initiated with the Fifth War 
joan—and the training of all war bond 
salesmen, life insurance and otherwise, 
was in the hands of the life insurance 
division of the War Finance committee 
in’ Pennsylvania. Mr. Finkbiner will 
outline the problems faced and how 
they were solved. 

The success of the mop-up-drives is 
well known and Louis M. Planchard, 
chairman for Louisiana, and Edward M. 
Aiken, past president of the Pittsburgh 
Association, will give the details and 
tell how they were handled in each lo- 
cality, 

As a final speaker, J. Hawley Wilson, 
chairman of the life underwriters’ war 
bond committee for Oklahoma, will dis- 
cuss the organizing of speakers bureaus 
through local and state associations for 
bond rallies, war plant rallies, etc. 
Women’s Quarter Million Round Table 

Business life insurance will be the 
topic of the Women’s Quarter Million 
Dollar Round Table conference which 
will be held in Detroit, September 12, 
as a part of the National Associa- 
tion convention, announces Elsie M. 


Matthews, Manhattan Life, Montclair, 
N. J., chairman of the group. . 

The subject will be presented for dis- 
cussion by all members of the Round 
Table through four leaders: Minna W. 
Hensley, Franklin Life, Salina, Kansas; 
Eunice C. Bush, Mutual Life of New 
York, Baton Rouge; Lucille H. DeVore, 
New York Life, Memphis, and Her- 


mine R. Kuhn, Manhattan Life, New 
York, 
Mrs. Hensley will handle the topic 


from the angle of discovering business 
life insurance situations including an 
analysis which the underwriter should 
make before opening a case; Mrs. Bush 


will develop the process to uncover 
business life insurance needs and the 
application of life insurance to meet 


those needs; Mrs. DeVore will present 
the angle of prestige technique with a 
discussion revolving around the techni- 
cal aspect of business life insurance, 
and Miss Kuhn will examine methods 
for successfully building the case, using 
broad general principles to be used as 
guide posts in setting up the case and 
making the sale. . 
“The program will not attempt to 
present an academic discussion of types 
of business life insurance,” Miss 
Matthews stated. “The Round Table 
Conference will be a clinical discussion 
designed to present to our members its 
possibilities and opportunities, with an 
exchange of ideas and methods by 
women who have proved successful in 
this field. A survey of the type of 
business written by members of the 
Women’s Quarter Million Dollar Round 
Table indicates that our members are 
reluctant to enter this field which we 
feel will provide an important channel 
of business in the post-war reconstruc- 
tion period.” 
Ninety-five in Women’s Round Table 
Three new qualifying members have 
been added to the 1944 Women’s Quar- 


ter Million Dollar Round Table, an- 
nounces Elsie M. Matthews, Manhattan 
Life, Montclair, N. J., chairman. This 


brings the total of this year’s member- 








WANTED— Supervisor—Lif« 


Prominent agency requires life super. 
visor for New Jersey . . . a Christian, no: 
over 45, residing in N. J., and having 
good background in the business. Must | 
capable of big things in organization wor!:. 
and must be up-to-date in the most ap. 
proved and modern methods of sales :- 
derwriting. 

The position open will carry fine poten- 
tialities and good salary for the right man. 
One of the big companies! 

Write, giving age, experience and memo- 
randum of connections. Interview will 
be granted second week in September, 


Address: Box 1545 


THE EASTERN UNDERWRITER 
41 Maiden Lane New York 7, N. Y. 








Death Benefit Payments 
For June at New Peak 


Death benefit payments to American 
families from the life insurance com- 
panies of the country were $95,739,000 
in June. This is the largest total for 
June in the history of the business, and 
brings these payments for the first half 
of the year to an all-time high of $614.- 
014,000, the Institute of Life Insurance 
reports. The increase of 10% over the 
first six months of last year is almost 
wholly due to war deaths: which off-set 
the reduction in civilian deaths from thie 
high point of the winter epidemic. 

Total payments to policyholders and 
beneficiaries in the six months were $1,- 
277,035,000, nearly 5% above the firs! 
half of last year, in spite of a reduction 
of 24% in surrender value payments 
from the 1943 figure. 


NEW YORK LIFE BOND SALES 

The New York Life Company’s team 
of volunteer War Bond salesmen during 
the Fifth War Loan Drive in New York 
City made 60,735 individual cash sles 
for $12,274,650 War Bonds, according to 
a recent announcement by the company. 
This is an increase of 70% in the num- 
ber of cash sales and 50% in the volume 
of War Bonds sold as compared with 
the New York Life team’s record dur- 
ing the Fourth War Loan Drive. The 
New York Life team was comprised ot 
2,925 employes and agents of the com- 
pany in New York City. 


BIG TREE CLUB MEMBERS 

Pacific Mutual Life had 360 of its field 
forces qualified for membership in the 
“Big Tree Club” at the close of the 
club year July 31, which is a new high 
record. Charles Porter Hochstadter of 
the Jos. M. Gantz agency, Cincinnati, 
and Eugene I. Rappaport of the Rappa- 
port agency, Chicago, made the “1,5(X) 








Unit Class” in the club. Abram |. 
Geller, Houston, hit the “1,000 Unit 
mark for the second successive year 


All divisions of the club showed bi: in- 
creases in membership as compre’ 
with last year. 


RURAL LIFE, TEXAS, IN BUREAU 
Life Insurance Sales Research Bureau 
has admited to membership Rural [itt 
Insurance Co., Dallas, President 
B. Pope, and vice president is WV. 
Childress, who will be the official 
Bureau contact. The company, founded 
in 1939, has $8,166,015 insurance in force 
and total assets of $353,741. The tota! 
membership of the Research Bureau is 
now 137 companies which includes 10% 
companies in the United States, 19 com: 
panies in Canada, and 10 foreign ass° 
ciates. 





ship to ninety-five, fifty-eight of Hyon 


are new members. ; 

The new members are Franc: UR 
Bruce, New York Life, Atlanta; \¢! 
A. Harmer, New York Life, St. rye? 
and Ellen M. Putnam, National [ 


Vermont, Rochester. 
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Air Travel Accepted 
Life Insurance Risk 


STANDARD POLICIES ISSUED 





Underwriting Rules Liberalized in Re- 
cent Years; Some Policies Have 
. No Airline Restrictions 





airline travel will be ac- 
cepted as a standard risk in most life 
insurance underwriting, according to the 
Institute of Life Insurance which has 
just completed a survey of the currently 
issued life insurance policy forms ‘and 
underwriting practices of 200 life insur- 
ance companies. Nearly half of the 200 
companies now issue their standard 
policies containing no airline -travel re- 
strictions, at regular rates regardless of 


} 


the contemplated amount of commercial 
airline travel. The others have liberal- 
ized their underwriting rules in recent 
and now issue their standard 
policies at regular rates unless the ap- 
plicant’s use of airline transportation is 
especially large. ‘Lhe standard policy 
iorm used by a few companies does re- 
strict trans-ocean and other air travel 
outside the United States and Canada. 

“Lhis liberalized underwriting prac- 
tice ot lite insurance companies, almost 
wholly developed in the past ten years, 
is in keeping with the usual practice ot 
lite insurance to keep pace with chang- 
ing conditions and needs,” the Institute 
said, “When railroads were new, pro- 
tection was not available while riding as 
a passenger in the new steam Carriages. 
‘the satety of railway transportation had 
to be proven betore it became a stand- 
ard part of life insurance protection. 
‘this was a natural move in the interests 
ot the main body of policyholders. ‘Lhe 
same was true when the airplane ar- 
rived as a medium of commercial trans- 
portation. With the establishment of 
scheduled air-lines, companies generally 
set a limit of six trips a year which 
would be accepted without an extra pre- 
mium, 

“As safety improved the limit was 
raised until today extra premiums are 
seldom required, even for trans-oceanic 
travel, As each company determined its 
own underwriting rules competitively 
there being no uniform rates or rules 
in life insurance, there are naturally still 
some companies which limit amounts in- 
sured, or charge extra premiums where 
they regard the extent of air travel as 
greater than normal. 

“It will probably be some time before 
all applicants for insurance who use air- 
planes will be exempt from special con- 
sideration in the application questions 
and in home office underwriting, but the 
air traveler is rapidly becoming gen- 
erally accepted as no different from the 
traveler in any other type of carrier.” 


Post-war 


years 





CHICAGO CLU COMMITTEEMEN 


President H. R. Schultz Announces Ap- 
pointment of Chairmen; S. S. Hueb- 
ner to Address Annual Meeting 
Harry R, Schultz, president, Chicago 
chapter, CLU, announces the appoint- 
ment of the following committee chair- 
len; agency committee, Woolf Guon, 
Metropolitan; attendance and reception, 
John A. Bellows, Jr., Northwestern Mu- 
tual; educational, Joseph L. Beesley, 
Equitable Society; membership, Robert 
|. Murphy, The Prudential; program, 
ne Rappaport, Pacific Mutual; pub- 
lic relations and publicity, Helen M. 
Zep, Equitable Society; special events, 

Pau! M, Williams, Aetna Life. 

S. S. Huebner, president, American 
e of Life Underwriters will be the 
suest speaker on September 22 at the 
‘nial joint meeting of the Chicago 
chapter, CLU and the Chicago Associa- 
on of Life Underwriters. His subject 
will he “Economie Outlook for the Com- 
ing Decade and the Part Life Insurance 
Will Play.” Conferment of diplomas 





9 new CLU’s will take place at that 


time. 


CENTRAL LIFE PROMOTION 

Norman T. Fuhlrodt, an assistant 
secretary, Central Life Assurance So- 
ciety, Des Moines, has been advanced 
to assistant actuary, according to an 
announcement by E. H. Mulock, presi- 
Mr. Fuhlrodt became associated 
with the Central Life in 1936 and was 
named assistant secretary in 1942. He 
will retain the title of assistant secre- 
tary. He is a past president of the Des 
Moines actuaries club and a Fellow in 
the Actuarial Society of America and 
the American Institute of Actuaries. 


dent. 


R. G. RICHARDS’ SON KILLED 

Robert G. Richards, former agency 
secretary for Atlantic Life, of Richmond, 
now with an advertising agency in 
Providence, R. I., has been notified of 
the death of his son, Donald Westgate 
Richards, who was killed in action in 
France recently while serving with the 
invasion forces as a private first class, 
in the Army. Before entering the ser- 
vice young Richards attended Harvard 
University and was a member of the 


‘football team, 
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MADE ASSISTANT TREASURER 

B. Hollon Smith has been elected as- 
sistant treasurer of Bankers National 
Life of Montclair, N. J. He was born 
in Pulaski, Tenn., and was educated at 
the Massey Military School and Uni- 
versity of Tennessee, furthering his 
studies of finance at New York Univer- 
sity and Columbia University. His busi- 
ness career started with the National 
City Co. as railroad analyst and con- 
tinued in the Security Research Depart- 
ment of the Bank of New York. He 
joined Bankers National as bond analyst 
in November, 1942. 











YOUR PERSONNEL PROBLEMS WILL BE SIMPLIFIED BY AN 


top uidde Cinflloyce Craton. Vane 


Improved management - employee rela- 
tions are a natural consequence of a cor- 


to $3000. 


rectly designed employee pension plan. 


These are the basic benefits your firm 
could obtain from such a plan soundly 
financed through investment in insur- 
ance company annuity contracts or in 


securities: 


]. Reduces labor turnover. By its nature, 





a pension plan rewards long, faithful 


service. 


2. Attracts and holds high type em- 


which are based only on earnings up 


3, Eases Wage Problems. A pension plan 





provides positive financial value to the 
employee, yet is in line with govern- 
mental aati-inflation trends. 


Our 92- page summary entitled “Pension, 


Bonus and Profit-Sharin g Plans,” cover- 
in g the fundamentals of formulatin g and 


financin g emplo yee benefit plans, is now 





plo yees. The employee is afforded benefits 
supplemental to Social Security payments 


available. T here is no obli gation entailed 
in writing for this stud y or in discussin g 
your case with us. 


THE CHASE NATIONAL BANK 


OF THE CITY OF NEW YORK 


Pension Trust Division 
Telephone HAnover 2-9800 


11 BROAD STREET 








NEW YORK 15 
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H.S Basten Made Sissies 
Life Cleveland Manager 


WITH THE COMPANY SINCE 1943 


Former Assistant Senay, A. R. Klein 
Agency Takes Over New Duties 
September 15 


The appointment of Hadsell S, Easton 
‘r in Cleveland for the Home 
has been announced 


as manage 
Life Insurance Co. 
by William P. Worthington, vice presi- 
dent and. superintendent of agencies. 
Mr. Easton's appointment is in line with 





HADSELL S, EASTON 


Home Life’s program of developing men 
from within its own field organization 
for positions of management. 

Without previous life insurance ex- 
perience, Mr. Easton joined the A. R. 
Klein agency of the company in Chi- 
cago in March, 1943. He made an out- 
standing record in personal production 
during his first vyear—his average size 
sale exceeding the company’s 1943 na- 
tionwide average of $7,771. Before en- 
tering the life insurance business Mr. 
Easton was engaged in sales and man- 
agement in the aluminum business. 

Mr. Easton’s appointment in Cleve- 
land becomes effective as of September 
15. No announcement has been made 
of a successor to Mr. Easton as assist- 
ant manager of the Klein agency, the 
post he held prior to his new appoint- 
ment. 


AGENTS ADVISE SERVICEMEN 


Metropolitan Life has sent to each of 
its 20,000 fieid force a copy of instruc- 
tions issued by the Veterans Adminis- 
tration in Washington so that they will 


be able to give expert advice to re- 
leased service people on National Ser- 
vice Life Insurance. President Leroy 


\. Lincoln has urged all service people 
to keep this insurance in force and Cecil 
I. North, vice president in charge of 
field management, in a letter to the field 
force states that it is the wish of the 


company that they give all assistance 
and advice possible to service people 
concerning their insurance. 


HEADS N. D. ASSOCIATION 


H. A. Voll, general agent Provident 
Life at Bismarck, N. D., was elected 
president of the North Dakota Under- 
writers Association. Other officers are 
C. J. Beiseker, Great West Life, vice 
president; C. T. Tollefson, general agent, 
United Benefit Life, Fargo, secretary- 
treasurer. Directors are H. Folmer Han- 
sen, Mutual Life; C. P. Trisko, Penn 
Mutual; Jay Simpson, Minnesota Mu- 
tual; B. J. Majors, Guaranteed Mutual 
of Omaha, and Ralph A. Trubey, man- 

ger Guardian Life, Fargo, who is also 
a gees of the National Council, of 
the Nationa] Association of Life Under- 
writers. 


Maine Issues Revised 
Insurance Statutes 


MANY APPLY TO PRODUCERS 
Revised Laws of 1930, Together With 
Those Passed in Leg'slative Years 
Since That Time 





The Maine Insurance Department 
has sent out the full texts of the 
of the state regulating the insurance 
business. They are the revised statutes 
of 1930 as amended by all of the legis- 


iatures of the state meeting since the 


laws 


revision. 
Sections relative to insurance agents 
and brokers are summarized as follows: 
Agents are personally liable for un- 
lawful contracts. 


Commissioner may license insurance 
brokers; penalty for acting without li- 
cense; commissioner may _ revoke _ li- 


cense for cause or upon request of com- 
pany. 

Firms and corporations may be li- 
censed as insurance agents and brokers. 

Personal examination of applicants 
required in certain cases. 

Commissioner may issue 
special insurance — brokers. 
must keep account of business 


licenses to 
Licensee 
done 








Substantial salary, bonus and commissions on p pr 
tive offer for the right man. Write and state your qualifications. Box 1543, The Eastern 
Underwriter, 41 Maiden Lane, New York 7. 


ARE YOU THE MAN WE WANT ? 
An old established midtown agency wants a man who has had experience in the life 
insurance business to assist General Agent in developing full time organization. i 


] pc vy 





makes this an attrac- 


_————— 





and report to Commissioner and licensee 
must give bond. 

License may be revoked for violation 
of law or for misrepresentation. 

Penalty for licensed agents negotiat- 
ing for insurance in unauthorized for- 
eign company. 

Adjusters of losses must be licensed. 

Discrimination or rebates on _ pre- 
miums for fire or liability insurance de- 
clared unlawful. 


Company Operation Laws 


Among laws relating to company op- 
erations are these: 

Bonds may be valued on principles of 
amortization, 

Discrimination by life insurance com- 
panies prohibited. 

Insured person not to accept rebates, 
special favor or inducement. 

Benefits or privileges of policies not 
to be misrepresented. 

Incriminating evidence to be no ex- 
cuse from testifying. 

Certain policies of insurance shall be 











| heres bowed, hands clasped they say grace—and in 
their hearts a secret prayer for husband and father 
lingers... for all the thoughtful things he did... for en- 
abling them to maintain the way of life they once enjoyed 
together ... for leaving them a legacy that makes their 


future SECURE. 


Do you know that the Berkshire Triangle FAMILY 
PROTECTION PLAN—for ten, fifteen and twenty years— 
is designed to provide a regularly monthly income pay- 
able at the insured’s death tothe widow, sufficient in amount 
to supply the ordinary necessities and comforts of life? 





PITTSFIELD’ + 





ASK ANY Berkshire GENERAL AGENT 
LIFE INSURANCE: ‘COMPANY 


© Incorporated 1851 


HARRISON L. AMBER, President 


MASSACHUSETTS 

















exempt from claims of creditors, a 
rights of beneficiaries and assign 
thereof shall be protected. 

Minors may make valid contracts 
life insurance. 

Life companies not to contract 
pay benefits in anything but money. 

Annuity companies made subject io 
law relating to life insurance. 





Insurance Committec 


(Continued from Page 5) 


Harold V. Smith, president, Home In- 
surance Co. 

John A. Stevenson, 
Mutual Life, 

Grant Taggart, 
States Life. 

John M. Thomas, 
Union Pig 

iE: 


president, Penn 


California-Wesiern 


president, National 
Timanus, secretary-treasurer, 
The Philadelphia Contributionship. 

John L. Train, president, Utica Mu- 
tual. 

Frazar B, Wilde, president, Connecti- 
cut General Life. 

William D. Winter, president, 
tic Mutual. 

Four Insurance Men on Chamber's 

Board 


Atlan- 


Fred Conklin, Chester O. Fischer, 
Carl N. Jacobs and John M. Thomas 
are also members of the National 


Chamber’s board of directors. 

President Johnston announces tliat 
two special sections on marine and 
aviation insurance have been added to 
the insurance committee so that specific 
study may be given to post-war plans 
and developments. relating to the 
growth and expansion of these impor- 
tant fields of insurance. President 
Johnston said in a statement: 

“Today, with the horizons of victory 
more clearly discernible, the protection 
of life and property and the many 
other basic services of insurance in thie 
public interest are now more vital than 
ever before, especially in the sense of 
preserving without impairment our in- 
stitutions and competitive system.” 





STAGE “THIS WAS THE ARMY” 
Insurance Post 404, American Legion at 
San Francisco, Entertains 200 
Convalescent Veterans 


Insurance Post 404, American Legion, 
department of California, sponsored a 
dinner and show, “This Was _ the 
Army,” held at the Veterans War 
Memorial Building Auditortium, August 
31, for entertainment of 200 convelescent 
veterans. 

A Navy swing band entertained guests 
at the dinner, following which the 
show, with a cast of more than 10), 
was staged. Earle Wright, Sig Arndt, 
producers, were in charge of the show 
which had headline acts from s'!age, 
screen and radio, plus skits by post 
members, with orginal musical scoi¢s. 

The list of committee chairmen and 
staff assistants contain the name. 0! 
many prominent insurance men of at 
Francisco, Cyrus C. Washburn, recently 
advanced from Pacific Coast manager 
of the Preferrred Accident Insurance 
Co., to resident vice president, was »ub- 
licity chairman, Frank W. Bland, ‘esi- 
dent manager of the National Ur ler- 
writers was programme chairman. !ol- 
lowing are representatives of the sev- 
eral classes of insurance on the Vii ‘ory 
Bond committee. 

Fire and casualty: George P. Wil ms, 
chairman; Philip A. Crosby, co-c iat 


man, Life and accident: C. H vey 
Stull, chairman; J. H. Wood, co-c:att 
man. Marine: Raymond L. Ellis, chatr- 
man; Robert E. Archibald, co-chairma! 


general agents, C! irles 
Mark M. Mcheriv. Jt. 


Brokers and 
Seely, chairman; 
co-chairman. 
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Occidental Life Names 
Baltimore Gen. Agent 


APPOINTS DR. HOWELL A. KING 





Was Former Executive Dean and Presi- 
‘ent, University of Baltimore; Million 
Dollar Table Member 


The Occidental Life of Los Angeles 
has entered Maryland and appointed 
lr, Howell Atwater King as its general 
agent in Baltimore. 
Including Maryland, 
the Occidental Life 
is now operating in 
thirty-five states, 
District of Columbia, 
six Canadian  prov- 
inces and the two 
territories of Alaska 
and Hawaii. 

Long an outstand- 
ing Maryland educa- 
tor and_ insurance 
man Dr. King is a 
life member of the 
Million Dollar Round Table. For eleven 
years he was associated with the Uni- 
versity of Baltimore, filling the posts 
of executive dean and president. Also, 
he was one of the university’s founders. 
He left the university in 1936. He is a 
eraduate of University of Maryland and 
of Chicago Law School. During World 
War I Dr. King was awarded the 29th 
Division’s citation for bravery, and got 
a Silver Star. 

After spending three years with the 
United States Treasury as a_ special 
representative he was with the Mutual 
Benefit for five years. 





Dr. H. A. King 





SERVICEMEN’S DEATH CLAIMS 





Thirty Million Dollars in Death Benefits 
Paid in First Six Months 
of 1944 


Thirty million dollars in death benefits 
were paid in first six months of 1944 by 
American life insurance companies un- 
der 27,800 claims involving civilian poli- 
cies owned by members of the armed 
forces and of the merchant marine, ac- 
cording to the Institute of Life Insur- 
ance. The aggregate of payments re- 
sulting from deaths in service since 
the start of the war is $94,200,000 under 
75,900 claims. “These payments to the 
dependents of service men who have 
died are in addition to benefits they 
may have received under National 
Service Life Insurance,” the Institute 
said. “The amount paid and number of 
claims met indicate how generally men 
going into service have continued the 
civilian policies they bought for the 
protection of their families and how 
this insurance is paying out under war 
conditions.” 

While war death claims represent a 
steadily increasing proportion of total 
death benefit payments by the life in- 
Surance companies as the intensity and 
scale of fighting increases, they ac- 
counted in the first six months of the 
‘ear for only 4.9% of the $614,000,000 
death benefit payments by the compan- 
ics. In 1943 death benefits paid under 
policies on the lives of service men 
amounted to 4.1% of all benefits in that 
lt year, 

\ breakdown of the claim payments 
policyholders in the armed forces 
and the merchant marine shows that up 
lune 30 last 38,300 claims for $39,- 
‘000 were on the lives of policy- 

ders killed in action. Of these 16,400 
ims for an aggregate $14,900,000 were 
d in the first six months of this 

> 


Jeaths of service men resulting from 
idents and other external causes 
e Pearl Harbor have resulted in 
300 claims for $38,800,000, with 8,800 
these claims involving $10,700,000 
d in the six months ended June 30 


‘eaths from diseases among the serv- 
men accounted for 8,800 claims and 
Payment of $15,500,000 in benefits. 
the latest six months’ period 2,600 
ims for $4,400,000 were settled. 


TO ADDRESS FRATERNALS 





Superintendent Scheufler of Missouri on 
National Fraternal Congress Pro- 
gram; Some Other Speakers 


The fifty-eighth annual convention of 
National Fraternal Congress will be held 
in St. Louis, September 26-28 at Hotel Jef- 
ferson. Mrs. Grace W. McCurdy is presi- 
dent. 

Among the speakers is Commissioner 
Scheufler of Missouri, who is chairman of 
executive committee, National Association 
of Insurance Commissioners. L. E. Mahan, 
president, Mortgage Bankers Association, 
will speak on future of real estate mort- 
gages as an investment. Lawyer Henry 
Moser will discuss recent Supreme Court 
decisions. A. L. Kirkpatrick, Chicago 
Journal of Commerce, will follow Mr. 
Moser. Dr. William MacDonald, St. Louis 
University, will talk on tropical diseases 
and their probable effect upon future mor- 
tality. One subject of discussion at con- 
‘vention will be a proposed uniform fra- 
ternal code. 





BANKERS NATIONAL DIVIDEND 

Bankers National Life of Montclair, 
N. J., has declared a cash dividend of 
fifty cents a share on its capital stock. 


NEW PENSION TRUST BOOKLET 





Sent in Chicago by Earl M. Schwemm 
Agency, Great-West Life 
General Agent 
The Great-West Life’s Chicago agency, 
Earl W. Schwemm, general agent, is send- 
ing to brokers and others a booklet, “Pen- 
sion Trusts and Profit Sharing Trusts,” 
consisting of twenty-six pages of mimeo- 
graphed material. It contains detailed in- 
formation about participating annual pre- 
mium retirement annuity contracts, single 
premium deferred retirement annuity, in- 
come pension policies, and rates. Also, in- 
formation about Group insurance cover 
age, Group Annuities and Salary Savings 

insurance is included. 


JULY BUSINESS OFF 3.7% 
New life insurance for July was 
3.7% less than for July of last year, 


and for the first seven months of 
this year the total was 7.8% more 
than for the corresponding period 


of 1943, according to the Life Insurance 
Association of America. For July, Or- 
dinary insurance showed an increase of 
7.5% over July of last year, Industrial 
insurance a decrease of 11.1% and Group 
insurance a decrease of 38.7%. 











continued, 





THEY CAN STILL 
GET IT 


When a young Oregon contractor bought $20,000 of 
Occidental 5-Year Convertible Term Insurance with 
Income Disability in 1925, he paid us $172.40. 


When he was paralyzed by a broken back less than a 
year later, we started paying him $200 a month. 


When he died in 1943, we paid $20,000 in cash. i 
When we closed the file, we had paid $62,000! 


And when select risks ask for Income Disability 
with Life Insurance, they can still buy it from Occi- 
dental — $10 monthly income per $1,000—and we 


still issue on Convertible Term plans, too. 


Occidental Life 


INSURANCE COMPANY OF CALIFORNIA 
HOME OFFICE # LOS ANGELES 


V. H. Jenkins, Vice-President 


“We pay lifetime renewals — they last as long as you do” 
























When his Term policy expired, it converted auto- * 
matically to Ordinary Life. The $200 per month 
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5 World-wide protection is more of a 
necessity as distances diminish and 
every nation becomes a next door 


neighbor. Now more than ever, you 





} 
will need to provide your clients with 
all around protection. | 

| 


BU MAA 


The USLife specializes in foreign 





m 
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FIELD REPORT 


Features 41st Anniversary of National 
A. & H. Insurance Co. in Mid-Year 
‘Message; 1944 Goal of Co. $2,000,000 
G. H. Summers, vice president, Na- 
tional Accident & Health 
of Philadelphia, in his August message 


G. H. SUMMERS’ 





Insurance Co. 


to agency forces of the company, as 
presented in “The Review,” reports on 
the healthy progress this year to date 


in production of new A. & H. business. 


The National celebrated its forty-first 
anniversary in August. Its 1944 pre- 
mium goal is $2,000,000. Says Vice 


President Summers: 

“Production for July of this year 
over last was considerably up, but Au- 
gust bids fair to top all previous rec- 
ords and will if our sales force plays 
the game to win as they always have 
in other periods when we called for 
special effort. Sixty-three applications 
received on August 10 from one agency 
as an initial offering will give you an 
idea how the tide of apps is running. 

“In the first seven months of this year 
we passed the million dollar mark with 
several hundred to spare in premium 
collections, so we must take in a mil 
lion dollars more in the remaining five 
months to safely reach and pass our 
$2,000,000 premium goal. This would 
mean a Herculean task for 25% of our 
agents to accomplish, but it will be an 
easy one for 99% of our fieldmen who 
will want to participate in sharing the 
initial and renewal commissions to be 
realized from the writing of new busi- 
ness necessary to put our company 
“over the top.” 

“Over forty million policies covering 
health and accident risks are in force 
in the United States today, an increase 
of nearly six million during 1944. Little 
wonder that the accident and _ health 
business today affords the world’s larg- 
est market open to salesmen.” 
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BENEDICT D. FLYNN 

The actuarial world sustained the loss 
of one of its strong, influential, person- 
alities in the death last week of Bene- 
dict D. Flynn, vice president and ac- 
tuary of the Travelers. Equally at home 
in life, fire and casualty science, his 
principal activities in his own organiza- 
tion were as coordinator of the actuarial 
and statistical activities of the four com- 
panies in the Travelers group—Travel- 
ers Insurance Co., Travelers Indemnity 
Co., Travelers Fire and Charter Oak. 
He was a Fellow of the principal ac- 
tuarial societies of the country. 

Associated with insurance for almost 
four decades he saw some lines develop 
from their start, kept close touch with 
all developments and was an executive 
whose wise counsel not only helped his 
own companies but the industry as a 
whole. Attractive in personality, sound 
in judgment, even keeled, a modest man 
but not sparing in his counsel when it 
had been for years a 
insurance busi- 


was sought, he 
valuable figure in the 


ness. 





LIABILITY FOR AVIATION 
ACCIDENTS 

Among those who will discuss legal 
problems of the airways at. the Inter- 
national Association of Insurance Coun- 
sel’s annual convention in Chicago Sep- 
tember 7-9 is W. Percy McDonald of 
Memphis, chairman of Tennessee Aero- 
Commission. He will say that 
accidents 


nautics 
in ascertaining the cause of 
the determination of liability—its negli- 
gence or its absence—one of the most 
familiar maxims in the law is the high 
sounding phrase “res ipsa loquitur.” It 
is his opinion that as knowledge and 
skill in aerial navigation increases, 
more and more will the rule of res ipsa 
loquitur be extended to aeroplane acci- 
dents. With each forward step in safety 
engineering the trend will become more 
pronounced until there is a more wide- 
spread fund of common knowledge. 

A paragraph from a decision cited by 
Mr. McDonald says: 

The conclusion to be drawn from the 
cases as to what constitutes the rule of 
res ipsa loquitur is that proof that the 
thing which caused the injury to the 
plaintiff was under the control and 
management of the defendant, and that 
the occurrence was such as in the ordi- 
nary course of things would not happen 
if those who had its control or man- 


agement under proper care, affords 
sufficient evidence, or, as sometimes 
stated by the courts, reasonable evi- 


dence, in the absence of explanation by 





the defendant, that the injury arose 
from or was caused by the defendant's 
want of care. 

Application of this rule to aeroplane 
accidents is of comparative recent 
origin and the correctness of the ap- 
plication is of great importance to a 
large and growing industry and to a 
public that is more and more accepting 
this newest mode of transportation, he 


says, 





POST-WAR AUTO ACCIDENTS 


A travel-hungry public with many 
drivers ex-servicemen accustomed to 
contempt for danger, lots of people 


craving excitement and finding it in 
speed—this is the post-war setting for 
auto accidents envisaged by the Family 
Economics Bureau of Northwestern Na- 
tional Life which predicts 50,000 Amer- 
ican auto fatalities following removal of 
wartime restrictions. 

The time to set up preventive meas- 
ures against such a holocaust of acci- 
dents is now. It will be several years 
before existing worn-out cars can be 
replaced with new ones. As soon as gas 
restrictions are lifted every derelict that 
can still roll will hit the highways at 
maximum There should .- be 
started as soon as possible a stringent 
reinspection of all cars, A considerable 
proportion of cars now in use are en- 
dangering the lives of the public as 
well as the riders because they are 
not in fit condition to be driven on 
streets and highways. The difficulty of 
getting repairs and parts as well as 
costs has produced patched up vehicles 
that would have been junked in nor- 
mal times. Such cars should be taken 
off the highways as a first precaution. 
Each community has a_ responsibility 
in this matter. Unless precautions are 
taken the first year of unrestricted driv- 
ing may be more deadly than war. 


speed. 


I. Austin Kelly, III, manager, Fi- 
delity Mutual Life in New York City, 
recently served as chairman of the 
Greater New York portion of an en- 
dowment campaign of the Peddie 
School, Highstown, N. J., which he at- 
tended before going to Yale University. 
A total of $340,000 was raised in this 
campaign of which approximately $100,- 
000 resulted from the efforts of Mr. 
Kelly and his teammates. Among them 
was Walter E. Michel, general insur- 
ance broker in Brooklyn, who was in 
charge of all calls in that borough. An- 
other active worker was Maynard S. 
Alexander, general agent of the Fi- 
delity Mutual in Wilmington, Del., who 
was chairman for the state of Dela- 
ware. Mr. Kelly is now president of the 
Peddie Club of New York which has 


250 members. 
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Julian Price (left) and Governor-Elect R. J. Williams 


In accompanying cut Ransome J. Williams, newly elected Governor of South 
Carolina, who takes office January 1, is shown shaking hands with President Julian 
Price of Jefferson Standard Life. Lt. Gov. Williams is branch office manager ol 
that company in Florence, S. C, He joined Jefferson Standard March 1, 1918, and 
has been one of that company’s top producers. He was mayor of Mullins, S. C,, 
for four terms and he served a term in South Carolina legislature before being 


elected Lieutenant Governor two years ago. 





William F. Casey, who heads the 
accident and health department of Ac- 
& Casualty Co. with country- 
wide supervision over this line, has 
completed thirty years in the A. & H. 
end of the business. He is one of the 
best known and ablest underwriters in 
the field, and the fruit of his efforts 
this year is shown by a gain of more 
than 50% in A. & H. writings of Acci- 
dent & Casualty for the first six 
months. Mr. Casey started his career 
with the Fidelity & Casualty and saw 
service with Maryland Casualty, New 
York Indemnity and Independence In- 
demnity. He has been in his present 
connection for the past seven years. 
One of the founders of the Accident & 
Health Club of New York, he served a 
term as vice president and program 
chairman and is always ready to be a 
helpful factor in increasing the pres- 
tige of that organization and of the 
business, 





cident 


< & & 


Alexander S. Wright, Jr., who re- 
linquished his post two years ago as 
Florida special agent for the Hartford 
Fire to enter the service of his country 
as a lieutenant of engineers in the army 
and later rose to a captaincy, was re- 
cently advanced to the rank of major 
in the Southwest Pacific area, according 
to advices received by his wife, now in 
Richmond, Va., with relatives for the 
duration with their two young sons. A 
year or so after finishing at Virginia 
Polytechnic Institute with the rank of 
senior captain, Major Wright became an 
engineer for the Southeastern Under- 
writers Association, serving that organ- 
ization in both North Carolina and 
Georgia. In Florida as spetial agent for 
the Hartford, he had his headquarters at 
DeLand. 

x x x 


C. S. V. Branch, former vice president 
of Sun Life of Canada, is now in south- 
ern California where he may make his 
permanent home. 


Walford J, P. Beel, Jr., special agent 
of Hartford Accident & Indemnity at 
the Newark, N. J. branch office, has 
completed twenty years of service with 
the company. At the present time he 
is acting manager of this office in thie 
absence of Manager J. C. Eastmead on 
account of sickness. Mr. Beel, who is 
well-regarded among the brokers, lives 
in West Orange. He has been in the 
insurance business ever since his gradu- 
ation from East Orange High School 
more than twenty years ago, 

x ok x 


Mrs. Elsie Steen Kelsey on Septein- 
ber 1, is celebrating her fiftieth anni- 
versary as an employe of the R. B. 
Stephens & Co, insurance agency at Los 
Angeles. Mrs. Kelsey entered the ser- 
vice of the agency on September 1, 1894 
as its sole employe, in offices in the 
Stimson Block, Third and _ Spring 
Streets. For the next fifteen years she 
continued as the sole employe of Mr. 
Stephens. R. B. Stephens & Co., in 
1894 represented the Connecticut Fire, 
Royal Exchange and Queen Insurance 
Co. In 1940 when the merger of RK. 
B. Stephens & Co. and Wren & Van 
Alen, Inc., occurred, Mrs. Kelsey con- 
tinued with Wren & Van Alen, Inc., 
handling the R. B. Stephens division. 

In 1942 she was presented with a 
watch as winner of the Merchants & 
Manufacturers Association contest [fT 
long service with one employer, hiv 


ing at that time been in the employ of 
Mr. Stephens for forty-eight years. 
* * * 


Richard C. Williams, assistant ©." 
eral adjuster of the North British & 
Mercantile, returned on Monday (0 
New York following a month’s trip 
the Pacific Coast. He. went to 10% 
Angeles and San Francisco and then ° 
tended the Grand Nest meeting of ‘'e¢ 
Blue Goose at Denver. Mr. Williams 's 
immediate past most loyal gander 
New York City Pond and was one 0! 
the three New York delegates at ‘'\ 
meeting, 
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Income of Lawyers 


One the most interesting of the re- 


ports which will be made to the Amer- 
ican Bar Association at its annual meet- 
ing in Chicago September 11-14, is that 
of the special committee on the cco- 
nomic condition of the bar, Two experi- 
mental surveys were made by the Illi- 
nois and Ohio State Bar Associations 
on the subject. Others are being made 
in lowa and Oklahoma. 

The committee will call attention to 
the study of incomes in selected pro- 
fessions recently completed by the De- 
partment of Commerce, with the coop- 
eration of the American Bar Associa- 
tion, The results as to incomes eam 
the legal profession were published i 
the August, 1913, Survey of em 
Business, The final article in the series 
comparing the income for nine profes- 
sional groups, appears in the May, 194, 
Survey of Current Business. 

This study, based on reports for the 
year 1941, reveals that lawyers ranked 
second to physicians in average net in- 
come and third to physicians and den- 
tists in median net income. Lawyers 
appear to have a marked advantage over 
all their professions in the age groups 
above 55 years, but rank considerably 
lower, by comparison, in the younger, 
eroups, particularly those from 27 to 37 
The income of lawyers shows 
a fairly consistent relationship in the 
size of place, increasing steadily from 
the smaller communities to the highest 
incomes in metropolitan areas. 

From the point of view of the eco- 
nomic condition of the bar, the report 
will say that lawyers show the poorest 
distribution of net income of any of nine 
professions studied. As of the year 
1941, 50% of the lawyers in independent 
practice received but 17% of the national 
net income of the profession, with the 
lawyers receiving 62% 
f the total net income. ; 

\s a secondary project, the commit- 
tee has undertaken to draft a suggestive 
outline of organized bar activities 
through which state and local bar asso- 
ciations might assist their members to 
fulfill the opportunities for legal service 
in the community. Along that line the 
committee will report: 

‘his outline was presented to the 
mid-winter meeting of the House of 
Delegates and, with the consent of the 
committee, was referred to the Section 
of Bar Activities for further study. The 
committee feels that dissemination of 
outline among state and local bar 
iciations will do much to focus atten- 
on the wide range of organized 
bar activities that contribute to improve- 
ment of the service of lawyers to the 
copmunity and the economic condition 
! the bar. 

_ the committee is impressed with the 
‘icnificance of the contacts now being 
lace by lawvers engaged in activities 
reited to administration of Selective 
vice and legal assistance to members 
the armed forces and their depen- 
(is, as they may affect the post-war 


years. 


























large 


prospects for legal business. A 
portion of the population is making its 
first contact with the legal profession 


with a 
generally 


through these voluntary efforts, 
resulting impression that is 
most favorable. 

“This suggests the opportunity, dur- 
ing the immediate post-war period, for 
giving impetus to state and local bar 
consideration of legal aid, low cost legal 
bureaus, lawyer reference systems, and 
other programs designed to continue 
legal service to this clientele, The com- 
mittees of the association dealing with 
these projects might well be encouraged 
to pool their efforts in the formulation 
of a general program to retain for the 
benefit of the public and the profession 
alike the good-will born of these war- 
time activities.” 

* * * 


Air Sovereignty 
The joint report concerning air 
ereignty by the American Bar Associa- 


SOV- 


tion’s standing committee on aeronauti- 
cal law and the committee on trans- 
portation and communications of the 
association’s section of international and 
comparative law will ask the ABA 
in Chicago at its annual meeting 
in Chicago, for instructions to con- 
tinue their collaboration and study. The 
joint committee is seeking by contact 
with interested bodies in the aviation in- 
dustry and in the Government to find 
opportunity to be of assistance in for- 
mulating statements expressive of the 
best interests of the United States as 
to the rights and privileges of foreign 
aircraft desiring passage across the 
United States and of American aircraft 
desiring passage across foreign coun- 
tries; the field heretofore usually re- 
ferred to as “innocent flight.” 

As to air sovereignty, there has been 
world unanimity ever since 1941. Each 
nation, the report will say, is sovereign 
of its overlying air space. This has 
twice been declared in multilateral con- 
ventions—the Paris Convention of 1919 
and the Habana Convention of 1928. 
The practice of nations since 1914 has 
adequately shown that this principle is 
expressive of thought and practice of 
nations, certainly of those that control 
their own destinies. 

As to the innocent passage, the Paris 
and Habana Conventions each for- 
mulated various propositions as to “pri- 
vate” flying, which the Habana Conven- 
tion, by an indirect method of definition, 
defined to include both non-commercial 
and commercial flying. Those propo- 
sitions were extensively honored in the 
breach. The Paris Convention, which 
the United States did not ratify, is un- 
derstood to have been interpreted to 
permit only non-commercial or sport 
flight. No commercial flights could be 
made without permission obtained in 
advance. 

The Habana Convention in terms un- 
dertook to permit innocent commercial 
flight. But it is understood to have be- 
come a dead letter; and, although rati- 
fied by the United States in 1931, the 





subsequent Air Commerce Act of 1938 
in effect overrode it by providing that 
no foreign airline may enter the United 
States without prior application for and 
grant of a permit. foreign airliner 
may not lawfully arrive and seek en- 
try. The other signatories had taken 
a similar position. Neither the Paris 
nor the Habana Convention accurately 
expressed the practice. 

The chairmen of the joint committee 
—James E. Yonge and Carl I. Wheat, 
concluded by saying: 

“The group of questions bundled to- 
gether, under the name of ‘innocent pas- 
sage in time of peace’ will be a matter 
for discussion and settlement at the con- 
ferences which will take place upon the 
conclusion of the present war. These 
questions will include non-commercial 
or personal or private flights, sport or 
pleasure flying, and also commercial 
flights, by scheduled airliners, by char- 
tered ships, unscheduled air carriers in 
search of cargoes, air school and in- 
struction flights. The shape of the 
future as to any and each of these vari- 
ous forms of innocent—1.e., non-military 
and non-Government flying cannot yet 
be foreseen.. A new approach will be 
necessary. The Paris and Habana texts 
are both outdated, and do not cor- 
respond with the facts and necessities 
of aviation as we now know it, and as 
it may soon expand after return of 
peace.” 

* * * 

International Regulation of Trade 


A committee of the American Bar As- 
sociation of which Robert E. Freer is 
chairman has prepared a report on in- 
ternational trade regulation with recom- 
mendations which will be submitted to 
the annual convention in Chicago. 

In discussing proposed controls for in- 
ternational trade, including a_ special 
tribunal which should be integrated with 
the post-war judicial system, the report 
suggests that in so far as the United 
States is concerned the nature and ex- 
tent of American participation in inter- 
national economic controls should be 
governed by the following principles: 

1. American participation in interna- 
tional trade regulation should be in har- 
money with the preservation within the 
United States of a democratic capitalism 
motivated by predominantly private 
competitive enterprise. 

2. The development of foreign trade 
should be the function of private en- 
terprise. 

* * * 


Consolidation of International Tele- 
graph Carriers 


Another interesting report which will 
be made to the American Bar Associa- 
tion in Chicago is that of the standing 
committee on communications. The 
committee believes that it is advisable 
at this time to permit consolidation of 
international telegraph carriers without 
enacting provisions for compulsory mer- 
ger and without providing for direct 
Governmental intervention in the corpo- 
rate management of any consolidated 
company. But there should be safe- 
guards. The committee will say in part: 

“The thinking of some elements in the 
Government from time to time has been 
permeated with a definite antagonism 
toward any groups or organizations that 
have international connections, This 
has been true not only in the communi- 
cations field but in the field of American 
shipping companies, manufacturers and 
commercial enterprises, and in the air- 
plane, oil, chemical and other industries. 
There has been a hue and cry against 
American investments abroad and 
against international business agree- 
ments made by private business on the 


very bases that are supported by the 
Government when it engages in com- 
mercial activities in competition with 


private business at home or abroad. It 
is unnecessary here to discuss the type 
of post-war regulation of foreign trade 
agreements that may be established for 
other industries. In the field of inter- 
national communications it is essential 
for any American company to have 


many agreements with foreign commui- 
cations companies and with the com- 
munications departments of foreign goy- 
ernments. Sig 


“The principal basis for advocacy of 
a merger of international telegraph car- 
riers has been that foreign consolidated 
telegraph companies or foreign admin- 
istrations dealing with American com- 
munications companies have been in a 
Position to trade one company off 
against another to the benefit of the 
foreigner and to the disadvantage of 
American interests. There is no doubt 
that a consolidated international tele 
graph carrier in the United States would 
be in a better position to bargain with 

various foreign administrations and for 
eign telegraph carriers than several 
competing American companies. But to 
a certain extent there has been an ex- 
aggeration of these difficulties. Even 
where there is only one telegraph car- 
rier seeking to connect with a foreign 
administration, one foreign administra 
tion may insist on certain conditions as 
a condition of making an agreenient, 
where another foreign administration 
may insist on a different set of con- 
ditions. This has been the case with 
cable and radio communications. 

“The landing permits for cables and 
the contracts with radio warash car- 
riers, even where there has been no 
competition, show wide variances. At 
a time when there was only one radio 
telegraph carrier in the United States 
making agreements with foreign coun- 
tries, agreements with some countries 
provided for the radio transmitting sta- 
tion in the foreign country retaining all 
of its own tolls on traffic transmitted to 
the United States, and for he radio sta- 
tion in the United States to retain all 
the tolls collected on traffic transmitted 
to foreign countries. In other cases a 
fifty-fifty division of the tolls from traf- 
fic both ways was agreed upon, In 
other cases, the percentages varied ac- 
cording to the requirements deemed 
necessary by the parties to protect their 
respective interests. 

“If traffic were equally balanced in 
both directions, and if there were no 
competition between different means of 
communications, and if settlements for 
forwarding messages by connecting car 
riers were all made without arbitrary 
advantages by reason of differences in 
exchange rates, these questions would 
have little importance. But over a long 
period of years there has been an arti- 
ficial basis of settlements between vari- 
ous communications companies and for- 
eign government agencies based upon 
rates expressed in gold francs. In a 
period of unsettled and widely fluctuat- 
ing national currenices, the gold franc 
settlement arrangements have worked 
grave injustices, sometimes to foreign 
administrations and sometimes to Amer- 
ican carriers, and have worked un- 
canal as between American telegraph 
carriers by cable, radio and land line. 

“The Federal Communications Com- 
mission, of course, must approach these 
problems from the point of view of pub- 
lic interest and not from the point of 
view of any particular telegraph carrier 
but its decisions in a competing industry 
may have seriously discriminatory ef- 
fects. With a consolidated American 
international telegraph company, the 
problem of regulation to protect the 
public interest without discrimination 
between companies is greatly simplified. 
It is to be seriously questioned whether 
American Government representation is 
desirable on Boards of Directors of any 


private American international com- 
munications carrier. All questions af- 
fecting governmental policy and _ the 


public interest can be determined by the 
Federal Communications Commission, in 
cooperation with other departments of 
the Government, where theif interests 
may be concerned, and the power to 
approve or disapprove agreenients and 
to regulate the services to be rendered 
would seem to be adequate. If there 
are governmental officers or directors 
of the American international telegraph 
company, their views may differ from 
those of the regulatory commission and 
of other Governmental departments.” 

















Ohio Agents Rejoining 
National Association 


BECOME MEMBERS BY OCTOBER 1 
President J. F. Van Vechten of Ohio 
Assn. Named Member of National 
Directors’ Board 
Theodore M. Gray, executive secretary 
of the Ohio Association of Insurance 
\gents, Inc., announces that the asso- 
ciation has applied for membership in 
the National Association of Insurance 
\gents. This action was taken upon the 
unanimous vote of the board of trustees 
of the association, after receiving and 
approving the report of the committee 
which had been named to study re- 

affiliation with the national. 

The National Association has accepted 
the application, and upon completion of 
necessary details, the members of the 
Ohio Association will officially become 
members of the national body about 
October 1. 

J. F. Van Vechten, president of the 
Ohio association, said that the officers 
of the state association had held several 
conferences with Fred A. Moreton of 
Salt Lake City, Utah, president of the 
National Association, relative to indus- 
try problems and that these conferences 
had led to a high degree of confidence 
and cooperation. Mr. Van Vechten has 
heen selected by the board of trustees 
as national director to represent Ohio 
in the national organization, 


Reaffiliation Meeting 


In addition to the officers and trustees 
of the Ohio association, there were 
present at the meeting at which the re- 
affiliation action was taken Karl D. 
Dakin, former president of the associa- 
tion, Lebanon; Henry Frankel, president 
of the Insurance Board of Cleveland; 
John L. Meyer, Brooks & Stafford Com- 
pany, Cleveland, and West Shell, A. W. 
Shell & Company, Cincinnati, 

“The Ohio Association of Insurance 
\gents,” said Mr. Van Vechten, “is one 
of the largest and most effective insur- 
ance associations in the country and its 
reaffiliation with the national organiza- 
tion promises to add unity to the Amer- 
ican Agency System’s effort to serve the 
insuring public even more efficiently 
than it has in the past. Organized in 
1893 the Ohio Association has an en- 
viable record of accomplishment and the 
reafhiliation with the National is an aus- 
picious action at this time.” 

The Ohio Association of Insurance 
\gents, Inc., will hold its annual con- 
vention October 23, 24, in Columbus. 
Mr. Morton will speak. 


Ohio Withdrew in 1939 


The Ohio association withdrew from 
the National Association on February 
11, 1939, on decision of its board of 
directors. At that time it was the third 
largest state unit in the national or- 
ganization. Reason for the withdrawal 
was dissatisfaction with the operation of 
the National Association, which the 
Ohio agents considered was not suffi- 
ciently aggressive in pursuit of opposi- 
tion to -production branch offices, fi- 
nanced automobile insurance and other 
activities, and that it was not a truly 
democratic organization. News of the 
decision was released in a letter from 
L.. J. Jones, Youngstown, then president 
of the Ohio association, to Counsel Wal- 
ter H. Bennett, then general counsel, of 
the NAIA, who responded with a de- 
tailed analysis of the charges. 


After that exchange of correspon- 


dence, the issue was quiescent for some 

tume. When the NAIA adopted its new 

constitution and organizational set-up, 
(Continued on Page 26) 


Marine Section Named 
By Commerce Chamber 


LIKEWISE ONE ON _ AVIATION 
Insurance Men to Study Post-war Plans 
on Expansion of These Important 
Branches of Insurance 





President Eric A. Johnston of the 
Chamber of Commerce of the United 
States yesterday announced that two 
special sections on marine and aviation 
insurance have been added to the cham- 
ber’s general insurance committee. 
These special sections will study post- 
war plans and developments relating to 
the growth and expansion of these par- 
ticular fields of insurance. 

Members of the special marine insur- 
ance section, under the direction of 
President William D. Winter of the 
Atlantic Mutual and President John A. 
Diemand of the Insurance Company of 


North America, both members of the 
chamber’s insurance committee, are as 
follows: 


Donald C. Bowersock, vice president, 
Providence Washington, Providence, R. 
1.; Hawley Chester, Chubb & Son, New 
York City; Charles Page, Johnson & 
Higgins of California, San Francisco; 
Owen C. Torrey, manager, Marine 
Office of America, New York City. 

Aviation Committee 


Members of the special aviation in- 
surance section, under the direction of 
President William FE. McKell of the 
New York Casualty and Secretary 
Chase M. Smith of the National Re- 


‘Sensll “" Elected 
Head of Blue Goose 


WINCHESTER NEXT IN’ LINE 
Grand Nest Meeting at Denver Picks 
Minneapolis for 1945; N. Y. C. Pond 
Shows Big Gain in Membership 


The grand nest meeting of the Hon- 
orable Order of Blue Goose, held at the 
Cosmopolitan Hotel in Denver, Colo., 
last week, elected Thomas G. Linnell, 
general agent of Minneapolis, as most 
loyal grand gander, succeeding Howard 
A. Reynolds of San Francisco. The 
meeting voted also to hold the 1945 
meeting in Minneapolis the latter part 
August, if conditions permit. Because 
of the war the 1943 meeting was can- 
celled and the officers elected at Tor- 
onto in 1942 held over until this year. 
If no further postponements are neces- 
sary because of the war, it is expected 
that the 1946 annual meeting will have 
the New York City Pond as _ host. 

Philip M. Winchester, assistant gen- 
eral manager of the Eastern denartment 
of the Fire Companies’ Adjustinent 
Bureau, was advanced last week to 
grand supervisor of the flock next in line 
to most loyal grand gander: George E. 


tailers Mutual of Chicago, as as fol- 
lows: 

David C. Beebe, chairman, U.S. 
Aviation Insurance Underwriters, New 
York City; G. C. Crisp, vice president, 
American Mutual Liability, Boston; G. 
L, Lloyd, manager, Aero Insurance Un- 
derwriters, New York City; W. R. 
Mengelberg, vice president, Lumber- 
men’s Mutual Casualty, Chicago; Daniel 
DeR. M. Scarritt, manager, Associated 
Aviation Underwriters, New York City; 
H. W. Yount, vice president, Liberty 
Mutual, Boston. 
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Edmondson, general agent 9 of Tamyp 
la. is now grand custodian of th; 
goslings; E. J. Beauvais of the Quel: 
Pond grand guardian of the nest, an 
E. W. Trenbath, special agent of t! 
Norwich Union at Seattle was unani 
mously elected grand. keeper of t! 
golden goose egg. He was the choi 
of the Pacific Coast conference and 

a past most loyal gander of the Seat 
Pond and a_ former president of tl 
Special Agents Association of the Pa 
cific Northwest. R. A. Kenzel of t! 
Wisconsin home nest at Milwaukee w: 
reelected grand wielder of the goo 
quill, 

Membership Gains 


New York City Pond lost by a fra 
tion of 1% the membership cup award 
annually to the pond having the larg« 
percentage increase in  membershi; 
With a gain of sixty-three members 
New York City Pond was just nosed 
out by the California Pond. However, 
the New York City Pond did have the 
largest increase in number of new me: 
bers. Grand Wielder Kenzel reported 
that as of June 30 the total membership 
in Blue Goose was 7,702, a net gain of 
175. During the last year 487 new men 
bers were enrolled and 126 reinstated, 
while sixty-eight died, 315 were dropped 
and fifty-five resigned. 

More than 200 ganders from outside 
Denver attended the meeting. Two ve- 
erans to receive cordial welcomes were 
Colonel Joseph R. Knowlan of the 
Marines, well known Philadelphia in- 
surance man and past most loyal grand 
gander, and W. T, Benallack of Detroit, 
secretary of the Michigan Fire & 
Marine, who was most loyal gander in 
1912. Col. Knowlan, who was a reserve 
in the Marines for many years, reen- 
tered active service prior to the out- 
break of war in 1941 and served in the 
Guadalcanal campaign in 1942. He 
flew from Corpus Christi to Denver to 
attend the meeting last week. Mr. Ben- 
allack prides himself on never having 
missed a grand nest meeting since he 
joined when Blue Goose was organized. 

The meeting authorized appointment 
of a committe to prepare a program of 
postwar activities for Blue Goose. 
Members of this committee will be 
named shortly by the Grand Nest. 

New York City Pond was represented 
by Grand Supervisor Winchester, Past 
Most Loyal Gander a C. Williams 
and Supervisor of the Flock William T. 
Murphy. The Pond had headquarters 
at the meeting for the convenience ot 
delegates from the various ponds. Dele- 

gates were profuse in their commenda- 
tion of members of the Colorado Pond 
who were excellent hosts, despite the 
many difficulties of arranging and con- 
ducting meetings in these days. 





Williams, Murphy, Moore 
Will Speak in St. Louis 


E. L. Williams, president of the In- 


surance Executives Association; Ray 
Murphy, past National Commander of 
the American Legion and general coun- 
sel, Association of Casualty and Surcty 
Executives, and Harry E. Moore ot 
Boston, president of Moore, Olive & 
Company of Boston and recently reelcc- 
ted president of the National Associa- 
tion of Insurance Brokers, will be 
among speakers at a dinner meetis 
under the auspices of the Insurance 
Board of St. Louis at the Hotel Statler 
on Tuesday, September 26. In addition 
it is probable that Edward L. Scheu''er, 
Superintendent of the Missouri In-ur- 
ance Department and chairman of ‘hie 
executive committee of the National 
sociation of Insurance Commission:rs, 
will be among the speakers at the mvct- 
ing. 





JOHN M. FRANCIS RESIGNS 

John M. Francis, public relations 
vision, National Board of Fire Un:'er- 
writers, and formerly with New \ rk 
Journal of Commerce, has resigned He 
goes with tlie Berkshire Courier, wees!) 
newspaper, published in Great Barris- 
ton, Mass. 
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Daily Contacts Vital 
In Public Relations 


UTAH AGENTS HEAR PEARCE 


Fireman’s Fund Secretary Says Respect 
for Insurance Depends on Everyday 
Contacts with Public 


stressing the producers’ part in the 
pudlic relations program Secretary W. 
Stunley Pearce of the Fireman’s Fund 
told members of the Utah Association 
of Insurance Agents, meeting at Salt 
Lake City this week, that when an in- 
dustry undertakes to do a thorough pub- 
lic relations job “good results are not 
accomplished only by national advertis- 


W. STANLEY PEARCE 


ing and expenditure of money on a na- 
tional seale.’” The local agent, the man 
who is at the point of contact with the 
public, must realize “how vital is his 
part in making sure that everyday con- 
tacts with neighbors and policyholders 
leave them with a friendly and whole- 
hearted respect for the insurance busi- 
ness,” said Mr, Pearce. 

“Everyone of us is a public relations 
representative,” continued Mr, Pearce. 
“What we do helps or injures the over- 
all public relations program. It is diffi- 
cult for anyone who has spent a life- 
time in this business to understand just 
how somebody else on the outside might 
feel about insurance, but if we realize 
that what is commonplace to us—a mat- 
ter of almost daily routine—is very far 
from being routine in the view of the 
policyholder, we'll glimpse the fact that 
the sort of impression’ we give on the 
stan everyday contacts with policy- 
holders can very well have been differ- 
ent from what we intended them to be. 


Typical Examples of Poor Public 
Relations 

“Now it is admitted that the best 
agents—the service rendering, thorough- 
ly informed, conscientious agents—aren’t 
guilty of some of the things that have 
damaged insurance in the eyes of the 
public. The tough part of it is that the 
very best insurance counsellor in the 
community is adversely affected by the 
Shortcomings of the premium-chasing 
type of agent who is guilty of the things 
whch bring the ethics and good citizen- 


ship of our business into question. Here 
are a few examples: 
“In the first place, we insurance 


pe ple are apt to talk a language all 
our own which we don’t realize may not 
make sense and may only confirm the 
ouisider’s impression that there is some- 
thing mysterious about insurance. 

“The producer who tells a prospect 
that his influence with the companies, 
because of the big business he gives 
them, insures his client’s getting ‘a 
square deal if anything comes up’ leaves 
a \ery definite impression that there is 
something crooked about a business in 


Which @& policyholder’s rights under the 








Short Rate Cancellation — 
Developed by North America Group 


A new formula for short rate cancel- 
lation and rewriting in states where fire 
insurance rates have been revised down- 
ward, is announced by North America 
Companies in an article appearing in its 
publication for agents, The North Amer- 
ica Fieldman. It is based upon a new 
axiom devised by the fire underwriting 
department, The story follows: 

“Many states are making mandatory 
reductions in rates. When this happens, 
the question always arises in an agent’s 
mind: ‘What policies should be cancelled 
and rewritten to take advantage of the 
lower rates, and whi it policies should re- 
main undisturbed ? 

“Often it is mecessary to search 
through hundreds of daily reports, figur- 
ing the return premiums in every case, 
to arrive at an appoximate answer. 
Then comes the difficult task of explain- 
ing to the insured how he will save 
money by paying the difference between 
the return premium on the old_ policy 
and the lower-rated premium on a new 
policy. 

Developed to Aid Agents 


“This problem has been recognized 
by the North American Companies as a 
major headache for agents, which 
needed attention. So, an analyst in the 
fire underwriting department was as- 
signed the job of devising a short cut 
to assist our agents. The result is a 
formula which quickly answers the 
agent’s and insured’s question. It is 
based on the following axiom: 

“Tt is profitable to cancel and re- 
write whenever the average daily return 


terms of a written contract must be 
buttressed by ‘influence.’ 

“The producer who delivers a_ loss 
draft to the policyholder with the 
thoughtless statement that ‘you are 
pretty lucky to have me ithe after 
your interest, could do the cause of in- 
surance a good turn, instead of giving 
it a stab in the back, if he said instead, 
‘it’s mighty fine that you had the good 
judgment to insure against this sort of 
loss.’ 

“The agent,” said Mr. Pearce, “who 
agrees with an irate policyholder whose 
complaint is based on misinformation 
must surely know that he should, in be- 
half of the insurance business and _ his 
own long-term interests, say, ‘wait a 
minute, let me give you some facts that 
I think you are overlooking.’ 

“The insurance man who sits at lunch 
and laughs over someone’s_ comical 
cracks about ‘the fine print’ in insurance 
policies when he should instead point 
out that the insurance code of that state 
prescribes the wording of the policy 
and that it would be the same policy, 
only bulkier, if it were set in large type, 
leaves the people around him with the 
impression that he too, thinks insur- 
ance is a racket, 

Adequate Policy Limits 


“The agent who fails to insist that his 
clients bring policy amounts into line 
with present values is risking not only 
the loss of that client’s good will and 
business if an under-insured loss occurs, 
but is doing the insurance industry a 
great disservice. As the National As- 
sociation of Insurance Agents’ excellent 
public relations manual puts it, ‘no pub- 
lic relations efforts can survive the dis- 
appointment of a policyholder whose 
loss cannot be met by the insurance he 
has been paying for.’ 

“Today’s unfavorable public attitude 
can be changed but it won’t be changed 
unless those of us who have intimate 
day-by-day contacts with policyholders 
realize how important these contacts are 
and how vital it is that those contacts— 
the things we do, as well as the things 
we say—tend to prove that the favor- 
able things that are being said about 
insurance in magazine ads and radio 
broadcasts are true.” 


premium is greater than the average 
daily cost of the replacement policy.’ 

“In figuring return premiums, use the 
last day of any selected penalty period, 
to obtain the greatest advantage, because 
the average daily return premium is 
higher. 

“Charts are being prepared and will 
be sent to agents in most states which 
have announced rate reductions. Copies 
of these charts are available upon re- 
quest. They list the percentage of rate 
reduction and show the longest term in 
days and the earliest inception date of 
policies on which short rate cancellation 
and rewriting are advantageous. These 
charts show I1-, 3- and 5-year terms. 

“In a suggested presentation of the 
short rate cancellation axiom to the in- 
sured, use of the formula which follows 
is advised: 

Formula 

“A—(Amount of return premium)— 
(unexpired term in days) = (average 
daily return premium), 

“B—(Total cost of new policy) 
(iull term in days) = (average daily 
cost of new policy). 

“If the average daily cost is ‘lower 
than the average daily return premium, 
cancellation would be advisable. The 
difference would be the daily saving. 
The total saving would be the daily sav- 
ing multiplied by the unexpired term. 


Example 
“FOR EXAMPLE: If a three-year 
policy that carried a premium of $250 
at the old rate was cancelled at the end 
of. ninety days, in order to take ad- 
vantage of a 30% reduction, the return 
premium would be $210 for the unex- 
pired term of 1,005 days. The replace- 
ment policy would cost $175 for 1,095 
days. Applying the formula, we find: 
“Old Policy 
$210 = 1,005 days = daily 


return premium of......... 20.89 cents 
“New Policy 

$175 + 1,095 days = daily 
QUE OR eceheeccacscarens 15.89 cents 


Ds \ 1) 4.91 cents 
“Total savings equals 4.91 cents x 
1,005 days, or $49.35 by reason of S, R. 


Cancellation.” 





COSGROVE WITH EAGLE STAR 


Becomes States Agent in New York; 
Formerly with American Reserve; 


Well Known as Writer 


John N. Cosgrove, well known author 
of articles on fire prevention who has 
been associated with the American Re- 
serve Insurance Co. for twelve years, 
today joins the Eagle Star as state agent 
for New York, exclusive of the metro- 
politan and suburban territory. His 
headquarters will be at 121 East Gen- 
esee Street, Syracuse, 

A native of Savannah, Ga., Mr. Cos- 
grove was educated at St. Michael’s 
School in Brooklyn and at New York 
University where he majored in jour- 
nalism. 3efore entering insurance in 
1932 with the American Reserve he did 
some work for the New York Times 
and Brooklyn Eagle. With the American 
Reserve Mr. Cosgrove was in the un- 
derwriting and financial departments as 
well as having certain duties of man- 
agement. 

Announcing his connection with the 
Eagle Star United States Manager 
Harry G. Casper says: 

“Mr. Cosgrove comes to us with a 
splendid background, having been in the 
fire insurance business since 1932. He 
has devoted much time to the study of 
fire prevention work, and, in -addition 
to having addressed field clubs, various 
chambers of commerce, and other or- 
ganizations, he has contributed a num- 
ber of articles on fire prevention to the 
National Board of Fire Underwriters 
publication and other insurance periodi- 

be 
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Insurance Program 
For Retail Jewelers 


JEWELERS ALLIANCE ACTION 

NAIA to Assist in Program for Ar- 

ranging Adequate Insurance Through 
Decentralized Purchasing 

A program for ‘the development of an 
effectual insurance service for the in- 
dividual 3,600 retail jeweler members of 
the Jewelers Security Alliance, in ar- 
ranging for adequate and proper insur- 
ance coverages, was approved by the 
advisory board of the alliance at a meet- 
ing . the Hotel Waldorf Astoria in 
New York last week. The National As- 
sociation of Insurance Agents was con- 
sulted in the drafting of the plan. The 
Jewelers Security Alliance is the crime 
prevention and detection organization ot 
the jewelry industry. 

The proposal calls for the creation of 
an advisory service by the insurance 
comnittee of the Jewelers Alliance, with 
assistance of the National Association 
and C. W. Bollinger, Newark, N. J., lo- 
cal agent and member of the associa- 
tion, who established the first contact. 

Although the program calls for a cen 
tralized advisory and information ser- 
vice, it particularly emphasizes that “un 
der no circumstances is this insurance 
program to foster centralized purchas- 
ing of insurance.” 


Benefits For Local Jewelers 


The prospectus strongly urges decen- 
tralized purchasing so that local jewel- 
ers can benefit by the “cooperation of 
the local agents and enjoy the advan- 
tages of their services which are avail- 
able in their local communities, This 
program will enable the local insurance 
agents of the various association mem 
bers to have all the benefits of a nation- 
al program for their own individual use.” 

The National Association of Insurance 
Agents offered its cooperation upon an 
invitation from William B. Ogush, 
chairman of the insurance committee of 
the Jewelers Security Alliance and W. 
Waters Schwaab, past president of that 
organization. Judge B. Miller, secre- 
tary of the National Association and 
Mr. Bollinger participated in the ne- 
votiations. 

Final details of the program will be 
developed with the assistance of the in- 
land marine committee of the National 
\ssociation, under the chairmanship of 
Hunter Brown, Pensacola, Fla., at the 
recommendation of President Fred A. 
Moreton of the National Association. 


Maryland Agents Protest 
Use of Mandatory Forms 


Directors of the Maryland Association 
of Insurance Agents have passed a reso- 
lution protesting to the Middle Depart- 
ment Rating Association the require- 
ment of mandatory forms. They have 
requested removal of the rule so that 
agents may continue to use any forms 
which do not contain conditions in vio- 
lation of rules of the rating organiza- 
tion. 

The board also has passed a resolu- 
tion protesting that neither the Mary- 
land insurance commissioner nor the 
Maryland Association of Insurance 
Agents was consulted, either directly or 
indirectly, about revisions of rates and 
the new broad dwelling and contents 
forms, and asking that before any 
further changes are made the insurance 
commissioners and the agents associa 
tion be offered the opportunity of con 
ferring with the proper committees be 
fore any future action is taken, 

The action was taken August 25 fol 
lowing a special meeting at which Com 
missioner Lawrence E. Ensor of Marv- 
land took issue with the procedure fol- 
lowed by the rating organization in re- 
ducing rates in Maryland and asked ren- 
resentatives of the Eastern Underwrit- 
ers Association and the Middle Depart- 
ment Rating Association to confer with 
representative agent associations before 
regulations with regard to rates and 
forms are put into effect. 
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Lt. George R. Dreher Is 


Killed in Guam Action 


SON OF LT. COL. RAY C. DREHER 
Awarded Bronze Ser’ Medal; Graduate 
of Phillips Exeter and Harvard; 
Prominent in Athletics 


First Lt. George Raymond Dreher of 
the United States Marine Corps was 
killed in action during the invasion of 
(;uam. He was the son of Lt. Col. Ray- 
mond C, Dreher, who in civil life was 


DREHER 


LT. GEORGE RAYMOND 
advertising manager of Boston and Old 
Colony insurance companies. 

Lt. Dreher, an officer in the first wave 


of Marine assault forees, was born in 
Kast Orange, N. J. After graduating 
from Wellesley, Mass., high school he 
uttended Phillips Exeter \cademy 


where he won his letters in football, 
baseball and hockey. In 1942 he was 
graduated from Harvard. In his fresh- 
man year he won numerals in football 
and hockey and played on the varsity 
hockey team in his sophomore, junior 
and senior years. He belonged to Pi 
ta and the varsity club. 


Was with Fireman’s Fund 


graduation Lt, Dreher 
with Fireman’s Fund in_ its 
office. He enlisted in the Marine Corps 
in October, 1942, and attended the Offi- 
cers Candidate School at Quantico, Va., 
receiving his commission as a_ second 
lieutenant on December 29. In March, 
1943, he was stationed at Camp Le- 
reune, New River, N. C., for a short 
tour of duty previous to his departure 
for the South Pacific in April. He was 
awarded the Bronze Star Medal for 
“heroic achievement in action” as as- 
sistant leader of a reconnaisance pa- 
trol on Bougainville last December. The 
citation describes Lt. Dreher's “com- 
plete disregard for his own safety” on 
patrol duty. He was also recommended 
for the Silver Star and was made a 
first lieutenant, 

Lt. Dreher married the 
Carolyn Miles of Wakefield, Mass., on 
Christmas Day, 1942. In addition to his 
parent and his widow he leaves a ten 
months’ old son, George. 


went 
Boston 


Upon 


former 


A WASHINGTON AGENTS ELECT 

Virgil R. Lee of Chehalis, Wash., was 
elected president of the Washington 
\ssociation of Insurance Agents at the 
twenty-third annual meeting to succeed 
\. J. Peters, Issaquah. Other officers 
elected were Wm. Harmer, Seattle, ex- 
ecutive committee chairman; Willard 
H. Scott, Seattle, secretary-treasurer; 


Alfred W. White, Seattle, state national 
director ; Irwin Mesher, Seattle, execu- 
tive director; ee A. Jones, Walla 


Walla, and H, E. ¢ 


presidents. 


sare: Bellingham, vice 
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Seller of Kerosene 


Stove Liable 


For Damage Caused by Explosion 


Because of its significance from the 
standpoint of fire companies’ subroga- 
tion rights, insurance interest attaches 
to the Michigan Supreme Court’s cur- 
rent opinion in the case of Susie Gimino 
vs. Sears, Roebuck & Co. The court 
upheld a lower court judgment against 
the mereantile firm based on the claim 
that it was negligent in failing properly 
to inspect and repair a kerosene stove. 
An explosion destroyed a_ residence 
owned by the plaintiff and rented to the 
stove’s purchaser. 

The plaintiff rented the dwelling, lo- 
cated in Muskegon, to Herbert Curtis, 
and both the home and contents were 
destroyed by fire February 11, 1939, the 
stove explosion being determined by in- 
vestigators as the official cause of the 
blaze. Suit was brought by both tenant 
and owner of the house, the former for 
the value of the contents and the latter 
for pe value of the building. Judgments 
vere given in each instance. 

it was brought out in testimony that 
the defendant firm was well cognizant 
of the fact that the stove was defective 
inasmuch as it had been returned twice 
for repairs. Failure to make proper re- 
pairs or to substitute another stove were 
adjudged to have been the proximate 
cause of the fire in the opinion of the 
jury which awarded $938 to the, Curtis 


family for contents and $1,720 to Mrs. 
Gimino for loss of the building. A mo- 
tion for judgment notwithstanding ver- 
dict by the defendant was denied and an 
appeal taken by the plaintiff when a 
new trial also was denied. 

The arguments in the appeal centered 
on the defendant’s denial of any liability 
to plaintiff on the ground that it had 
no contractual relations with the build- 
ing owner, that a kerosene stove was 
not, per se, a dangerous instrumentality, 
and that, in the absence of proof that 
the defendant had knowledge of the de- 
fect in the stove no recovery was legally 
possible. Other cases were cited, all in- 
volving inherent defects im the merchan- 
dise rather than the issue of negligence 
for failure to inspect and repair. 

The reviewing tribunal found that if 
negligence existed, the seller of the 
stove was liable not only to the pur- 
chaser but to any person endangered by 
the negligence. 

“Defendant cannot escape liability to 
plaintiff for negligence on the ground it 
had no contractual relation with her,” 
the opinion stated. It was noted that the 
jury found negligence existed and that 
there was supporting testimony upon 
which such a verdict could be well- 
founded. Hence the high court found no 
occasion to set aside the judgment. 





Texas Commissioner Asks 
Constitutional Amendment 


Suggesting that Congress should pass 


a law keeping the regulation and con- 
trol of insurance in the hands of the 
respective states, Chairman O. P. Lock- 
hart of the Texas Board of Insurance 
Commissioners advocates an amend- 
ment to the Constitution, approved by 
a popular vote of the people, to keep 
insurance out of Federal control, He 
urged Texas citizens to ask their ‘Con- 


eressmen to pass the Bailey-Walter bill 
which would continue state regulation. 

“Congress does not have the facts 
nor the time for devising a plan that 
could displace the settled, safe system 
of operation under state control which 
has been carefully tested and proved 
during the past ninety-five years,” said 
Mr. Lockhart, “Nor is the Federal 
Government in a condition to adminis- 
ter the plan. Laboring under its war- 
time obligations it cannot assume new 
duties except at the risk of many mis- 
takes. The only solution is the imme- 


diate passage of H. R. 3072 to give 
Congress and the people time to think 
the matter over. Then the question 


should be settled with a constitutional 


amendment.” 


Best’s 1944 Aggregates 
The Alfred M. Best Co., Inc., of New 
issued the fifth edition 
and Casualty Aggregates 
which brings together 
important statistical 
casualty, 


York has just 
of Best’s Fire 
and Averages, 
under one cover 
data covering the fire, marine, 
surety businesses. 

Best’s aggregates presents, in addition 
to the current year’s figures, long term 
tabulations and charts outlining the his- 
tory of fire, casualty, surety and marine 
insurance in all of its phases. This is 
supplemented by specially prepared tab- 
ulations and aggregates, This publica- 
tion covers the insurance business as a 
whole, besides breaking it down for in- 
dividual companies; for stock, mutual, 
reciprocal and Lloyds, and for all types 
of coverages. To make the various ex- 
hibits understandable, they are shown 
not only in figures but in charts and 
graphs wherever possible. The cost of 
this publication is $5 a copy. 


To Discuss Cooperation in 


Inland Marine in Canada 
An invitation to a meeting has been 
extended by the Canadian Inland Un- 
derwriters’ Association to all non-mem- 
bers writing inland marine business, to 
sit in with a committee of this associa- 
tion for the purpose of discussing some 
measure of co-operation with respect to 
the regulation of inland marine business 
in Canada. The meeting has been fixed 
for September 20, at the Royal York 
Hotel in Toronto. 


Fire Extinguisher Drills 
For Employes Are Helpful 


“Hold an employe fire extinguisher 
drill” is a suggestion to industrial. and 
business managements for an employe 
activity during Fire Prevention Week, 
to be observed October 8-14. The sim- 
plest way to hold a fire extinguisher 
drill is to have the employes attend a 
demonstration where the various types 
of extinguishers on the premises are 
operated and their use on the different 
classes of fire is explained. 

It is better, when possible, to let the 
workers’ discharge the extinguishers 
themselves, under supervision, so that 
they will get the “feel” of the opera- 
tion. The demonstrator can also super- 
vise the recharging of an extinguisher 
of each type at this time, even though 
it is desirable that recharging and in- 
spection of extinguishers be the re- 


sponsibility of one or more men who 
have been specially trained in such 
work. 


The use of actual test fires adds to 
the interest of a demonstration, but it 
is not essential and in many places is 
impracticable. If actual fires are to be 
set, permission, and if possible coopera- 
tion, should be obtained for the fire de- 
partment. 

Many firms hold frequent fire drills, 
when the workers are trained in all 
phases of small fire fighting and salvage 
work, and are repaid for this trouble by 
a marked reduction in their fire losses. 


MODEL LAW 
Marshal’s Office 





PUBLIC HALLS’ 

The Ontario Fire 
in consultation with the Ontario De- 
partment of Municipal Affairs, has 
prepared a model by-law to provide for 
the licensing and regulation of public 
halls in that province. 





WOMEN ISSUE AGENTS’ PAPER 


Mrs. Doyle, Clara A. M A. MacCubbin, Others 
Contribute to Florida Magazine 
Edited by Mrs, Gladys Hobson 

A. C. Eifler, secretary of the Florid. 
Association of Insurance Agents, turne 
over to his deputy, Mrs, Gladys Hol 
son, the task of getting out the Augu 
issue of the state association organ, The 
Insur-Agent. Assisted by the insurance. 
women of Florida she published an iss 
which is attracting wide and favorab! 
attention, Among the contributors ; 
Mrs. Ada V. Doyle, president of the N 
tional Association of Insurance Wome: 
Clara A. MacCubbin, vice president, ai 
Berneeda Faulk Crum, national educa 
tional chairman. 

The four presidents of women 
groups in Florida also helped to poy 
ularize the women’s edition. They a 
Estelle Brantley, Tampa; Mrs. Susan (; 


Munsell, Jacksonville; Mrs. Elayne 
Williams, Orlando, and Mrs. C. King, 
Miami. 


Mrs. Hobson, affectionately known 
Florida as “Hobby” , is congratualted hy 
Miss MacCubbin on organizing women's 
groups in that state and also one 4 
Greenville, N. C. The issue also con 
tains a lengthy review of the work oi 
the national educational committee, 
headed by Mrs. Crum. She writes that 
the “courses we have been able to com 
plete have prompted more interest in 
our association than anything we have 
done yet. * * * Fellowship has taught 
us that there are no barriers between 
agencies and that the other fellow 
not always looking over a shoulder to 
steal a prospect.” Mrs. Brantley, presi 
dent of the Tampa group, says. that 
“fellowship is the main purpose of om 
organization”. 

Mrs. Munsell of Jacksonville, writes 
that “our object has been to broaden 
our knowledge of insurance and pro 
mote cooperative relationships among 
insurance organizations. This we feel 
we hi ave accomplished to no small de 
cree.’ 





Calif. Court on Time Limit 


For Action on Fire Policy 


The California Supreme Court, Bollin- 
ger v. National Fire, 147 P. 2d 611, aif- 
firmed a judgment for the defendant 
(124 P. 2d 676) in an action by a trustce 
in bankruptcy against an insurance com- 
pany to recover for a fire loss under a 
fire policy issued by the defendant to the 
bankrupt. The decision was by a divided 
court, four to three, 

The parties to a contract of insurance, 
it was held, may agree upon a limitation 
period less than that allowed by statute, 
but a reasonable time must be allowed 
for the bringing of an action. A fire 
policy limitation period of about ten 
months after the date of the fire within 
which to bring an action was held rca- 
sonable. 

The fire in this case occurred one 
week after the plaintiff was appointed 
trustee but two days before he filed his 
bond and qualified. He could not in- 
voke subdivision C of Section 11 of the 
Bankruptcy Act on the ground that tlie 
claim existed before he was legally able 
to act. The fire occurred after the “date 
of adjudication” as provided in the act 

There was, moreover, no enforcea! le 
cause of action until compliance with tlie 
requirements of the policy regarding 
proof of loss, agreement upon amour! 
of loss and expiration of the time 
lowed the insurer to make tg dog t. 
The limitation of the bankruptcy act : 
plies only to action existing at the time 
of bankruptcy. The rule was not avoid- 
ed here, where the origin of the clam 
followed bankruptcy. 

The dissenting opinion was to the 
fect that the time during which suit can 
not be prosecuted must be added to 1) 
fifteen months statutory period uncdrt 
the provisions of the California Code ©! 
Civil Procedure. 





The St. Paul and Minneapolis general 
agents and managers held their ann’ al 
outing at the Minneapolis Golf Club re- 
cently. 
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BUILDING AMERICA! 
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In 1900 only 5% of the 
bread consumed in the U.S. was baked 
outside of the home. Today approxi- 
mately 85% of it comes from America’s 
modern bakeries. 

The country’s 30,000 bakeries employ 
over 250,000 people, and have an an- 
nual payroll of a quarter of a billion 
dollars—highest among all the food. 
industries. In value of products used 
yearly (an estimated two billion dollars) 
American bakeries are second only to 
wholesale meat packing in the food in- 
dustry field. 

The expression, “Clean as a modern 
bakery,” is a common figure of speech. 
Today the American baking industry 
represents the latest developments in 
machinery, production and distribution 
methods and sanitary handling. 


























PROTECTING 
AMERICA 


Through the ages, bread has been the basic food 
of soldiers—and under the present vitamin and 
mineral enrichment program, “enriched” flour 
and bread are playing an important part, not only 
on the fighting front but also by providing an 
ideal means for getting required nutritive value 
into the diet of civilians at home. 

Insurance Protection, too, is “enriched” by ac- 
tivities which not only minimize the danger of 
damage to property by fire or other hazards but 
also safeguard human life by encouraging the use 
of all precautionary measures and equipment 
known to modern safety engineering. 

Inquiries are invited regarding the extensive 
underwriting and service facilities of the Royal- 
Liverpool Group. 







Westinghouse 


Bread, the ideal companion to all 
foods, offers a war-time means of 
extending ration points, adding ex- 
tra nutrition and cutting food costs. 
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Producers’ Committee to Meet With 
Executives Ass’n Trustees Sept. Be 


The liaison committee, representing 
all of the 


will 


insurance producers’ organi- 


zations, meet with a committee of 


the trustees of the Insurance Executives 
Association on Wednesday, September 
13, in New York, Fred A. Moreton, 
president of the National Association of 
Insurance Agents, announces. A_ pre- 
liminary meeting of the producers will 
be held in the New York office of the 
National Association on September 12. 
“A singular significance attaches to 
this meeting,” President Moreton com- 
ments, “for it marks the culmination ot 
a steadily improving company-producer 
relationship and represents the long- 
desired aim of all elements in the 
business. The liaison committee was cre- 
ated several months ago for the pur- 
pose of bringing together, at periodic 
intervals, representatives of the com- 
panies and producers for an exchange 
of views, and general discussion of the 
industry’s problems. 


“It is intended that this conference 
will review the present status of the 
business and discuss plans for the 


future. Getting together in this fashion 
is a constructive move that demon- 
strates concretely the unity of thought 
and purpose in the business and augurs 
well for future progress that will be 


RECEIVE NAIA CERTIFICATES 





100- 
Thirteen Students Who Completed 
Gone Educational Program in St. Paul 


Honored at Agents’ Meeting 
In honor of the St. Paul, Minn., class, 
the largest to date to receive certifi- 


cate awards upon satisfactory comple- 
the 100-hour educational 
National Association of 
graduation 
candidates 


tion of pro- 


cram of the 
Agents, 
eligible 


exercises 
were 


Insurance 
for thirteen 
held during the banquet session of the 
annual meeting of the Minnesota Asso- 
ciation of Insurance Agents at St. Paul, 
\ugust 24. President Fred A. Moreton 
Educational Director George W. 
National Association par- 
presentation ceremony. 


and 
Scott of the 
ticipated in the 

The program was: cosponsored by The 


Insurance Exchange of St. Paul, Inc., 
and the St. Paul Insurance Women’s 
Association. Starting, January 18, 1943, 


with the twenty-hour course on fire in- 
surance and allied lines, the full 100- 
hour curriculum was completed by this 
group, June 13, 1944, the final course 
conducted being the four-hour unit on 
accident and health. 

The graduating class included the fol- 
lowing three women and ten men: Her- 
bert S. Matteson, manager, and James 
1). Anderson, solicitor, respectively, of 


Cathcart and Maxfield; Elsie Burns, 
manager, Commercial State Bank 
\gency; Kenneth G. Kaufmann, under- 
writer; Kenney Company; Edith M. 
Cooke and Estelle E. Dowdell, clerks, 
and Frank H. Klein and Karl V. Klein, 


underwriters, all of the firm of W. 


jointly beneficial to the companies, 
agents, brokers and the general public.” 

Edward Williams, president of the 
Insurance Executives Association, in 
commenting on this meeting defined 
the proper production of insurance as 
a business of the companies and of the 
agents and brokers, and expressed his 


conviction that many problems, includ- 
ing those which have become more 
acute because of Federal prosecution, 


can be solved much more easily if there 

“free and frank” exchange of views. 
"‘Meeahites of the liaison committee 
are S. Lewis Johnson, Charleston, S. C., 
president, American Association of In- 
surance General Agents; Lew H. Webb, 
Chicago, president, National Associa- 
tion of Casualty and Surety Agents; 
Clayton G, Hale, Cleveland, Ohio, rep- 
resenting the Ohio Association of In- 
surance Agents; A. J. Smith, New 
York, president, Association of Local 
Agents of the City of New York; 
Warren Ellis, New York, secretary, 
National Association of Insurance 
Brokers; and Fred A. Moreton, Salt 
Lake City, Utah; W. Ray Thomas, 
Pittsburgh, Pa.; Hunter Brown, Pen- 
sacola, Fla.; Guy T. Warfield, Jr., Bal- 
timore, Md.; Alvin S. Keys, Springfield, 
Ill., representing the National Associa- 
tion of Insurance Agents. 


Jacob L. Schneider Dies 


Jacob L. Schneider, partner in the 
Brooklyn agency firm of M. L. Nathan- 
son & Co., and former president of the 
Brooklyn Insurance Brokers Associa- 
tion, died suddenly on August 23. He 
was also junior warden of Composite 
Lodge, No. 819, F, & A. M. Mr. 
Schneider had been active in produc- 
tion circles more than twenty-five years 
and was well known in Brooklyn and 
other parts of the metropolitan area. 
His widow, Mrs. Edna Schneider, sur- 
vives. 








T. GARNETT TABB ILL 

T. Garnett Tabb, of the Tabb, 

enbrough and Ragland local agency, 

Richmond, Va., was taken seriously ill 

last week and is now at Johnston-Willis 

hospital in that city under treatment. 
His doctors expect his recovery. 


Brock- 


ang; Randall H. Harstad and Fred W. 
jare rson, both solicitors for the firm of 
Virgil V. Roby; Walter I. Cox, man- 
aser, St. Paul Insurance Agency; and 
George M, Desmond, city supervisor, 
and Harold V. Walsh, claim adjuster, 
respectively, of the United States Fi- 
delity and Guaranty. 

With the addition of these thirteen 
graduates from St. Paul, the total num- 
ber of insurance persons who have suc- 
cessfully completed the full 100-hour 
course of study is now increased to 
fifty-seven. Previously this same school 
year eight NATA educational program 
certificates were awarded in Pittsburgh, 


three in Buffalo, N. Y., nine in Char- 
lotte, N. C., ten in Peoria, Ill, ten in 
Tulsa, Okla., and four in Miami, Fla, 





Minn. ainalies Mies 
Williams as President 


ANNUAL CONVENTION IS HELD 





More Than 400 Attend, Most of Agents 
Taking Mass Examination of 
State for Agents’ Licenses 


Howard Williams of Mankato was 
elected president of the Minnesota As- 
Agents at the 
forty-seventh annual convention held 
last week in Minneapolis. William 
Knudsen of Hibbing is chairman of the 
committee, Richard A. 
Thompson of Minneapolis state na- 
tional director and Frank A. Preston of 
Minneapolis executive secretary-treas- 
urer. 

Members of the executive committee 
are George Feevig, Moorhead; Guy 
Rolien, Milaca; George A. Thompson, 
Minneapolis; Edwin Swanberg, Worth- 
ington; Daniel Mills, Lake City; Clif- 
ford Gesme, Benson; J. Vick Merrill, 
St. Paul, and Robert Lundberg, Duluth. 

As the Minnesota Association em- 
barks on its forty-eighth year it has 
an all-time record membership of, 752, 
putting it in sixth place among state 
associations in size. 


Large Attendance 

Attendance at the annual meeting was 
one of the largest in the history of 
the association, 410 being registered. 
This was due in part to the mass ex- 
amination of agents by the State In- 
surance Department, more than 400 re- 
porting for the test Friday morning 
which was given over entirely to that. 

The association went on record as 
backing up Commissioner Newell R. 
Johnson “in his efforts toward improv- 
ing the standard of agents’ qualifica- 
tions” and members were urged to 
fight any legislative attempts to sabo- 
tage the examination program. The 
Minnesota Association has for several 
years worked for stricter qualification 
of agents and the recent ruling of 
Commissioner Johnson that all agents 
must pass an examination before June 
1, 1945, was in part an outgrowth of 
the association’s campaign for higher 
standards in the business. 

The association asked for more ade- 
quate turkey insurance coverage on the 
part of stock companies, most of them 
having withdrawn from that field which 
is a big and growing one in Minnesota. 
As a result the bulk of this business is 
going to mutuals, it is claimed. 

The association reaffirmed its stand 
in support of a stricter financial re- 
sponsibility and driver license law. 


Honor Charles F. Liscomb 


In recognition of his fifteen years 
service in various capacities to the state 
association, Charles F. Liscomb, Duluth, 
past state and national president, was 
presented with a chopped ice container. 


sociation of Insurance 


executive 


The presentation was made by Presi- 
dent Armand Harris. 
Immediately after the final session 


the executive committee met in the St. 
Paul hotel and’ named as delegates to 
the national convention at Milwaukee 
President Williams, Chairman Knudsen, 
State National Director Thompson, Ex- 
ecutive Secretary Preston, and Past 
President Harris. 





Joseph H. Miller Dies 


Joseph H. Miller, a well-known local 
agent of Utica, N. Y., and past presi- 
dent of the Insurance Federation of 
New York, died at his home on August 
23 following a brief illness. He was 62 
years old and leaves a widow. Mr. 
Miller was active for years in the New 
York State Association of Local Agents, 
having served as a director and as a 
member of numerous committees. He 
attended many annual conventions at 
Syracuse and had friends throughout 
the state. Mr. Miller was born in 
Utica and for years was vice president 
in charge of insurance of Hugh R. 
Jones Co. 
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Moreton Seeks Maintenanc2 


Of Freedom in Insurance 
Speaking before the Utah Association 


of Insurance Agents, on August 29 Ii 
president of the Nation: 


A. Moreton, 
Association 
clared, “We 


of Insurance Agents, 
see in an awakened « 


ed 


il 


sciousness of the threats which still ex- 


ist to the welfare of the Amer: 


agent and the American Agency 


q 


in 


tem the truest safeguard for the future.” 


Mr. Moreton referred to his appear: 
before that group last year befor 
became presidnt of the National A 
ciation, and his statement at that 
that “the real goal before our cou 
is not security but the maintenanc: 
freedom through the free enterpris: 
American business and industry. 
has been the keynote of our e! 
throughout the year in the adminis 
tion of your National Association.” 
He referred to the increasing ¢ 
eration of the National Association 
other busingss groups and again wu! 
support by individuals of sound polit 
principles designed to preserve the 
pects of American life that we cher 


th 
ed 
al 


sh. 











Sai BHARATI ST 











September 1, 1944 



















NO 2a ee 


DRL LE OO 








We looked death square tu the face! 





What does he think of the Red Cross? He could tell us That particular night, when he was wounded, he knew 
plenty of what that organization has done for him. At best, that he looked death square in the face—you can feel 
it wasn’t any fun for him over there. No days off, no relax- those things. But the blessed blood plasma eventually 
ation—just going on and on—cold, dirty and damp— brought him back. And during his convalescence Red 
: tired and hungry. Suddenly, out of nowhere, up would pop Cross workers made his life more cheerful by writing 
: a Red Cross clubmobile bringing hot coffee and dough- his letters for him, providing recreation, and by easing 


nuts, personal supplies and a touch of home to the worry over his personal problems. The Red 


him and other American troops in the mudholes. Cross? It’s the symbol of life in the midst of death. 





This is the seventh of a series of advertisements dedicated to the American Red Cross by 
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CUSTOMERS Satisfied 


| WANT TO KEEP YOUR 
| 
"WITH YOUR SERVICE? 











Progressive in- 
surance company 


management re- 





quires more than 
just highly specialized experience and ample 


resources—nhecessary as they are. 


It is equally important to maintain a continu- 
ous study of the changing needs of your risks— 


and a continuous program to improve methods 


PPP PL 


of service. 


You will be pleased with Pearl’s friendly co- 
operation . . . and their ability to grasp your 
problems and help you keep your customers 


satisfied. 


e PEARL ASSURANCE COMPANY, LTD. 

e EUREKA SECURITY FIRE & MARINE 
INSURANCE CO. 

e MONARCH FIRE INSURANCE COMPANY 


AMERICAN, 


HOME OFFICE: 19 RECTOR STREET, NEW YORK 6 
CLEVELAND, 313 Bulkley Bidg. NEW YORK, 26 Cliff St. 
PHILADELPHIA 525 Chestnut St. CINCINNATI, 1417 Carew Tower 
SAN FRANCISCO, 200 Bush St. CHICAGO, 175 W. Jackson Blvd. 
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VU. S. Court Affirms Tacoma Narrow: 


Bridge Case Involving Reinsurance. 


The United States Circuit Court of 
Appeals for the Ninth Circuit has af- 
firmed a District Court decision in fa- 
vor of the Union Mutual Fire which 
was sued by the Northwestern Mutual 
Fire in a case involving reinsurance on 
the Tacoma Narrows Bridge. The 
bridge collapsed in 1940 and the North- 
western Mutual Fire sought to collect 
in reinsurance from the Union Mutual 
the sum of $38,416. The defendant 
argued that as the plaintiff had retained 
only $32,000 of insurance on this risk 
the former was not liable for a greater 
amount, according to the terms of the 
reinsurance treaty. Both courts sus- 
tained this viewpoint. The Union Mu- 
tual Fire was represented by Duncan 
& Mount, prominent New York attor- 
nevs, 

In his opinion Circuit Judge Healy 
said in part: 

“The contract, termed in the insur- 
ance world a ‘treaty’, was entered into 
between the parties in January, 1940. 
Appellant (Northwestern) was the re- 
insured company and appellate (Union 
Mutual) the reinsuring company. In the 
first article of the treaty appellant, 
(Northwestern) agreed to cede reinsur- 
ance to appellee, and the latter agreed 
to acvert such reinsurance, on account 
of liability arising under policies writ- 
ten by appellant on property located 
anywhere in the Wnited States or the 
Dominion of Canada. A vital article 
(referred to as the ‘net retention 
clause’) provided that cessions of rein- 
surance ‘shall in no case and at no time 
exceed the amount retained net with- 
out reinsurance by the reinsured com- 
pany at its own risk and liability on 
the same property.’ A succeeding arti- 
cle provided that if in case of loss it 
should appear that the amount ceded to 
the reinsuring company was in excess 
of the amount authorized in the net re- 
tention clause, then the amount was to 
be reduced so that the liability of the 
reinsuring company would not be 
greater than it would have been had 
the clause been complied with. 

Claim Made for $38,416 

“In November, 1940, the bridge col- 
lapsed. Of the whole amount of insur- 
ance carried thereon by the Toll Bridge 
Authority approximately 77% was paid 
by the various insurance in full settle- 
ment of the loss. Appellant advised 
appellee that the net loss sustained by 
the former, after deducting all reinsur- 
ance, was $38,416 ‘prior to excess.’ In 
response to appellee’s inquiry as to the 
meaning of the phrase ‘prior to excess’, 
appellant explained that it had in effect 
a ‘catastrophe excess reinsurance con- 
tract’ with Lloyds whereby it was re- 
insured to the extent of 90% of all 
loss in excess of $30,000 in any one 
catastrophe. No consideration, it said, 
had been given to this catastrophe ex- 
cess reinsurance in figuring net reten- 
tion because of the indicated probable 
maximum loss of 50%. 5 

“Appellee thereupon took the position 
that appellant had really retained net 
only $32,000 (that is to say, $30,000 plus 
10% of $20,000) and that in consequence 
appellee’s liability under the treaty was 
subject to a corresponding adjustment. 
Appellant sued for the full sum claimed. 
In its answer appellee admitted liabil- 
ity for 77% of $32,000 but contested the 
balance. 

‘Upon the trial appellant was per- 
mited, over objection to introduce parol 
evidence to the effect that in the rein- 
surance field the phrase ‘amount’ re- 
tained net without reinsurance means 
the amount of liability on a given risk 
remaining with the primary company 
after the deduction of all ‘specific’ re- 
insurance from the gross line relating 
to that particular risk; in other words, 
that general catastrophe excess insur- 
ance is not considered in arriving at the 
net retention figure. Appellee, in turn, 


produced expert witnesses who testi! 
that the phrase has reference to ; 
maximum amount which the cedin 
company would be called upon to pa 
out of its own pocket in the amount 

a total loss. In this instance, they 
served, the maximum could not exc: 
$32,000. These witnesses described 
insurance carried by appellant wi: 
Lloyds as ‘excess of loss insurance’ 
which, they said, is merely a form of 
reinsurance. 

“The court found that the plain terms 
of the treaty are in accord with the 
position taken .by the reinsuring com- 
pany. It found, moreover, that under 
the custom and usage of the business. 
as shown orally, the phrase ‘amount re- 
tained net’ bears the meaning ascribed 
to it by appellee’s experts. Further, 
that the contract with Lloyds, admitted- 
ly having application to a single risk 
such as the Tacoma Narrows bridge, 
constituted excess of loss reinsurance 
rather than catastrophe coverage. Ve 
discover no clear error in any of these 
findings. 


Liability Subject to Adjustment 


“Insurance authorities are agreed 
that a ceding company, which is on the 
ground, makes the investigation, and is 
in possession of all the details relating 
to the risk, is required to exercise the 
utmost good faith in all its dealings with 
the reinsurer. Here, the treaty obliged 
the ceding company to retain a stake 
in the insurance in an amount not less 
than that ceded to the reinsurer. The 
requirement afforded a continuing guar- 
anty of vigilance on the part of the 
reinsured company. 

“Appellant knew that its liability on 
this risk could in no event exceed $32,- 
000 however complete a _ catastrophe 
might overtake the bridge. One may 
assume that its estimate of probable 
maximum loss (an estimate which, if 
correct, would not bring into play its 
excess of loss insurance carried with 
Lloyds) reflected overoptimism on its 
part, and that there was no active bad 
faith in its failure to disclose the ex- 
istence of this reinsurance. But the 
fact remains that the reinsurance ex- 
isted and that the actual loss sustained 
proved to be closer to 100% than to the 
50% estimated. Under the express 
terms of the treaty the liability of the 
reinsuring company was subject to the 
adjustment claimed. 

“Appellant insists that appellee was 
aware of the existence of the reinsur- 
ance in question, but the record does 
not bear out the claim. Certainly there 
is no showing that appellee was pres- 
ently familiar with the details of thie 
excess coverage.” 





MAY CHANGE COMPANY NAME 
The Fidelity & Columbia Insurance 
Co., the insurance division of the Cili- 
zens Union National Bank and Fidelity 
& Columbia Trust Co. of Louisville, Ky., 
may shortly change its name to tlic 
Citizens Fidelity Insurance Co., as a re- 
sult of decision of directors of tli 
Citizens Union National Bank and !'i- 
delity & Columbia Trust Co., for mer 
ing the two affilated institutions, in! 
one large state bank, which will 
known at the Citizens Fidelity Bank & 
Trust Co. ; 
Decision to merge the companies «''(| 
become a state bank, instead of a 14- 
tional bank and a seperate trust c 
pany, was due to several reasons. 





LULING REJOINS LOSS BUREA') 
C. H. Luling, Lubbock, Tex., spe: u 
avent for the Republic, Dallas, for ‘ 
past two years, resigned in order to 
join the Fire Companies’ Adjustni 
Bureau as a staff adjuster. Mr. Lulins 
was with the bureau in Tyler for seve! 
years before going with the Republic 
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Public ar Must 
Be First, Says Thomas 


ADDRESSES AGENTS OF IDAHO 








Identity of Interest Between Business 
and Insurance; Agents Pledged to 
Support Customers 





\ddressing the Idaho Association of 


Insurance Agents at Boise on August 21, 
\W. Ray Thomas, vice president of the 
National Association of Insurance 
\cents, emphasized that the insurance 
business in every branch has said that 
the public interest must come first. No 


levislation, no scheme of operation, no 
public relations program on the part of 
any aspect of the business could suc- 
ceed for long if it were not in the public 
1 terest, 

Reviewing major problems before the 
insurance business and developments 
within the National Association this 
vear Mr. Thomas asserted, “On the con- 
tinued strength and prosperity of Amer- 
ican business hinges not only the safety 
of the country, but the welfare of our 
returning soldiers and the happiness and 
well-being of our people. In time of war, 
American business and industry have re- 
sponded magnificently, and provided the 
industrial power which is crushing our 
enemies when wielded by the intelli- 
cence of our generals and the courage of 
our soldiers. 


Identity of Interest 


“This year you will note that the pro- 
eram of the National Association, as de- 
att thi in line with our public relations 
program, has stressed the identity of in- 
terest that exists between business and 
insurance, and has pledged the support 
of our many thousands of member 
agents to the welfare of their customers. 
This is not only good logic—it is com- 
mon sense.” 

\s in other recent talks Mr. Thomas 
emphasized the need for a careful study 
of tax exemptions, pointing out that un- 
der the present high rates of wartime 
taxes, enterprises which do not bear the 
burden of taxation, have a competitive 
advantage which is so great that no 
honest private enterprise, which is pay- 
ing its full share of government and war 


costs, can survive in free and open com- 


petition. 

Said Mr. Thomas, “As a practical fact, 
tax-free business will be in a position to 
absorb its taxpaying competitors.” He 
referred again to the work of the Na- 
tional Tax Equality Association. 
_The speaker commented on the recent 
Supreme Court decision, noting the ac- 
tion of the executive committee of the 
National Association at its July meeting 
in New York. He discussed the ap- 

ointment of Oscar H. West as manager 
of the National Association office in 

Washington, and the appointment of 

Wallace Rodgers as an executive assist- 
ant primarily concerned with carrying 

story of the National Association 

\ rk to the state associations and local 

hoards. In each case he asked for full 

operation with these new appointees 

ind urged that they be given time in 

ich to develop solid foundations for 
rvice in their respective operations. 


Membership Drive 


‘le called special attention to the 
mbership program now under way un- 
* the guidance of Chairman Leonard 
*. Whelan of the membership cou.amt- 
. Stressing the advantages of membe r- 
) in the National Association in these 
es, 
Mr. Thomas closed his remarks by 
ing, “Our association is advancing 
oadly in the scope and extent of its 
lnence, practically and soundly. We, 
members, should have a feeliny of 
cat comfort that the National Associa 
n Of Insurance Agents occupies, as ‘it 
now constituted, a_ position of 
ength and respect in the industry. It 
your vehicle of expression—your hope 
' protection in these trying days. Sup- 
rt it, uphold it, work for it.’ 


WOULD BROADEN EXEMPTIONS 


Gruhn, American Mutual Alliance, Be- 
lieves Federal Proposal Should Men- 
tion Four Present Laws 


The American Mutual Alliance’s com- 
legislation believes that in- 
exempted not only 
anti-trust acts but 


mittee on 
should be 
Federal 


surance 
from the 


also from the Federal Trade Commis- 
sion and Robinson-Patman laws as 
well. In a memorandum of the AMA, 
submitted to the Federal legislation 
subcommittee of the National Associa- 
tion of Insurance Commissioners, Gen- 
eral Manager A. V. Gruhn says that 


exemption from these four laws would 
be the second best objective in restor- 
ing the situation with regard to state 
regulation of insurance which prevailed 





before the Supreme Court decision, The 
best development would be complete 
reversal of the decision or adoption of 
a constitutional amendment specifically 
excluding insurance from the commerce 


clause. 
Mr. Gruhn suggested that the com- 
missioners’ committee, along with rep- 


resentatives of other insurance groups, 
confer with Congressional leaders from 
both major political parties, so as to 
develop a program of legislation having 
a fair chance of passage and approval 
by the President. 

In the event Congress is unwilling 
to exempt insurance from the four acts 
mentioned, Mr. Gruhn said that then 
consideration would have to be given 
to amending the Sherman and Clayton 
Acts to permit the Federal Government 
to retain authority over unwholesome 
and nefarious monopolistic practices 
action on the 


but to permit concertive 
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part of companies in the development, 


promulgation and agreement to. use 
rates in those cases where such rates 
are subject to the approval, or disap- 


proval, of the insurance commissioner 


ot each state. 

HARRISON LAW LOSES SON 

Memorial services were held recently 
at Stirratts Funeral Parlo.s, Nutl 
N. J., for George Warren Law, son 
of Harrison Law, insurance analyst, who 
was killed August 13 in an aeroplane 
accident. He was employed by the Ben- 
dix Co. at Teterboro as a research engi- 
neer. He is survived by his parents, a 
sister and a brother. 


ST. PAUL WOMEN. TO MEET 


Fall activities of the St. Paul Associa- 
tion of Insurance Women will get under 
way September - with a dinner meet- 
ing at the Y. W A. 





his eighty year old company, and its well established 


running mates are, year by year, gaining an ever increasing 


number of representatives among agents and brokers who like 


the Fireman’s Fund way of doing business--a helpful under- 


standing of producers’ problems, fast countrywide binding 


service, and prompt and cheerful payment of losses. Multiple 


line facilities and unquestioned financial security are further 


advantages to both producers and policyholders. Companies 


of Fireman’s Fund Group are good companies to represent. 
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David G. Wakeman Of 
Crum & Forster Dies 


EXECUTIVE VICE PRESIDENT 
Had Been pe a With Croup Since 
1908; Principal Duties Financial 
and Administrative 

David G. Wakeman, executive vice presi- 
dent of Crum & Forster, died Tuesday at 
his home in Glen Ridge, N. J., after a long 
illness. He was 65 years old. Funeral ser- 


vices were held yesterday afternoon, with 
interment private. 
3orn in Greenville, N. J., Mr. Wakeman 


entered the employ of the New York Fire 
at the age of 17. In 1908 he became asso- 
ciated with Crum & Forster and contrib- 
uted much to the growth and success of 
the group of companies managed by the 
concern. His principal duties were those 
covering financial, corporate, and adminis- 
trative work. At his death he was the ex- 
ecutive vice president and a director of 
Crum & Forster, the United States Fire, 
North River, Westchester Fire, Interna- 
tional Co. and Richmond Co. 

He held similar positions with Crum & 
Forster Insurance Shares Corporation, The 
Hutchins Securities Co. of New Jersey, 
and The Hutchins Investing Corporation 
and The Reserve Investing Corporation, 
both of New York. He was a member of 
the finance committee of the National 
joard of Fire Underwriters, a director 
and a member of the executive and invest- 
ment committees of the Sanborn Map Co., 
and a director and member of the finance 
committee of the Corn Exchange Bank 
& Trust Co, 

Mr. Wakeman was a resident of Glen 
Ridge for over thirty years and took an 
active part in the civic affairs of the com- 
munity, having been for many years finan- 
cial advisor to the Community Chest He 
also served on the Board of Education, 
was a member of the American Red Cross 
committee and one of the original members 
of the Glen Ridge Forum. Among his 
clubs were the Down Town Association, 
The Drug & Chemical, and Block Hall. He 
was also a member of the Mastigouche 
Fish & Game Club of Canada, the Glen 
Ridge Country Club, and the Sussex 
County Country Club. 

Surviving are his widow, Eldora Rich- 
ardson Wakeman, his son, David G. Wake- 
man, IJr., two daughters, Mrs. John T 
McLaughlin, Jr., and Mrs. William H. 


Eshbaugh, Jr., and nine grandchildren. 


AFIA Plans 


(Continued from Page 1) 


important mercantile and manufacturing 
risks. 

With the 
of Paris the 
the AFIA were 
liquidated. The 


fall of France and capture 
European headquarters of 
seized and its affairs 
insurance business went 
under control of the Germans and was 
written by their companies, either di- 
rect or through dummy subsidiaries in 
France. In the post-war period Ger- 
inan competition will certainly not be 
a factor in France for many years. 

Mr. Guerrini expresses deep regret 
that when the Paris office was closed a 
valuable collection of insurance reports 
based on inspections of thousands of 
plants throughout Europe, had to be 
abandoned to the Germans as there was 
not time or opportunity to transport 
them to the United States. These in- 
spection reports included manufacturing 
plants and other important risks not 
only in France, but in Germany, Hol- 
land, Belgium and other countries. The 
photographs could have been of con- 
siderable assistance to the United Na- 
tions air force commands if they could 
have been saved. 

\t the time of the German conquest 
of Paris Mr. Wentworth, manager for 
France, established temporary quarters 
for the AFIA at Villa la Caseta, Hosse- 
ver, in southern France. Later that year 
he returned to Paris but eventually the 
office was closed and Mr. Wentworth 
returned to this country and afterwards 
became Boston manager for the Home 
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York. Carl Endemann, who 
served the AFIA for some years and 
was transferred to the Paris office in 
the 1930's, was reported to have become 
operating head of a Paris insurance 
firm during the Nazi occupation. It is 
not now known whether he is still in 
Paris, or left with the Germans, or even 
if he is alive. He was born in Germany 
and became a_ naturalized American 


of New 


citizen. 

In his long experience in insurance 
Mr. Guerrini served the AFIA in Is- 
tanbul, Trieste, Cairo, Calcutta and 


other cities before being transferred to 
Paris as manager. A native of Rome 
and a graduate of the University of 
Urbino he came to this country in 1908 
and entered insurance in Jacksonville, 
Fla.. with his father-in-law, FE. : 
Groover. Later he became fieldman for 
the Caledonian and Westchester; then 
was appointed assistant manager for 
the Delaware Underwriters at Philadel- 
phia. He joined the AFIA in 1920. 


q - 
Commissioners 
(Continued from Page 4) 
relief in the public in- 
terest. It is obvious that such a _ pro- 
gram requires the fullest cooperation 
on the part of all concerned, and the 
commissioners are prepared to do their 
part in meeting this pressing public 
need.” 

The personnel of the committee rep- 
resenting the National Association of 
Insurance Commissioners will be an- 
nounced at a later date. 

The executive committee Mas directed 
the sub-committee on Federal legislation 
to continue its study. As the work of 
the sub-committee proceeded it became 
increas‘ngly apparent that the problem 
was not as simple as was first supposed. 
It is recognized that the adoption of 
the program recommended by the sub- 
committee will solve some of the imme- 
diate problems, but there are other 
aspects of the problem requiring fur- 
ther study: and, it was for this reason 
that the sub-committee was directed to 
continue its efforts. 

The executive committee pointed out 
that while the decision has produced 
many problems state regulation will con- 
tinue for the protection of the public. 


Ohio Joins NAIA 


(Continued from Page 18) 


the necessary 





complaint of the Ohio agents that the 
national group was not a democratic in- 
stitution appeared to be answered and 
since that time a number of Ohio agencv 
leaders have advocated a return to the 
NAIA. 

President Moreton, this week said, 
The decision of the Ohio Association 
is welcome news. It is particularly good 
news at this time when solidarity and 
unity are the prerequisites for a suc- 
cessful defense against the attacks now 
leveled at our business. With the return 
of the Ohio Association the National 
Association embraces each of the fortv- 
eight States, the District of Columbia, 
Hawaii and Puerto Rico, and is more 
truly representative of the American 
Agency System.” 


Rhode Island Increases 
Resources by $1,000,000 


Stockholders of the Rhode Island Insnur- 
ance Co. voted this week to increase the 
capital from $1,000.000 to $1.250.000 and to 
add $750,000 to the surplus. bringing the 
net surplus up to about $2,900.000. One 
hundred thousand shares of new stock of a 
par value of $2.50 will be sold at $10 a 
share. 

The stockholders of the Rhode Island 
voted also to invest $500,000 in new stock 
of the Wim. Penn Fire of Philadelphia on 
the understanding that other interests are 
to invest a like amount. When this new 
monev is paid in the capital stock of the 
Wm. Penn will be increased from $500 000 
to $1.000,000 and the net surplus to more 
than $1,000,000. 
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General Average 
(Continued from Page 28) 


two or more possible that 
the language is quite inappropriate to 


ways, and 


describe the blind and unreasonable 


obedience of a subordinate to the law- 


ful orders of a superior authority. Ap- 
plying this test to the acts of the mas- 
ters of the Athelbeach and Athelqueen, 
and/or to that of the commodore of 
the convoy, the learned judge finds that 
none of them, on receiving the order to 
put about immediately, had any knowl- 
edge of the reason or reasons for the 
order, were unaware of the risk, and 
had no means of assessing the degree 
of it. The judge was thus driven to rely 
on the act of Admiralty. The position 
of the commodore and, a fortiori, that 
of the Admiralty, raise the question 
whether, in the circumstances, the com- 
modore and/or the Admiralty should, 
or should not, be considered as strang- 
ers under the law of general average. 

That the act of a stranger cannot 
give rise to a claim for general average 
contribution is of course undisputable 
and undisputed. A general average loss 
is one which must have been ordered 
either by the captain or by some one 
else specially charged with the control 
and safety of the adventure. Like the 
“ejusdem generis” loss in the standard 
form of marine policy, this “some one” 
escapes definition—with the result that, 
despite the decided cases, what is or is 
not the act of a stranger remains, in 
practice, a hard question to answer. The 
difficulties are aggravated in the case 
at issue by the fact that, unless, we as- 
sume that while navigating in convoy 
a master is deprived of all the powers 
normally residing in him (an assump- 
tion which we are not prepared to 
make), we are confronted with a case 
of divided authority: the master’s orig- 
inally “global” authority being in part 
transferred to others. 

As a legal situation, this is entirely 


novel—no “jus conditum,” no settled 
law, is at hand. “De jure condendo,” 
will the courts find that the party 


which is vested with part of the mas- 
ter’s original undivided authority can be 
properly treated, under the doctrine of 





PAVE THE PATH 


OF INVASION 


VERYWHERE our armed forces az 
smashing the enemy back in the 
new aggressive war of INVASION. 
They are your sons, husband, brot)- 
ers, sweetheart, father, relatives and 
friends. They ask only one thing—that 
you back them up ALL THE WAY. 
With Victory coming nearer, you must 
not fail our boys—your soldier, sailor or 
marine. You're not asked to give a cent 
—only to put every dollar you can scrape 
up into the world’s safest investment— 


War Bonds. 

Take it out of income, take it out of 
idle and accumulated funds. Start 
“scratching gravel” now! 





Insurance Company Ltd. 
O0 John Street, New York 


general average, as “someone in charge 
of the adventure” or, if the master is 
found to retain part, but part only, of 
his original authority, does the other 
party necessarily become a stranger? 

The question is one which, sooner or 
later, will have to be answered by the 
courts in this country or in England. 
At present we cannot go beyond re- 
viewing the existing decisions, regard- 
ing them as the necessary foundation, 
or in any event the unavoidable start- 
ing point, of the new law. War, like 
life itself, has its own laws of evoluti: n, 
and here again the law must be tailor- 
made to fit the new conditions. 

Among leading cases we propose (0 


review briefly two American and two 
British. The decision rendered in 154 
by the Supreme Judicial Court of 
Massachusetts in Wamsutta Mills 
Old Colony Steamboat Co., 137 Ma 


471, does not stand, technically, on 
same high plane as the judgment of 
Justice Gray who delivered the opin: 
of the U. S. Supreme Court in t'e 
well-known and often cited ws case Jf 
Ralli v. (1895) Troop, 157 U, 386; it 
is however, at least as convincins. 
Price v. Noble was decided by Lord 
Mansfield in 1811 and his judgment \.s 
variously interpreted by Mr. Juste 
Gray and by Mr. Justice Brown wo 
wrote the dissenting opinion in Ralli 
Troop. Papayanni & Jeromia v. Grai 
pian Steamship Company is not entir: 
on all fours with its American co! 
terpart of Wamsutta Mills, but the 
seems to be sound common sense in t''¢ 
decision of the English judge. 
(To Be Continued) 
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You know a guy named Joe. 
1 He's driving hard — day by 
| day — giving all he has to 
smash the enemy. 





He's not asking you to buy 


bonds — he's too busy. 





BUT he expects you to buy © 
bonds — and what's more he 








= expects you to keep them — & e 
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1. 
WHY NOT? 
’ ; "a, See 
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} # National-Ben Franklin Fire Insurance Company The Metropolitan Casualty Insurance Co.of N.Y, 
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BUY MORE BONDS --AND KEEP THEM 
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War Risks and General Average 


Navigation in Convoy and the “Act of Stranger”; 


Puzzling 


Problems of Law and Fact Raised by Legal Case 
Tried in British Courts 


By R. J. Supino 


Part I. 


A case, simple in itself, yet 
both of law 


raising 


some puzzling problems 
and of fact, was argued in the Court of 
the King’s Bench in London late last 
year. The case takes us back to the 
somber days of November, 1940, and is 
but one of the countless episodes of 
what has rightly been called the epic 
of the sea lanes, 

A convoy was threading its way across 

the North Atlantic, homeward bound 
from Halifax to the United Kingdom, 
when a “heavily armored and powerful 
German raider” fell upon it. H.) 
Jervis Bay, of the convoy’s escort, en- 
vaged the enemy but was sunk: the 
engagement only lasted fifteen minutes. 
Thereafter a number of merchant ships 
in the convoy were sunk or disabled. 
The Rangitiki and Cornish City were 
totally lost: the tanker San Demetrio 
was set on fire. 

This happened on November 5, 1940. 
Two days previously another convoy, 
the B.H.X. 86, had left Bermuda for a 
rendezvous in the North Atlantic with 
the Halifax convoy. Among ships in 
the B.H.X. 86 were two tankers owned 
by the Athel Line, Ltd., of London—the 
Athelbeach and Athelqueen, both com- 
ing from the West Indies with full and 
valuable cargoes of molasses. These, 
with other ships in the B.H.X. 86, were 
to join the Halifax convoy and to pro- 
ceed home as part of the latter. The 
raider’s attack on the Halifax convoy 
and the consequent loss of ships and 
cargoes caused the British Admiralty 
to radio, soon after midnight of the 
fifth, an urgent order to the commodore 
of the B.H.X. &6 to return to Bermuda 
immediately. 

We are told that when this order was 
issued , the enemy raider was estimated 
by the Admiralty to be some 1,350 miles 
from the position of this convoy, which 
was then 472 miles from Bermuda. 
The Athelbeach and Athelqueen—whose 
owners brought the present action— 
were back at Bermuda with the whole 
convoy in the early afternoon of No- 
vember 8, and were detained there by 
naval orders. On November 10 they re- 
ceived fresh sailing orders to proceed 
to Halifax on independent passages 
with their original cargoes. 

Court’s Interpretation of Order 

\s pointed by the defendant war risk 
insurers nobody knew what was in the 
mind of the Admiralty in giving the 
order to turn back. In the agreed state- 
ment of facts submitted to the court 
the order is mentioned as having been 
given “pending completion of the new 
naval dispositions necessitated by the 
presence of the new raider.” The court 
was given liberty to draw inferences of 
fact, and Mr. Justice Tucker found that 
the order was we of the general stra- 
tegic disposition of the naval and mer- 
chant shipping at the disposal of the 
Admiralty, so as to minimize as far as 
practicable the risks to be incurred by 
all shipping in the North Atlantic, in- 
cluding no doubt those ships which 
made up this particular convoy, and to 
enable the available combatant ships 
to be delayed against the enemy to 
the best advantage.” 

The escort ship of the 
H.M.S. Montclare, headed 


B.H.X. 86, 
back with 


the convoy, and does not appear to 
have immediately received a new as- 
signment. As for the merchant ships 
they could not be deployed against the 
enemy raider any better than sheep in 
a flock attacked by a band of wolves. 
We would therefore say that the order 
was probably given with a view to ex- 
tricating an unstated number of mer- 
chant ships—including the two whose 
ownets brought this action—from a 
situation of danger, imminent or other- 
wise; and that it was also aimed at re- 
leasing naval vessels for combat duty. 
General average has been sometimes 
referred to as a rough and ready form 
of insurance. So it may be regarded, 
in a way—though there is no premium 
and no administration of a common 
fund aside from the actual case when 
the loss arises, and then such loss is 
equalized over the various participating 
interests on the time-honored principle 
that “the loss lighteth rather easy upon 
the many than heavy upon the few.” 
Most contracts of affreightment em- 


body nowadays the York/Antwerp 
Rules, 1924. Rule “A”- thereof states in 
more technical language the principle 
which Mr. Justice Shea outlined in 
more familiar terms in his note on 


“Abbot on Shipping” wherein he said 
that “expenses voluntarily and success- 
fully taken by a person in charge of a 
sea adventure for the safety of life, 
ship and cargo, under the pressure of a 
danger of total loss or destruction im- 
minent and common to them, give, the 
ship being saved, a claim to a general 
average contribution.” 

If a case—for contribution—exists un- 
der the lettered Rules of 1924, then the 
numbered rules step in—and it is pro- 
vided by Rule X(a) that “when a ship 
shall have entered a port or place of 
refuge, or shall have returned to her 
port or place of loading, in consequence 
of accident, sacrifice or other extraor- 
dinary circumstances, which render that 
necessary for the common safety, the 
expenses of entering such port or place 
shall be admitted as general average; 
and when she shall have sailed thence 
with her original cargo, or part of it, 
the corresponding exepense of leaving 
such port or place consequent upon 
such entry shall likewise be admitted as 
general average.” 

Insurers Deny Liability 

In the case under review it was 
claimed by the shipowners that such ex- 
traordinary expenses they had been put 
to as a result of the Admiralty order— 
such as cost of additional fuel and 
stores consumed, wages of masters, offi- 
cers and crews, expenses of entering 
and leaving Bermuda—were all allow- 
able as general average and that the 
ship’s proportion thereof was a proper 
claim under the war risk policies on 
hull, machinery and appurtenances of 
the two vessels—the Athelbeach and 
Athelqueen—covering among other haz- 


ards, consequences of hostilities or 
warlike operations, and the King’s ene- 
mies, 


The war risk insurers—a leading Eng- 
lish mutual association—denied all lia- 
bility. It was argued on their behalf 
that the court had not enough evidence 
that there was an existing peril justify- 
ing the masters going back some 500 
miles; that financial loss resulting from 


executive action could not give rise to 
compensation except in cases where it 
was specifically provided for; that the 
Whole system of convoy protection in- 
volved individual loss though  Parlia- 
ment had made no provision for com- 
pe ‘nsation—and that the claim was for- 
eign to anything contemplated by thie 
principles of general average and the 
very fact of the vessels sailing in con- 
voy took the case out of general aver- 
age altogether. 

It may be added, parenthetically and 
purely as a matter of general informa- 
tion, that the war risk commitments of 
the mutual associations in the U.K. 
are reinsured with, and thus borne, to 
a great extent by the British govern- 
It is not stated in the judgment 


ment. 

—the fact would strictly speaking be 
irrelevant—whether these two vessels 
were under charter with the British 


Ministry of War Transport, from which 
the suggestion emanated last year to 
abolish general average in cases where 
the government is interested in both 
ships and cargo. 

In the case at issue it was admitted 
by the parties to the dispute that under 


existing statutory provisions—chiefly, 
the Naval Discipline Act 1866, and 
Navigation Order No. 1 1939 of the 


Lord Commissioners of the Admiralty— 
the masters of the ships were at all 
material times bound by law to obey 
any navigation order issued by the 
naval officer in charge of the convoy, 
and were subject to the authority of the 
commodore. This means that by stat- 
ute, a considerable part of the master’s 
normal peacetime authority is trans- 
ferred, while the ship is navigating in 
convoy, to other officers or persons who, 
however remote they may be from the 
bridge of any particular ship, have at 
all times a complete picture of the ever- 
changing war situation at sea. 

This statutory divestment of au- 
thority automatically comes to an end, 
and the master is “ipso facto” restored 
to his (presumably full) authority over 
the ship and her navigation, as soon as 
the ship for any reason whatever— 
whether fog, a casualty at sea, or other 
circumstance of “force majeure’”—loses 
contact with the convoy; though this 
reinstatement may be more or less seri- 
ously curtailed when individual passages 
are made under specific routing and 
sailing instructions. 


Captain’s Role in General Average 


In the Old Rhodian law of sea that 
comes to us through Justinian’s Pan- 
dects, general average was essentially 
a case of voluntary jettison. The doc- 
trine then grew to embrace money vol- 
untarily paid to pirates for the purpose 
of ransoming ship and cargo—though it 
never applied to moneys or goods for- 
cibly taken by the pirates. When the 
merchants used to travel with their 
wares, their consent was held necessary 
to a jettison. The captain was also re- 
quired to consult with his officers 
and/or members of the crew. Gradually, 
however, the authority to make a de- 
cision binding on the associated inter- 
ests became more and more concen- 
trated in the captain—“magister navis.” 
A classical description of the mas- 
ter’s role in this respect can bé 
found he the judgment of the Star of 
~— ye Hannan, U. S. Sup. Ct, 9 Wal- 
lace, 203 (1869) : 

“From the necessity of the case the 
law imposes upon the matter the duty 


and clothes him with the power to 
judge and determine at the time 
whether the circumstances in such a 


case are or not so great and pressing 
as to render a sacrifice of a portion 
of the associated interests indispensable 
for the common safety of the remain- 
der. Standing upon the deck of the 
vessel, with a full knowledge of her 
strength and condition, and of the state 
of the elements which threaten a com- 
mon destruction, he can best decide in 
the emergency what the necessities of 
the moment require to save the lives of 
those on board and.the property en- 
trusted to his care.” 

The duties of the master in relation 
to the cargo are more specifically cov- 
ered by the following passage of Sir 








Career of Author 
Supino, author of this compr 
hensive article on general avera 
problems, is a marine insurance ma 
who has had a broad experience in 
branches of the business in Europe an 
in this country. He also holds a la 
degree from the University of Rom 

After 1921 Mr. Supino was in Londo 
as claim settler and deputy underwrit 
for the General of Trieste, a lar: 
Italian company which also was en- 
tered in this country for some years 
He later became manager of the Lo: 
don office and in 1929 was transferre:| 
to the home office at Trieste as depui 
manager of the marine branch, 

In 1930 Mr. Supino joined as mana- 
ger of the insurance department an 
ganization with headquarters in France, 
and branches throughout the worl, 
which acted as exporters and importers 
of grain and cotton, as shipowners ani 
as bankers. A few years ago Mr. Su- 
pino was transferred by his firm to thx 
United States and is here today. He 
resides in Demarest, N. J., with lis 
wife, nee Walton-Davies, and four chil- 
dren, 

Mr. Supino knows the London, 
French and Italian marine insurance 
markets thoroughly and also the Swiss, 
Antwerp, German and Spanish markets, 
His well-rounded career includes un- 
derwriting, claim adjustment, legal and 
insurance brokerage experience, and 
from his diversified knowledge of mar- 
ine insurance he has gathered the in- 
formation going into this article which 
appears in three installments. 
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William Scott’s judgment in the case 
of the Gratitude, 3 C. Rob. Adm.: 

“Though in the ordinary state of 
things he is a stranger to the cargo, 
beyond the purpose of safe custody and 
conveyance, yet in cases of instant and 
unforeseen and  unprovided necessity 
the character of agent and supercargo is 
forced on him, not by the immediate act 
and appointment of the owner, but by 
the general policy of the law; unless 
the law can be supposed to mean that 
valuable property in his hand is to be 
left without protection and care. It 
must unavoidably be admitted that in 
some cases he must exercise the dis- 
cretion of an authorized agent over the 
cargo, as well as the prosecution of the 
voyage at sea. In these cases, the 
character of agent respecting the cargo 
is thrown upon the master by the policy 
of the law, acting on the necessity of 
the circumstances in which he is 
placed.” 


York/Antwerp Rules 


The York/Antwerp Rules 1924 are 
silent as to the person by whom the 
general average act is to be decided. 
So it was under the predecessor codes, 
the York/Antwerp Rules of 1864 and 
those of 1877, and right from the Glas- 
gow Resolutions of 1860. The omission 
of any specific and restrictive reference 
to the master can hardly be regarded 
as a fortuitous one. Express mention of 
the captain is in fact made in_ the 
Resolutions of the International Con- 
gress held at Brussels in 1888, the Ar- 
ticle 1 of which reads as under 

“Les avaries communes sont les (c- 
penses extraordinaires et les sacrifices 
faits volontairement par le Capitaine ou 
d’aprés ses ordres, pour le bien et le 
salut commun du navire et du charze- 
ment.” (“General average is any ‘X- 
traordinary expenditure and the sacrifices 
voluntarily made by the captain or in °« 
cordance with his orders, for the bene iit 
and the common safety of the vessel ; 
her cargo.”) It is noteworthy that silen 
again on the subject is the code of rues 
adopted two years later—the Yor< 
Antwerp Rules, 1890. 

In the Athel Line case Mr. Justice 
Tucker remarks that in his opinion, I 
“A” of the Y/A Rules 1924: clearly «n- 
visages the exercise by some one of | 
reasoning power and discretion, app!’ 
to a particular problem, with freedom 
of choice to decide to act in one out 0! 


(Continued on Page 26) 
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Report of Casualty Law Committee 
Offered in Advance of Bar Meeting 


Discussions by Albert on Comprehensive Policies; Weiss on 
Vendor’s Liability; Mutual Group on Recent Cases; Fraser = 2™1_ San 


and Baier on War Trends; Brown on Relief Act 


The committee on casualty insurance 
ot the International Association of 
Insurance Counsel which will hold its 
annual meeting at the Edgewater Beach 
Hotel in Chicago September 7-9, has 
submitted its report in advance of the 
meeting and it is featured in the cur- 
rent issue of the Insurance Counsel 
Journal. 

The report is divided into five sec- 
tions and, under chairmanship of Frank 
X. Cull of Hauxhurst, Inglis, Sharp & 
Cull, Cleveland, the sections of the re- 
port were prepared by members of the 
committee as follows: 

“The Comprehensive 
cies,” by M, A. Albert, 
dam Casualty Co, ; 

“The Liability of a Vendor for the 
Sale of a Commodity to a Vendee Who 
Is Allergic to Its Use,” by S. Paul 
Weiss, of Weiss & Weiss, New Orleans. 

“Interesting Recent Cases Involving 
Questions of Coverage Under Ordinary 
Policy Forms,” by P. L. Thornbury, 
Farm Bureau Mutual Automobile In- 
surance Co.; Fletcher B. Coleman, 
State Farm Mutual Automobile Insur- 
ance Co., and John R. Kitch, Security 
Mutual Casualty Co. 

“Trends of Casualty Insurance Cases 
During Wartime,” by W. C. Fraser, of 
Crofoot, Fraser, Connolly & Stryker, 
Omaha, and Milton L. Baier, Merchants 
Mutual Casualty of Buffalo. 

“The Trend of Decisions Under the 
Soldiers and Sailors Relief Act,” by 
Howard D. Brown, Auto Inter-Insur- 
ance Exchange, Detroit. 

Albert on Comprehensive Policies 

In his treatment of comprehensive 
policies, M. A. Albert divided his sub- 
ject into five parts: the comprehensive 
liability policies, the comprehensive gen- 
eral liability policy, comprehensive auto- 
niobile liability policy, comprehensive 
liability policy and comprehensive per- 
sonal liability policy. d 

Mr, Albert described the growth of 


Liability Poli- 
New Amster- 


the comprehensive forms, saying that 
While these coverages are compara- 
tively new in the casualty insurance 
field, they are now so widely used that 


all insurance counsel should have a 
working knowledge of the policies. He 
told of the evolution of the coverages, 
Wierein the several forms of liability 
policies were promulgated to meet spe- 


‘c demands, 
‘ie said that the separated coverages 
were based on the theory of selectivity 


but f “that today it is next to impossible 
ior the assured to anticipate all of his 
rance needs. “Insurance, then,” he 
d, “must be patterned to deal with 
new situations which arise. The 
csent answer is comprehensive liabil- 
insurance.” 
Comprehensive General Liability 
"he comprehensive general liability 
pohey, Mr. Albert said, is designed to 
cover all liability of the insured except 
t based upon the use of automobiles; 
it with the objective of affording 
Protection against liability for any 
‘uvard not excluded, it was necessary 
vive broad automatic coverage. 
‘The insurance protection is no longer 
ited to the kind of business in which 
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DORSETT BACK IN N. Y. 


Completes Far West Trip During Which 
He Made Four Addresses and Con- 
ferred with Company Leaders 
general manager, 
& Surety Ex- 
York 
day after a Pacific Coast trip of nearly 
a month’s duration during which he be- 
came personally acquainted with execu- 


Dorsett, 
\ssociation of Casualty 


J. Dewey 


ecutives, arrived in New Tues- 


tives of many casualty-surety companies 
in the Far West. He was the guest of 
honor at gatherings of association com- 
pany managers and agents and gave four 
timely and constructive addresses at 
meetings in Utah, Oregon, Washington 
Francisco; conferred with 
Reginald Moss, Pacific Coast manager 
of the Association and with Claude W. 
Fairchild, who retired as the association’s 
general manager a few months ago and 
is living at Auborn, Calif. 


the insured is engaged at the time the 
policy is written,” he said. “It must, 


to give the comprehensive coverage in- At Los Angeles on August 25, Mr. 
tended, follow all of his activities even Dorsett was tendered a luncheon by 
though the nature of his business President Milton Johnson of the Pa- 


operations changes completely. The cific Indemnity ro and President John 
coverage, therefore, applies to all opera- Deering of the Guaranty Insurance Co. 
tions which are not specifically excluded, Also attending this gathering were 


Nor is the coverage limited to locations 
used at the time the insurance is writ- 
ten. Business mav expand, new locations 
may be purchased or leased, it may and 
often does expand to other states. The 


President Victor Montgomery, Vice 
President W. R. Kilgore and Vice 
President R. A. McGuire, of the Pacific 
Employers Insurance Co.; Vice Presi- 
dent and Counsel Eugene L. Stockwell 
comprehensive general liability policy and Vice President Earl A. Davis of 
automatically applies to hazards of the the Pacific Indemnity; President John 
liability thus created. QO. McClure and Vice President | a 
“The plan reverses the old procedure. McGuignan of the National Automobile 
Instead of insuring against only haz-  [msurance Co.; Vice President John C. 
ards enumerated, the insurance is broad Sutherland of the ¢ olonial Insurance Co. ; 
enough to embrace all exposures to lia- President B. F. B. Wallis of the Pacific 
bility loss except those specifically stated Automobile Insurance Co.; and Vice 
as not covered” President Randolph Ingersoll of the 
Mr. Albert discussed the insuring 


West American Insurance Co. 
rata Reginald Moss accompanied M Jor- 
clauses and the limitations, and con- piece ; .‘ 1 Mr. Dor 
cluded this section of the report as 


sett on his trip to Los Angeles, and 
Cael also was a guest at the luncheon, as was 
ne é ; ; Special Agent Charles Griffin in charge 
Summing up, it can readily be seen of the Los Angeles office of the asso- 
that, except for the limitations estab- — cjation. , 
lished by the standard insuring clauses 
and exclusions, all hazards of liability 
loss (other than automobile) are cov- 
ered, whether such hazards are shown 
to exist or not. The insurance is no 
longer limited to only those specific 
hazards against which an insured might 
ask for protection.’ 


automobiles, often being unaware that 
such a potential liability exists. 
“More often,” he explained, “the op- 
portunity to select only those coverages 
which would protect him-.against haz- 
ards which exist in his business, and 
against which he dared not to be unin- 
sured, led to his trying to save by tak- 
said that the img chances. He would insure only 
against those hazards which he antici- 
pated might result in a loss and remain 
uninsured against those hazards which 
he hoped. would not produce losses. 
Completely Automatic Coverage 
Then, too, completely automatic cov- 
erage has come to be of vital importance 


Comprehensive Auto Liability 


Continuing, Mr. Albert 
comprehensive automobile liability pol- 
icy, like the comprehensive general 
liability policy, is designed to afford 
complete automatic coverage for all 
hazards of automobile liability. Thus, 
liability has been divided into three 
groups: owned automobiles, hired auto- 
mobiles and non-owned automobiles. to the business whose operations are 

Under separate coverages, he said widely scattered. New exposures to lia- 
that the insured often selected only _ bility might be created from day to day 
thon coverages which he believed to bv branch offices: hazards arising from 
be absolutely necessary and was likely the use of hired automobiles, the use by 
to overlook the possible exposure to ¢mploves of their own automobiles in 
liability which arises from the use, in the business of the insured, or even 
his business, of hired or non-owned (Continued on Page 33) 


AMERICAN 


RE-INSURANCE CO. 


Robert C. Ream, President 
99 John Street New York 
$2,000,000.00 


‘ DECEMBER 3lst, 1943 
i | 
7,202,352.40 
750,000.00 


Surplus... } 

Voluntary Contingency Reserve 
5,914,571.21 
3,985,301.17 


Reserve for Losses . . . . 

All Other Liabilities . ‘ 

TOTAL ADMITTED ASSETS . 19,852,224.78 
NOTE: Securities carried at $479,429.07 in the 
above statement are deposited as required by law. 

CASUALTY «* FIDELITY * SURETY 

Re-Insurance 
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PACIFIC COAST 
UNDERWRITING MANAGER 


A well known casualty company has an open- 
ing in their Los Angeles office for a manager 
of their underwriting department. The company 
has a good personnel policy. Excellent oppor- 
a Salary $300 to $400. Interview in New 
ork. 


FERGASON PERSONNEL 
INSURANCE PERSONNEL EXCLUSIVELY 
166 W. Jackson Pg ‘ Chicago 4, Ill. 











Standard Accident to 
Enter Fire Ins. Field 


WILL ORGANIZE NEW COMPANY 





Stockholders to Meet * Early October 
to Vote on Enlargement of Capital 
Stock Structure 


Standard Accident’s stockholders will 
hold a special meeting early in Octo- 
ber to vote on a recommendation of the 
board of company 
increase its authorized capital stock by 
175,938 shares, doubling the 
present amount of stock, and thus en- 
abling the company to enter the fire 
insurance field with a newly-organized 
company. 

Briefly, the board on August 22 de- 
cided to recommend to the stockholders 
action whereby, through the medium of 
an investment in all of the capital stock 
(except directors’ qualifying shares) ol 
a fire insurafite company to be newly 
organized, Standard will be able to offer 
to the insurance buying public a more 
complete insurance service than is now 
possible, 

Under the plan outlined to stock- 
holders in a letter signed by Charles 
C. Bowen, president of the company, 
stockholders will be offered the right to 
subscribe, at $10 per share, for one new 
share of common stock for each share 
held of record on a date to be deter- 


directors that the 


thereby 


mined by the board. It is anticipated, 
subject to changes in the company’s 
earnings and other factors affecting 


dividend policy, that dividends on the 
increased amount of stock to be out- 
standing will be at the annual rate of 
$1.45 per share. 

“The board believes that adoption of 
these proposals will be distinctly in the 
best interests of the Standard and has 
directed the officers to proceed 
promptly with the necessary details 
regarding the stockholders’ meeting, 
approval of the Insurance Commissioner 
of Michigan, and the preparation of a 
registration statement for filing with 
the Securities & Exchange Commis- 
sion,” says President Bowen. 

On May 29, 1944, Standard Accident 
completed sixty years of service. The 
company is one of America’s oldest and 
largest casualty insurance and bonding 
organizations and operates throughout 
the United States and in the territories 
of Hawaii and Alaska through several 
thousand agents and brokers. It writes 
a complete line of casualty insurance 
and fidelity and surety bonds but up 
to the present time it has not engaged 
in the fire insurance business. In 1943, 
it wrote a gross volume of over $20,- 
000,000 in premiums, 


UNITED CONCRETE PIPE AWARD 

United Concrete Pipe Corp. of Los 
Angeles has been awarded a contract 
by the U. S. Navy for the construction 
of an ammunition classification and 
segregation yard, at the U. S. Naval 
base at Seal Beach, Calif., at its bid of 
$1,540,000. If and when the bond on the 
job is executed, it will be written by 
the Maryland Casualty and the U.S.F. 
& C. as co-insurors through their Los 
Angeles offices. 


APPOINT LIVINGOOD AS AD MAN 

R. L. Livingood is newly appointed 
by the American Casualty of Reading, 
Pa., to be in charge of advertising and 
publicity of the company. 
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Washington National Completes Plans 
For New Home Office Bldg., Evanston 


in Evanston and within two years found 
necessary to erect a seven-story an- 


with its extensive plans 


Washington Na- _ it 


In keeping 
ior post-war expansion, 


tional of Evanston, IIL, will erect a  ™€*: In 10-4, due to continued growth 
new home office building, seven stories of the business, he haan Senet ae 
a eS ters again became crowded and _ the 
in height, on Chicago Ave. between company took over a_ six-apartment 
Church and Davis Streets, that city. building on its premises and converted 


The having recently purchased the apartments to additional — office 
space.” 


company, 


two additional pieces of property im- 

mediately south of its present holdings President Kendall’s Outlook 

in Evanston, now owns a total frontage G, R. Kendall, president of the com- 
of 226 feet. Announcement on Thurs- pany since it was founded in 1911, added, 
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Architect’s conception of proposed new home office building to be erected by 
Washington National Insurance Co., Evanston, IIl. 



























“Although recent years have seen an al- 


day, August 31, was made of acquisition 

of 44 feet purchased from Albert Pier-  ™ost phenomenal growth of this Som= 
storff, trustee, and 66 feet bought from Pan, he one Demet Gent the years just 
arapiee a 3 “43 : ahead will bring even greater progress. 
Northwestern University. The Pier- The institution of life, accident and 
storff transaction was handled by _ health insurance is destined to play a 
Frank M. Whiston, real estate broker big part in the post-war era in provid- 
acting for the Washington National. img social security for all people 


Consideration was not disclosed in either through their own independent efforts.” 


purchase. On this site the new home Washington National, now in_ its 
office building will be erected and con- _ thirty-third year, has approximately 500 
tracts will be let as soon as building men and women in its home office and 
restrictions are removed and materials is represented by over 2,000 fieldmen. 
are available. It also maintains a branch office in San 

Company officials point out that this Francisco, fifty-seven district offices and 
forward step is right in line with the | 110 general agency offices and does 
national effort to provide full employ- business in forty-six states and the Dis- 
ment for everyone during the reconver- trict of Columbia. Annual income ex- 
sion period between the cessation of ceeds $20,000.000. Assets total more 


than $60,000,000. Life insurance in force 


hostilities and full-scale production of 
amounts to more than $290,000,000. 


civilian goods. 





Largest Commercial Bldg. in Evanston 
NEW COMPANY IN RALEIGH, N. C. 


stories in 


The new structure, seven ieee te ‘ 
height, will connect with the present In Raleigh, N. C. the Southeastern 
annex building located in the rear of Bonding Co. has been chartered to do 
the property. Depth of the building will a general insurance business with 
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If we hadn’t seen this with our own 
eyes, we wouldn't believe it. The New 
York Sun ran an Associated Press story 
the other day, with a date line from 
Wilkes-Barre, Pa. We can’t figure the 
thing out at all, and if any bright 
reader can send the solution to us, we 
will be obliged. Here it is, caption and 
all: 

Case of Stolen Bridgework 

Wilkes-Barre, Pa. (A.P.) County 
Commissioners are relying on State 
police to finish construction of a_ bride 

bridge— 


—thieves construction of a 
thieves new bridge will be a post-war 
yroject. 
I ’ * * 

Fred (Aetna Cas.) Theis tells us that 
when Henny Youngman was recently 

cs , . “ 

interviewed in New York he said “My 


first Hollywood picture wi asn’t released, 
it escaped.” Which gives you an idea. 
x * x 


What we want to know is, do pro- 
ducers in Hollywood know there is such 
a thing as fire insurance? It seems they 
live in another world. We are one of 
those who only see three or four movies 
in a year, but it happens that two we 
saw this year, each had a fire. In “Go- 
ing My Way,” the Bing Crosby opus, 
the church burns down and they send 
a boys choir on a tour to raise money, 
there apparently having been no_ fire 
insurance or there would not have been 
so much gloom spread over the cast. 

In “Atlantic City,” a grade “Z” pic- 
again a fire spells Ruin for. the 


ture, 
hero. In each picture, a nice little fire 
insurance policy would have “saved all” 
but the stories. (Hollywood papers 
please copy.) 
. x 

Henry (Hogan Agency) FEisenreich 

had a touch of Indian Summer (or 


something) the other day, and rattled 
off this pome, just as though he were 


We 


Henry Wadsworth Whittier. sort 
of liked the thing and asked for per- 
mission to borrow. Henry’s heart is as 


Tucker so here it 1s: 

“My lady, be wary of a; and list 
to the lines of this verse: To let a fool 
kiss you iis stupid, to let a kiss fool you 
is worse. 

Thanks, Hank, we'll toss off a rhyme 
for you, some time (a reciprocal). 

* 


big as Sophie 


Fred (Atlantic Mutual) Bischoff says 
he read that Jimmy Schnozzola Durante 
allowed his cocker spaniel to enlist, for 
the duration. We recently heard that 
Durante’s hound was A.W.O.L. (ab- 
sent without a leash) and was confined 
to the post, 


x ok 
In 1733, Poor Richard said : “Keep 
your mouth wet, feet dry. as 
MERVIN L. LANE. 








be 210 fee The firs i yhen com- . : 

. feet. The first unit when com authorized capital stock of $100,000. In- 
pleted will contain in excess of 200,000 a ands = aie : : : Directors of Travelers Insurance Co. 
square feet of floor space. Graham, i trian ge Calvin . Bishop of have declared a dividend of #4 a share, 
Anderson, Probst and White are the Raleigh, and S. L. Lewis and T. B. payable September 11 to stockholders of 
architects. Mathews, both of Cambridge, Md. record August 4. 

Most modern construction will be 
utilized throughout the building which 
will be _ welded steel with limestone 
front. Columns at the entrance will rise 


three stories. It will be the largest com- 
mercial structure in Evanston and con- 
templated future additions to be erected 
in the rear of the new units will make 
it the largest building in the city with 
the exception of the Technological In- 
stitute of Northwestern University 


Chairman Kendall’s Statement 


these plans, H. R. 
the board of 


Commenting upon 
Kendall, chairman of 
Washington National said, “The com- 
pany has laid out extensive plans for 
post-war expansion which will not only 
provide steady employment for our own 
men and women returning from the 
armed forces, but for many more as 
well. The remarkable growth of the 
Washington National, particularly dur- 
ing the past ten years, has necessitated 
almost 
our 
pany 


constant physical enlargement of 
In 1936 the com- 


seven-story 


home quarters. 
moved to its 





building 





Specializing in 






FIDELITY, SURETY and 
FORGERY BONDS 











STATE-WIDE SERVICE 
Investigators and Adjusters 
ALL LINES 


Trenton, N. J., Branch 
103 W. Hanover Street ‘ 
Phone: Trenton 6049 


Asbury Park Branch 
411 Emory St., Tel. A. P. 8411 


Serving Insurance 
Companies Since 1925. 


NEW JERSEY 
CLAIM SERVICE BUREAU 


11] COMMERCE ST.» NEWARK, N-J 


Phone Mitchell 2 7080 








DRAFT PROGRAM FOR LEGION 


Johnson Chisteinnn, 1 Murphy and Bel- 
grano on Commission; Platform 
Endorses Free Enterprise 
Ray Murphy, general counsel of the 
Association of Casualty & Surety 
ecutives, former national commander of 
the American Legion, is a member of 
the Legion’s special commission on 
post-war America, which last 
made public its proposed eleven-point 
program to be submitted to the legion’s 
executive committee at Chicago, Sep- 
tember 17, and to the national conven- 

tion there September 18-20. 

One of the planks in the program calls 
for “employment fostered by free en- 
terprise embodying the greatest en- 
couragement to individual initiative and 
to every sort of sound business leader- 


Ex- 


week 


ship.” 
Chairman of the commission is 
Colonel Louis Johnson, former Assist- 


ant Secretary of War, who is attorney 
for many insurance interests at Clarks- 
burg, W. Va. Colonel Johnson is fa- 
vorably known to many casualty and 
surety executives through his appear- 
ance as speaker at two of the joint 
meetings of the International Associa- 
tion of Casualty & Surety Underwrit- 
ers and the National Association of 
Casualty & Surety Agents at White 
Sulphur Springs, W. Va. Also serving 
on the committee is Former National 
Commander Frank N. Belgrano, board 
chairman of the Pacific National Fire 
who was president of the company un- 
til last year when he was elected presi- 
dent of the Central Bank of Oakland, 
Cal. 





MINNESOTA ASSIGNED RISKS 


Applications Increase to 666 Assigned 
Policies for Half Year; New Com- 
panies Subscribe 
Out of a total of 831 applications for 
coverage under the Minnesota autoro- 
bile assigned risk plan from its incep- 
tion to June 30, 1944, 666 policies were 
issued, James F. Reynolds, manager, re- 
ports in a bulletin to member compaiies. 
Of the 666 policies issued 573 were 
new assignments and 93 reassignments. 
The report indicates a_ slight increase 
in applications in the first six months 
this year compared to 1943. In the ‘rst 
full year of operation, or from Deccm- 
ber, 1942, to January 1, 1943, there were 
426 new applications, while in the rst 
six months this year there were 2. ’. 
There was also an_ increase in the 
number of policies issued, 349 in the 
first full year against 317 in the iirst 

six months this year. 


There are now 96 subscribing com- 
panies, Three new companies that en- 
tered the state since the plan bec«ie 
operative have subscribed. They are 


American Indemnity, Manufactu’ers 
Casualty, and Motor Vehicle Insurance 
Co. No company has yet withdraw”. 
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Brokers Score Manual 
Definition of Accident 


FILE COMPLAINT IN NEW YORK 
Say Boiler and Machinery Manual 
Limits Coverage and Is Hedged 
With Technicalities 





Due to the charge of a number of 
insurance brokers that the boiler and 
machinery manual which became effec- 
tive August 1 actually reduces the 
coverage or minimizes it, the casualty 
and surety committee of the Insurance 
Brokers’ Association of New York has 
submitted a memorandum to the New 
York Insurance Department, pointing 
out the items of complaint. 

The committee, of which J. F. Bren- 
nan, Rollins, Burdick, Hunter Co., is 
chairman, informed Insurance Superin- 
tendent Robert E. Dineen that neither 
the buying public nor the brokers were 
afforded an opportunity to consider 
such revisions as the definition of ma- 
chinery accidents before publication of 
the manual. 

The committee compared the defini- 
tion of “accident” for steam turbines 
and water turbines under breakdown 
coverage in the former manual with the 
new definition and expressed the opin- 
ion that while the definition under the 
former manual was “simple, straight- 
forward and _ all-inclusive,” the new one 
‘imits the coverage and is hedged with 
technicalities that are difficult of inter- 
pretation and will be the subject of 
argument in the event of loss. 

Former Accident Definition 

Following is the policy definition of 
“accident” under the former manual for 
steam turbines and water turbines un- 
der breakdown coverage: 

“*Accident’ shall mean a sudden and 
accidental breaking, deforming, burning 
out or rupturing of the object or any 
part thereof, which manifests itself at 
the time of its occurrence by imme- 
diately preventing continued operation 
or by immediately impairing the func- 
tions of the object and which necessi- 
tates repair or replacement before its 
operation can be resumed or its fune- 
tions restored; and clause (a) of Sec- 
tion I is changed to read (a) loss from 
fire outside the object (or from the use 
of water or other means to extinguish 
fire).’” 


” 


New Manual Definition 

The definition in the new manual, ot 
which the brokers complain, is as_fol- 
iOWS: 

“1. A sudden and accidental break- 
ing of the object, or any part thereof, 
into two or more separate parts, but 
not the breaking of any gasket, fuse, 
brush or insulation, nor the loosening 
of any assembied parts other than a 
wheel or disc on the shaft within. the 
steam motor; 

“2, A sudden and accidental loosen- 
ing of any wheel or disc on the shaft 
within the steam motor of the object, 
but not the loosening of any other as- 
sembled parts; 

“3. A sudden and accidental burning 
out of the object, or any part thereof, 
Sut not the burning out of any fuse or 
brush, or of insulation unless resulting 
from a short-circuiting of electrical 
conductors; or 

“4. A sudden and accidental deform- 
ing of any rotating part of object, not 
caused by the cracking of such rotating 
part, but not the deforming of any 
blade, bucket or vane, or of any shroud 
ring or other fastening, or of any elec- 
trical conductor or its insulation, or of 
any band wire, retaining ring, wedge, 
or their fastenings.” 

FIREMAN’S FUND IND. DIVIDEND 

Directors of the Fireman’s Fund In- 
demnity have declared a dividend of 60 
cents a share, payable September 15 to 


stockholders of record September 5. 





E. G. ARMITAGE’S NEW POST 


Heads Bonding Dep’t in Hoey, Ellison 
& Frost Agency; Previously V. P. 
of Glenn Co. in N. Y. 
Edward G. Armitage is the newly ap- 
pointed bonding department manager of 
Hoey, Ellison & Frost, Inc., large New 
York City general agency at 99 William 





ARMITAGE 


EDWARD G. 


St. He comes to the organization after 
several years with the Glenn Co.; a mid- 
town agency, of which he was a vice 
president. Mr. Armitage is the succes- 
sor to Charles Lincoln who resigned in 
late June from Hoey, Ellison & Frost, 
Inc., to join Johnson & Higgins as an 
account executive in its casualty depart- 
ment. The agency continues to repre- 
sent the American Bonding as general 
agents. 

Mr. Armitage entered the insurance 
business as an A. & H. and life agent 
in the Travelers’ branch office at Al- 
banyv, N. Y. In 1934 he joined his uncle, 
William C. Armitage, in the Armitage 
Agency. Four years later he went with 
the Standard Accident as special agent 
with territory from the New York City 
line to Albany. He was closely asso- 
ciated during the next several vears with 
Clarence M. Glenn, then contract bond 
manager in the Standard’s New York 
branch office, and when Mr. Glenn re- 
signed to open up his own agency busi- 
ness Mr. Armitage went along with him. 
He is a member of the Moles, an or- 
ganization of subaqueous engineers, 





Five Aetna C. & S. Men in 


Richmond in Police Reserv> 

Five members of the staff of the 
Richmond office of the Aetna Casualty 
& Surety are members of the Richmond 
Reserve Police Force, which plays an 
important part in that city’s civilian de- 
fense program. Each man gives at least 
eight hours a week to police duties. 
Formation of the Reserve Force was 
made necessary by the large number of 
men lost from the regular force. Aetna 
*. & S. members include E. C. Fisher, 
adjuster; L. V. Revene, underwriter; H. 
P. McCoy and F. C. Turcot, adjusters ; 
and R. Willey, attorney in charge of 
the Richmond claim department. 





DES MOINES C. & S. CLUB 

The Des Moines Casualty & Surety 
Club will open its fall season Monday, 
September 18, it was announced by 
President E. V. Proudfoot, Travelers. 
At the first meeting a nominating com- 
mittee will be named to select a slate 
of officers for the annual meeting 
which will be held September 25. 


DOWNEY SUCCEEDS WILSON 


Pennsylvania Casualty’s New Sup’t of 
Agencies Comes From General Acci- 
dent; Wilson Returns to Okla. 

Walter F. Downey, formerly assistant 
branch office manager of the General 
Accident’s New Jersey office in Newark, 
is the newly-appointed superintendent 
of agencies of Pennsylvania Casualty. 
He succeeds William A. Wilson whose 
resignation from the company was ac- 
cepted with regret. Mr. Wilson’ has 
decided to return to Oklahoma City to 
give his full time and personal atten- 
tion to extensive = interests in 
that city. He is head of a flourishing 
insurance agency oa 

Although still a young man, Mr. 
Downey entered the casualty insurance 
field twenty-three years ago in New 
York after deciding not to make law 
the career for which he was then study- 
ing. His knowledge of the business, of 
which he is a keen student, and his 
organizing and servicing ability will 
prove of material value to the Pennsyl- 
vania in the accomplishment of its mul- 
tiple line casualty operations. 

The Dsenisicanla is now writing all 
the principal lines of general casualty 
business and offers complete facilities 
to agents. 


H. B. N aylor | Promoted by 
General Accident in N. J. 


H. B. Naylor, who has been with the 
General Accident’s New Jersey branch 
office for the past three years as an 
underwriter of all lignes of casualty in- 
surance, has recently been promoted. 
Mr. Naylor is now righthand man_ to 
Manager Edward C. Graff on under- 
writing matters. 

Mr. Navlor was in the agency. busi- 
ness before joining the General Acci- 
dent. He is a graduate of Blair Academy. 

3 B. EDDY DEAD 
Prominent Member of Aetna C. & S. 
General Agency in Springfield, Mass.; 

Partner Since January, 1912 

Schuyler B. Eddy, a member of Field, 
Eddy & Bulkley, general agents for the 
Aetna Casualty & Surety in Spring- 
field, Mass., died recently in the 
Springfield hospital. 

Kducated at the University of Michi- 
gan, he served in the Spanish-American 
War and had wide experience in the 
insurance business before he became a 
partner in the Aetna’s Springfield gen- 
eral agency, January 1, 1912. 

Mr. Eddy was a former president of 
the Springfield board of Fire & Casu- 
alty Underwriters, a former vice presi- 
dent of the Massachusetts Association 
of Insurance Agents, and was a mem- 
ber of the Associated Agents & Brokers 
Association, Insurance Federation of 
Massachusetts and the Insurance Brok- 
ers Association of Massachusetts at his 
death. 


FIDELITY BOND CERTIFICATE 
Indemnity of North America Issues 
“Badge of Distinction” to Employes 
of Firms It Bonds 
“A Badge of Distinction” is the title 
of the explanatory message which. ac- 
companies a new fidelity bond certificate 
developed by the Indemnity Insurance 

Co. of North America. : 

The certificate is being offered to 
policyholders who. are covered by fidel- 
ity bonds, in an effort to remove any 
doubt in the bonded employe’s mind as 
to the motives of his employer for in- 
cluding him in the instrument. 

In announcing the new form to 
agents, William J. Schiff, assistant 
secretary of the company, said: 

“This certificate has already met with 
wide approval by our producers. The 
concensus of those who have seen it is 
that the idea is bound to find instant 
favor wherever it is presented, for the 
following reasons: 

“1, Appeal to emplover who is timid 
about bonding old and trusted employes, 
or any emploves, for that matter. 

“2. Appeal to bonded employes who 


H. B. FORWOOD’S BACKGROUNLr 


Underwriting Manager, Amer. Autc 
Associated Group in New York Spe 
cializes on Large Risks 
Howard B. Forwood, who has be: 
underwriting manager of Associated | 
demnity Corp. in New York for the pa 
several months, and who will contini 
in this capacity in the new Americ; 





HOWARD B. FORWOOD 


\uto-Associated Group set-up here as 
recently announced, has a_ substantial 
background in the handling of large 
lines of casualty insurance. Before join 
ing the Associated he spent a few years 
with the Glenn Co., midtown New York 
agency, and prior to that he was with 
Liberty Mutual where he was a special 
accounts salesman. He held this post 
in both the Philadelphia and New York 
offices of the Liberty and before that 
held managerial posts with the company 
at Wilmington, Nashville, Pittsburgh 
and Worcester, Mass. 

A graduate of the Wharton School of 
University of Pennsylvania, Mr. Flor 
wood saw fifteen months’ services : 
World War I mostly with the A.E. 
Upon his discharge from the Army : 
joined the E. I. Du Pont Co., Inc. at 
Wilmington, Del., which was his initial 
business experience. Two years later 
he made his debut with the Liberty. 


COUNTY EMPLOYES IN LLOYD'S 
The Jefferson County Fiscal Court, 
Louisville, Ky., has announced that 425 
county employes have been placed un- 
der workmen’s compensation and _ that 
an annual premium of $9,695 had been 
paid to the National Casualty Co., of 
Detroit and Lloyds of London, under a 
permissive act of the last session of 
the General Assembly, making it pos- 
sible to cover county employes. 


GET MACCO BID BOND 
Macco Construction Co., Los Angeles 
has been awarded the contract for 
grading and construction of runways at 
the U. S, Naval Base, North Island, San 
Diego, at its bid of $3,420,000. The bond, 
when executed, will be written by tlic 
Los Angeles office of the Fidelity 
Deposit and with several other com- 
panies participating. 


MILLER BOOSTS A. & H. GROUP 
Under the presidency of John 
Miller, district manager at Kansas Cit 
Mo., for the Columbian National Li 
membership in the Kansas City’ Accidesi! 
& Health Association has been built 
up from seventy-six to 110. Mr. Miller 
has just returned: to Kansas City from 
Chicago, where he attended the Life 
surance Sales Research Bureau scho 














will gain a new and better estimation 
of the need for this kind of insuran 
“3. Loss prevention possibilities. 
“Moreover, -producers have told. 
that the use of this certificate migi!t 
assist in holding business on the books 
at premium anniversary time.” 
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by the purchase by the insured of new 
automobiles. 

Under the basic policies unless cer- 
tain conditions are strictly complied 
with, an insured is likely to find him- 
seli. without coverage for these newly 
created exposures, But the comprehen- 
sive automobile policy is designed to 
overcome that difficulty. “By its insur- 
ine clauses it undertakes to cover all 
liability arising out of the ownership, 
maintenance or use of any automobile. 
lt is of no consequence whether the 
automobile is owned, hired or borrowed. 
It may, as often happens, be owned by 
an employe and used in the insured’s 
business. If the liability arises out of 
an automobile hazard there is coverage. 

“In brief then, the comprehensive 
automobile liability policy departs from 
previous automobile insurance practice 
in that it covers all liability of the 
insured from the ownership, mainten- 
ance or use of any automobile, regard- 
less of kind or ownership. The insured 
gets complete coverage and pays a pre- 
mium determined by audit and based up- 
on the actual risk to which he is ex- 
posed while the policy is in force. 
Comprehensive and Personal Liability 

Explaining that the comprehensive 
liability policy is a combination of the 
comprehensive general and the compre- 
hensive auto policies, Mr. Albert went 
on to say that the combination policy 
was authorized in most states but was 
not allowed in some which permitted the 
other two forms and that a substantially 
similar policy has been in use on the 
Pacific Coast for some time. 

“The conditions, exclusions and defi- 
nitions are the same as those found in 
the other two comprehensive forms,” he 
declared. “The purpose has been to 
combine in one contract all of the cov- 


erages afforded by the two separate 
comprehensive policies.” 
The comprehensive personal liability 


said Mr. Albert, is fundamentally 
a combination of residence and_ sports 
liability insurance, plus coverage for 
personal acts of the insured (other than 
business or professional). The standard 
provisions promulgated by the National 
Bureau of Casualty & Surety Under- 
writers and the American Mutual Alli- 
ance on June 1 of this year were put 
into effect on a country-wide _ basis. 
These revisions, Mr. Albert said, were 
adopted only after months of intensive 
studies by various committees and were 
made in an effort to offer a personal 
liability form broad in scope and simple 
and compact in form. 


poliey, 


Mr, Albert then set forth the insur- 
ing agreements embodied in the two 
original comprehensive covers, embrac- 
ing bodily injury liability and property 


] 


damage lability, with optional premises 


medical payments, employers’ liability 
and employers’ medical payments cover- 
azes. He cited the insuring agreements 
nd exclusions of the former policies 


and of the new comprehensive, and illus- 
ited the effect of the new policy to 
ford broader coverages through 
endments to the exclusions. : 


Liability of Vendor 


le origin and extent of the liability 
a vendor for sale of a commodity to 
endee who is allergic to its use and 
circumstances under which liability 
ses, are not as consistently uniform 
the decisions as might be desired, said 
Paul Weiss in his report on that sub- 
Some confusion has arisen, he 
‘lared because of failure to take into 
ireful consideration (1) the nature of 
product and (2) the character of the 
ceptibility of the person affected. He 
sea a 
“Under (1) it may be observed that 
olesome or innocuous articles, such as 
ts, seafoods and wearables, affect 
rtain individuals. ordinarily the vendor 
not liable for the consequences, aris- 
in such instances, from a_ peculiar 
‘titutional idiosvneracy inherent in 
buyer. There being no legal fault 





Maryland’s Engineers in 


New York Win Jensen Cup 


The Reduction Cup, an- 
nually Holger Jensen, 
manager, division of inspections and 
accident prevention, Maryland Cas- 
ualty, was won this year by the New 
York engineers of the company with 
a winning average of 99.43 points. This 
cup, which is Mr. Jensen’s personal 
award, goes to the engineering staff 
achieving the finest record for the year 
in accident prevention, and the points 
considered in this respect are the vari- 
ous factors entering into accident ex- 
perience in these lines: compensation, 
automobile fleet, general liability, 
boiler, machinery, sprinkler leakage, 
water damage and elevator insurance. 

Members of the New York engineer- 


Accident 
awarded by 


ing staff are N, K. Howard, J. M. Far- 
rell, E. W. Richards, A. F. Miller, K. 
Hoffman, M A. Wuster, J. Gallagher 


and C. C, Wendler. 

The next four places in the accident 
reduction competition were awarded 
to Philadelphia, Indianapolis, Char- 
lotte and Atlanta. 





or breach of warranty no li- 


ability ensues. 

“Under (2) it is to be noted that some 
persons have an abnormal susceptibility, 
as compared with the same ‘class’ ‘spe- 
cies’ as regards the same quality or 
quantity of certain products. Speaking 
generally, in order to give rise to a 
cause of action, the claimant, although 
not a ‘normal’ or ‘average’ person, 
should prove that persons of the same 


or deceit, 


‘class’ or ‘species’ would have been 
similarly affected. 
“The true test seems to be: Whether 


the product or commodity constituted 
or contained a ‘primary irritant’ or an 
ingredient inherently or potentially dan- 
gerous; if so, the defendant is ordi- 
narily obliged to prove due care and 
freedom from negligence.” 

Members of the committee handling 
“Interesting Recent Cases Involving 
Questions of Coverage Under Ordinary 
Policy Forms,” reviewed a number of 
decisions in cases involving automobile 
and public liability policies. 


Wartime Trends in Casualty Cases 


Baier, discussing 
Insurance Cases 
War,” said in 


and 
Casualty 
Decisions During 


Messrs. Fraser 
“Trends of 
and 
part: 

“We do not note any particular 
change in the trend of the decisions, 
from the standpoint of legal principles 
involved or applied, but very naturally 
there has come into existence different 
sets of facts, due to the increased use 
of vehicles connected with the opera- 
tions of the military, and also different 
circumstances in view of regulation by 
authority having to do with war con- 
ditions. 

“In this connection there has been 
considerable litigation involving vehicles 
operated in military service and liability 
for injury to persons or damage to prop- 
erty in which circumstances of a black- 
out have been involved. 

“Generally speaking, the law would 
seem to be that in the absence of the 
actual use of a vehicle by the military 
in beligerent operations, ordinary rules 
of negligence apply. 

Share-the-Ride Cases 

“Cases involving accidents happening 
during black-outs appear to apply ordi- 
nary rules of negligence prevailing prior 
to the emergency.” 

On the question of share-the-ride- 
plans, the report says that in cases hav- 
ing guest statutes, the general rule is 
that the sharing of the cost of gasoline 
and oil consumed in a pleasure trip does 
not transform a guest into a passenger; 
the payment of a portion of the expense 
is merely incidental and does not con- 
stitute the moving influence for the 
transportation, 

“On the other hand,” the report con- 
tinues, “the rule established by the 
weight of authority was that where the 
relationship between the parties was one 





OBSERVES 25TH ANNIVERSARY 





William C, Fraser, F. & C. Los Angeles 
Claims Manager, Joins America 
Fore “Old Guard” 


William C. Fraser, claims manager for 


the Fidelity & Casualty Co. in the Los 
Angeles branch office recently  cele- 
brated his twenty-fifth anniversary with 
the company. He was the guest of 
honor at a dinner given by his fellow 


the office. He was given 
the gift of the com- 
Resident Manager 
Fraser also was 
his fellow em- 


employes of 
a handsome watch, 
pany, presented by 
Paul J. Emme. Mr. 
given a brief case by 
ployes. 

This anniversary entitles Mr. Fraser 
to membership in the “Old Guard” of 
the America Fore Group. 

Mr. Fraser began his insurance career 
with the Fidelity & Casualty Co. in its 
St. Louis, Mo., office August 18, 1919. 
He later was transferred to the Minne- 
apolis office where he was claims man- 
ager. In 1933 he was transferred to the 
Los Angeles office where he has been 
claims manager to date. 

Mr. Fraser is vice president of. the 
Casualty Insurance Adjusters Associa- 
tion of Southern California and a mem- 
ber of the Claims Managers Association 
of Southern California. He is a mem- 


ber of the Glendale, Cal., Post of the 
American Legion. 

With Mr. Fraser’s entrance into the 
“Old Guard” ranks, the Los Angeles 


office of the F. & C. now has five mem- 
bers: Resident Manager Emme, with 30 
vears service; Assistant Manager Joseph 
Gelcher with 27; Alex. Milligan with 
36; Fred — with 27 and W. J. Ben- 
nett with 2 

Resident ‘teas ager F. L. Anderson of 
the San Francisco office of the comnany 
and Special Agent George M. Affleck, 
stationed at Fresno, Cal., attended the 
dinner given in Mr. Fraser’s honor. 





business and the transportation was 
supplied for the pursuit thereof for 
their mutual benefit, and compensation 
had been given bv one party, then that 
party assumed the status of a passenger 


and not a guest.” 
Soldiers’ and Sailors’ Act 
The final section of the report, on the 
Soldiers’ and Sailors’ Civil Relief Act, 


prepared by Mr. Brown, cites important 
decisions involving defendant’s right to 
a stay of proceedings in tort cases and 
presents the following conclusions: 
“Unquestionably, all of the decisions 
cannot be reconciled on the question of 
the extent of the court’s discretion in 
deciding whether the defendant’s rights 
are materially affected by his absence 
from the trial. When the defendant in 
the service is acting in faith in 
applying for a stay, many of the juris- 
dictions hold that he is entitled to a 
stay. To deny it would be an abuse of 
discretion. In the jurisdictions recog- 
nizing that unusual circumstances may 
warrant a denial of the stay, the reason 
is exemplified in the following quotation 
from the opinion in Boone v. Lightner 
{Supreme Court of the United States]: 

“The Soldiers’ and Sailors’ Civil Re- 
lief Act is always to be liberally con- 
strued to protect those who have been 
obliged to drop their own affairs to 
take up the burdens of the nation. The 
discretion that is vested in trial courts 
to that end is not to be withheld on 
nice calculations as to whether prejudice 
may result from absence, or absense re- 
sult from the service. Absence when 
one’s rights or liabilities are being ad- 
judged is usually prima facie prejudicial. 
But in some few cases absence may be 
a policy, instead of the result of mili- 
tary service, and discretion is vested 
in the courts to see that the immunities 
of the act are put to such unworthy 
use. 


good 


MASS. BONDING PREMIUMS UP 

The Massachusetts Bonding & In- 
surance Co. reports net premiums writ- 
ten for the first six months of 1944 
$9,288,121, as compared with $8,680,761 
for the first half of 1943. 








NAMED ASS’T GENERAL COUNSEL 
Major W. K. ied Discharged From 
U. S. Army Air Forces, Takes Higher 
Post with Maryland Casualty 

W. Kenyon Lloyd, a general attorney 
in the legal division of Maryland Cas- 
ualty in Baltimore, for twenty years, 
who recently received his honorable dis- 


MAJOR W. KENYON LLOYD 
charge as a major in the United States 
Army Air Forces, has been appointed 
assistant general counsel of the company 
by Stewart McDonald, chairman of the 
board and president. 

Major Lloyd assumes his new position 
on September 1. 

Native of Rockdale, Texas, Major 
Lloyd studied at the Massachusetts In 
stitute of Technology and received his 
law degree from George Washington 
University in 1923. He came with the 
Maryland in 1924. 

Major Lloyd entered the Army Air 
Forces on indefinite leave from the com- 
pany in August, 1942, with the rank of 
captain, and shortly thereafter was pro- 
moted to major. He will be placed on 
the military inactive list at the expira- 
tion of his present terminal leave ex- 
piring September 18, 19 
LABOR OPENS MASS. ‘CAMPAIGN 
Perennial Drive for ‘Compuleary Com- 

pensation State Fund Renewed by 

Labor Leader 


labor interests 
monopolistic 


The perennial drive of 
in Massachusetts for a 
workmen’s compensation state fund has 
been started this vear by Robert J. 
Watt, international representative of the 
American Federation of Labor at the 
meeting last week of the Massachusetts 
lederation of Labor. 

The labor leader urged adoption of a 
state fund which “would put the insur- 
ance business out of the compensation 
act.” He claimed that insurance com- 
panies will set premiums so high in 
plants which might employ handicapped 
veterans that industry will be forced to 
close its doors to them. 

“We may as well forget rehabilitation 
of servicemen if industries are compelled 
by insurance companies to reject vet- 
erans,” he said, and he urged the AFL 
“to prevent the screening out” of work- 
ers who are ill and incapacitated. 





GRANTS SHOW CAUSE ORDER 

United States Liability Insurance Co. 
of Philadelnhia has been ordered by the 
Court of Common Pleas of Dauphin 
County, Pa., to show cause why its 
affairs should not be taken over by the 
Insurance Department for liquidation. 
The show cause order is returnable Au- 
gust 28. 


TOWNEY D'ES ‘AT CINCINNATI 

Alfred O. Towne. inspector at Cin- 
cinnati for the Fidelity & Casualty Co., 
died last week following an operation. 
He had been with the F. & C. since 1929. 
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L. W. Winslow Stresses Wisdom of Full 
Coverage A. & H.; Growth of Line 


Leslie W. Winslow, Eastern A, & H. 


nity, declared in his recent address before 


Association at Manchester that the A. 
blow its own trumpet, to draw favorable 
insuring public. 
is done, 


manager of the Fireman’s Fund Indem- 


the New Hampshire Accident & Health 
H. business should be in a position to 


attention to the work it is doing for the 
Furthermore, if an intelligent job of selling full coverage A. & H. 
no agent will ever need to apologize when a loss occurs. Mr. Winslow has 


no patience with producers who try to get by in selling limited accident insurance; 


he maintains they should acquire complete 


and give their clients the very best in 


information on medical reimbursement 
wav of protection. His address to the 


New Hampshire agents was favorably received and his audience included the Gov- 


ernor of the State, the insurance and banking commissioners. 


follows: 


Every movement grows by gradual 
stages. A local accident and health as- 
sociation will bear witness to this fact. 
There are definite and important steps 
which led to the’ full development of 
such an organization. The first step in 
the development of the accident and 
health insurance men of New York City 
was to learn the fundamentals of our 
business. 

An accident and health insurance 
underwriter would be ill-equipped un- 
less he boasted sufficient knowledge of 
his craft to do a good job in under- 
writing. Is every accident and health 
producer so well equipped?) The New 
York Accident & Health Club decided 
to equip its producers by an intensive 
course of training. This took form. first 
in a series of lectures sustained over a 
period of years whereby the producer 
was acquainted with the ok of his 
trade. It brought in experts in_ selling, 
recognized authorities in the accident 
and health field, who have tested their 
theories and practices, also company 
executives, underwriters, psychologists 
and masters of both policy and form, 
and the art of salesmanship. Thus the 
producer was supplied with the finer 
selling points so as to enable him to 
go out with confidence and educate the 
public as to the necessity of A, & H. 
msurance. 

Maintaining High Standards 

This is also the objective of the Na- 
tional Association and of any local 
State Association. Not only should high 
standards of underwriting and claim 
service be maintained but also” the 
future of our business can be safe- 
guarded through education. In other 
words, we are the watch dogs, protect 
ing the rights, privileges and respon- 
sibilities of private business and the 
public interest, and above all, the pri- 
vate business of accident and health 
insurance. 

This is an example of public relations 
of the best type, and in this connec- 
tion I am glad to pay tribute at this 
time to Fred W. Walters of the Gen- 
eral Accident, chairman of National 
\ssociation Public Relations Committee, 
and Clyde W. Young, president of the 
Monarch Life, who is chairman of H. 
& A. Conference committee on public 
relations, They are both doing excellent 
work. 

Our job is to know well what we are 
selling and to seil the broadest equip- 
ped contract available to the prospect. 
\ good offensive is a strong detense. 
There are two ways and only two ways 
by which you can increase your pro- 
duction. One is to sell more policies 
and the second is to sell larger ones. 
To sell more policies, of course, requires 
more work. However, to sell larger 
policies does not require more work and 
will increase the production and does 
so more quickly. 


Selling on Basis of Needs; No Frills 


It is difficult for me to enthuse about 
special forms, riders, and other frills. 
I believe policies should be written and 
sold on the basis of the assured’s needs 


It is presented as 


without differentiating as to where, 
why, or when he gets hurt. Then in 
the case of accident, he will not be 
disappointed in the payments he re- 
ceives, And above all, don’t forget the 
housewife and women in business. 
Women (and children) are No, 1 pros- 
pects today for accident insurance. 

| would also emphasize that if an 
agent sells any other form but a_ full 
coverage policy he should write a letter 
with the delivery of the contract ex- 
plaining to the insured exactly what 
the policy does not cover. It is for the 
agent’s own protection to do so, be- 
cause in the event of a claim the in- 
sured will remember him kindly rather 
than distastefully if his original selling 
job was vood. 

\s to medical reimbursement, an in 
creasingly popular form, a policy con- 
taining this blanket medical expense 
feature represents, in my opinion, com- 
plete accident protection. It represents 
a “promise to pay” contract of insur- 
ance—one which provides automatic re- 
instatement for the full amount after 
payment of loss except when the claim 
is for principal or capital sum losses. 

Accident) insurance policies have a 
value far greater than appears upon 
their face, and that is not due to the 
terms of the contract but rather arises 
from the provisions of the insurance 
law of the state. A man may buy a 
house or put his money in bonds or in 
the savings bank and_ still he is not 
nearly as well protected in’ the event 
of lengthy accident or sickness as he 
is under the protection afforded by the 
policy. 

If he has a house or bonds or a sav 
ings account, his creditors may seize 
them, No such thing with income pro 
tection for the law of the state steps 
in and says that these funds are 
immune. 


No Sense to Hysterical Opposition 

There is no sense in a hysterical op- 
position to the compulsory health in- 
surance trend—unless we, as organized 
representatives of a private business, 
directly affected by this trend, can well 
put forward an alternative or substitute 
which will be satisfactory and adequate 
Furthermore, it should also be aligned 
with the best interests of the mass of 
people whom we have the honor to 
serve as protectors of their income and 
financial security. 

As for the current move for a com- 
pulsory health insurance system, an 
avenue of serious thought is opened up 
for local accident and health associa- 
tions to do an intelligent job in  pre- 
senting accurate, factual information on 
such trends. Much has been said against 
the compulsory system and indeed, on 
the part of our own associations but 
are we prepared to offer a substitute ? 

Are We Doing a Good Job? 

\re we doing a good job? It has 
been said, “one does not sell accident 
and health insurance. The purpose is to 
arouse interest so that the customer 
buys rather than is sold.” That interest, 
in my way of thinking, has been well 
established in the sale of limited acci- 
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dent insurance, group, disability, hos- 
pitalization and the sale of commer- 
cial A. & H. forms. 

Let’s look at the record. In 1939 we 
boasted $240,000,0G0, in) premiums; in 
1942 $359,000,000; in 1943 over $433,000,- 
000 in accident and = health premiums 
were written, not including that of the 
hospital associations. Most significant 
was the increase in policyholders. In 
1939 we boasted 12,000,000, compared 
with over 40,000,000 people insured) in 
1943, not including hospitalization asso- 
ciations, 

The accident and health business 
should be in a position to blow its own 
trumpet, to draw favorable attention to 
the work it is doing for the rank and 
file of the people of this country. We 
are equal to it but we must let the 
public know it. Are we doing a good 
job ? 

PUBLISHES SAFETY POSTERS 
Indemnity of North America Issues 

First of Series on Fundamentals of 

Industrial Safety 

Three new safety education posters, 
ihe first of a series, have been prepared 
by the safety engineering department 
of Indemnity Insurance Co. of North 
\merica. 

“Our safety engineers are like physi- 
cians,” says A. W. Meinke, assistant 
secretary, under whose direction the 
posters were prepared. “They diagnose 
and prescribe, but they cannot be on 
hand continuously to remind the patient 
to take his preventive treatments. 

“Therefore, we felt the need for a 
continuous program of indsutrial safety 
education—a series of posters emphasiz- 
ing the simple, elemental, but easily for- 
gotten safety rules which need to be 
observed daily. 

“The need for this kind of education 
is made more pronounced by the tre- 
mendous influx of inexperienced work- 
ers in manufacturing plants. 
employes need to learn the fundamen- 
tals of safety, and even the old-timers 
must have their safety-lessons reiterated 
from time to time, lest they grow care- 
less.” 

The posters are being distributed by 
the company engineers, through agents, 
to industrial establishments, vocational 
schools and public safety bureaus,’ with- 
out obligation. 


WANT CONVENTION DEFERRED 

The Accident & Health Managers 
Club of Los Angeles has gone on rec- 
ord as favoring deferment of the 
annual convention of the State Asso- 
ciation of Accident & Health Clubs 
for the duration. The vote was taken 
in response to a request from the state 
association as to whether or not. the 
local club favored holding’ a convention 
this vear in San Francisco. 


These new 


NEW FAMILY HOSPITAL FOR; 


Security Mutual Life Offers New Poli- 
Paying Half for Unknown Condition 
of Pre-Existing Nature 
Security Mutual Life of Bingham 
N. Y., has just introduced a new fam 
group hospital indemnity form, coy 
ing in one policy all members of 
family and benefits of $6, $5, $4, or 
per day are available, payable at | 
rate purchased and not on an incurr 
expense basis. Miscellaneous expe: 
allowance is five times the daily hospi 

rate. 

Features include 45 days’ indemni 
at the purchased rate plus 60 additions! 
days at % for any one accident or sici; 
ness—(not limited to any one contra 
period or any 12 months). Benefits {. 
pregnancy, childbirth or miscarriage are 
optional—with a rate adjustment if ex- 
cluded. Surgical benefits ranging in 
amounts from $5 to $100 are available 
as a supplementary coverage. 

This new plan permits payment of in- 
demnity at % for unknown, untreated 
conditions of a pre-existing nature. Tyo 
vears after policy date it is incontest- 
able as to date of origin of sickness 
causing loss thereafter. 

After making a thorough study of the 
hospitalization field, E. A. Hauschili, 
manager of the accident and health de- 
partment of Security, believes a larve 
volume of business will be developed on 
this form, due to its liberal flexibility. 





CONTINENTAL CLAIM MEETING 


Claim Representatives, Adjusters and 

Attorneys Attend Two-Day Sessions 

. at Chicago 

Approximately 150 claim representa- 
tives, independent adjusters and _ attor- 
neys attended the 1944 claim convention 
of the Continental Casualty Co. at the 
Drake Hotel, Chicago, recently. 

W. C. Swisher presided over the ses- 
sions and the first speaker was M. P. 
Cornelius, former president of the com- 
pany, now its general counsel. He was 
followed by President Roy Tuchbreiter, 
who presented Mr. Cornelius with a shot 
gun as a token of appreciation of the 
claim st laa The following pa- 
pers were read: 

“Trial Work.” by Willard Pottle, Buf- 
talo, IN. Yas “Disclaimers” by Samuel 
Sears, Boston; “Landlords and Tenants 
Liability,” by Roy Dickie, Pittsburgh; 
“The Claim Man,” by Arthur Peterson, 
trial attorney, Chicago branch office. 

On the second day of the meeting 
zone supervisors of claim representatives 
conducted the sessions, when claim sub- 
jects were discussed at length. 

In addition to Messrs. Swisher, Cor- 
nelius and Tuchbreiter, home office offi- 
cials attending the meeting included L. 
Lock, D. C. Anderson and H. Hart. 





1944 TIME SAVER PUBLISHED 


National Underwriter’s A.&H. Book 

Gives Descriptive Analyses of Nearly 

' All Commercial Policies 

The National Underwriter Co. has pu)- 
lished its 1944 Time Saver, annual red 
book of commercial A. & H. business, 
which contains descriptions and analys:s 
of commercial policies now being issucd 
by companies writing 90% of this tye 
of insurance. Financial statements ©! 
the companies are also given. Am¢ 
other features: 

More than 1,000 policies, riders aod 
endorsements are described and 
alyzed. Premuims charged for every ¢ 
appear. Non-cancellable policies are a 0 
described, and expense reimburseme 
policies shown. Those hospitalization 
forms, which are written individua’ 
(not group) are included as well «s 
family hospitalization contracts. 

This edition, of the Time Saver co'- 
tains 1,036 pages bound in limp bindins, 
printed on Bible thin paper; sells f 
$4 per copy. 
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THE PREFERRED ACCIDENT INSURANCE COMPANY OF NEW YORK 
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ya . . . with International Rider can be purchased by 
Individuals up to an amount of $100,000.00. 





PATHFINDER 
. > ae . . . policy can be purchased by Individuals on an 


———w annual basis up to an amount of $50,000.00. 


AIR AND LAND TRAVEL 








| ¢ =a al ...or PAY AS YOU TRAVEL PLAN is for Employees 
 CLGELE LEE ALT a ‘ 2 " 
(enamel travelling on company business via Air and can be 

BLANKET POLICY purchased up to an amount per person of $50,000.00. 
| SS . . . engaged in various kinds of flying can obtain 

RSIS SS coverage up to an amount of $50,000.00. 
PILOTS 
—Branch Offices— 


Boston ® Buffalo ® Chicago ® Los Angeles ® Philadelphia ® Pittsburgh ® San Francisco ® Newark 


Detroit © Minneapolis 


Obtain full particulars threugh 


JOHNSTON & JOHNSTON 


Aviation General Agents 


79 John Street New York 7, N. Y. 


Telephone REctor 2-9375 
















































“Unforeseen events ... need not change and shape the course of man’s affairs” _ 





MISSION COMPLETED 


THESE THINGS of his followed the telegram— 
“The War Department regrets...” 

He was due to go on leave. Home to America. 
He could have bailed out and lived. But there 
was a kid pinned in the ball turret with a smashed 
leg and a trapped look in his eyes. They went 
down together. 

There are thousands like this boy in the thick 
of the fight. No one has a monopoly on the dying 
that’s being done in this war. But there’s enough 
of it being done by our friends in the insurance 
business to strike pretty close to home. 

To those insurance people who are ineligible 
for military service, these tragic packages from 


the front are a pretty good argument for backing 
War Bond drives to the hilt, and they’re doing it. 
Thousands of them. Other thousands are helping 
the Red Cross. Working in hospitals. Salvaging. 
Conserving. 

With you, they’re doing their utmost to get 
this war over and get those boys of ours home. 
Maryland Casualty Company, Baltimore. 





Enlarged poster-size reprints of this advertisement, 
without The Maryland name, will be mailed on re- 
quest to any insurance agent or broker for window 
or counter display. Write Advertising Division, 
Maryland Casualty Company, Baltimore 3,Maryland. 
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